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IT WILL TAKE BROAD 
SURVEY OF INSURANCE 





Chamber of Commerce of the 
United. States Is Appointing 
Important Committee 


—— 


IT WILL MAKE A SURVEY 





Meeting Will Soon Be Held to Formu- 
late Plans and Decide 
on the Scope 





WASHINGTON, D. C., April 16.— 
The whole subject of insurance is to 
have the attention of the Chamber of 
Commerce of the United States, ac- 
cording to plans which are maturing 
in that organization. It has been de- 
cided to form a committee, to be known 
as the committee on fire waste and in- 
surance, which shall deal in a broad 
way with the subject. Thus far only 


preliminary work has been done and 
invitations have been extended to a 
number of men eminent in the insur- 
ance and business world to serve on 
the new committee. Announcement of 
the acceptances will not be made until 
all have be@h received. The commit- 
tee will be a large one, representing all 
branches of the business. It is known 
that the chairman will be James R. 
McCall, of the Lorraine Manufactur- 
- ing Company, of Pawtucket, R. I. 


a iene to Be Held Soon 


» A meeting to perfect plans for the 
organization of the committee and its 
work will be called as soon as a suitable 
number of acceptances of membership 
have been received. This, it is ex- 
pected, will be in the very near future. 

It is said that the scope of the new 
organization’s work will be rather 
broader than the name of the commit- 
tee would indicate, it being expected by 
its proponents that it will go into all 
Phases of the insurance business, in- 
cluding the agency system, methods of 
operation, inspection, etc. A complete 
announcement of the plan will be made 


as soon as the preliminary work is 
finished. 
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OUR HUNDREDTH ANNIVERSARY 


AETNA (FIRE) INSURANCE COMPANY 
WM. B. CLARK, President 


THOS. E. GALLAGHER, Genl. Agent 
L. O. KOHTZ, Asst. Genl. Agent R. B. IVES, Asst. Secy. 


Western Branch, Insurance Exchange, Chicago 


ATTACK IS MADE ON 
10 PERCENT SURCHARGE 





Commissioner Button of Virginia 
Sprung a Surprise on the 
St. Louis Meeting 





WANTED TAX ELIMINATED 





Subject, However, Is Left to Special 








Great Ameriran 
Insurance Company 


New Dork 


ORGANIZED IN 1872 
STATEMENT JANUARY 1, 1919 
CAPITAL 


$5,000,000. 00 


RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 


$30,851,022.01° 


*Includes $134,574.96 excess deposit in Canada. 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


Committee That Will Give a 
Hearing to Companies 





ST. LOUIS, MO., April 16.—Imme- 
diate removal of the 10 percent sur- 
charge was seriously discussed at the 
spring meeting of the National Con- 
vention of Insurance Commissioners, 
following a resolution introduced by 
Joseph Button, of Virginia, who asked 
that the convention put itself on rec- 
ord as advocating the abatement of the 
surcharge, and that the commissioners 
individually and collectively be re- 
quested to take such action as they 
may see fit, in order to bring about 
this result. 

Surprise Was Sprung 

The possibility of this question aris- 
ing at this meeting was wholly un- 
suspected by the fire companies, which 
had no one’ on hand to present their 
side of the case from an underwriting 
standpoint. However, O. B.  Ryon, 
general counsel of the National Board, 
was present and outlined in a’ general 
way, the reasons for the levying of the 
extra 10 percent. In addition John 
Bleakley of the Iowa National Fire; 





A. H. Wray, United States manager of 
the Commercial Union, and Herman 








EDWARD ee President 
eo M. LOVEJOY, Vice-President | HN’ B. KNOX, Secretary 
HOMAS C. TEMPLE, Secretary GEORGE Cc. LONG, JR., Secre 
HENRY P. WHITMAN, Ass’t Secretary ge c. GUSTETTER, ‘Asst — 


Ve CHAPLIN, Ass’t Secretary F. NOT BLAKE, Ass’t Secretary 
Surplus to 4s enn ne i $10,506,412 
Total Losses Paid . . Peer 91,623,036 
| Cash Capital - Three Million Dollars 
PuEN Reinsurance Reserves . - - « $7,601,014 
Reserve for Outstanding " Losses and all 





Ekern, counsel for a number of mutual 
companies, presented the companies’ 
side of the case with the result that it 
was finally decided to refer the ques- 
tion to a special committee of seven, 
which is to hold hearings and recom- 
mend final action at thé annual meet- 
ing of the National Convention of 
Commissioners to be held in Hartford 
in September. 


Wanted Immediate Action 

















Some of the Committee other Liabilities ....... 1,598,770 Commissioner Button was very insist- 
Th Net Surplus ° a arte Nets 7,506,412 ent that his resolution be favorably acted 
* Chamber of Commerce has al- T upon at the present meeting. He sub- 
Teady appointed part of the committee. otal Assets ..... $19,706,197 mitted that the need for collection of 
(CONTINUED ON PAGE 10) (CONTINUED ON PAGE 18) 
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FIRE INSURANCE CO. 


INDEPENDENCE SQUARE 
E. G. RICHARDS, President 


| HIGH GRADE AGENTS THROUGHOUT THE UNITED STATES 


PHILADELPHIA 














76 William St., New York City 


Western Department 
Insurance Exchange Bldg., Chicago 
Redfield & Batchelder, Gen’l Agents 


ord of 93 years, 
combined with 
ample assets, is a 
guarantee for the 
future to Agents 
and Policyholders. 
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OUTSIDE ACTIVITIES 
TO RECEIVE ATTENTION 


Western Union Members See Need 
of Insurance Men Getting 
Into Public Work 


TAKE CONSTRUCTIVE STEP 


Meeting Held in Philadelphia Was 
Satisfactory—Many Subjects Were 
Discussed and Passed On 


BY GEORGE A. WATSON 


PHILADELPHIA, PA., April 11.— 
What many competant judges char- 
acterized as one of the most helpful 
spring meetings in the history of the 
Western Union, was that held here this 
week. If little new legislation was en- 
acted or even suggested, the addresses, 
reports and discussions, were all along 
constructive lines; the members seem- 
ingly being a unit in their appreciation 
of the importance of the work confront- 


ing fire underwriters during the period 
of general business reconstruction. 
Each was actuated by a desire to do 
all within his power to do whatever 
would aid in bringing about the de- 
sired result. 


Larger Service to the Public 


_A larger service to the insuring pub- 
lic was the dominant note of the con- 
vention. It rang through the address 
of President A. G. Dugan, who asserted 
that with the close of the world war 
“New opportunities and _ responsibil- 








ities” had been imposed upon us, and 





CHANGES IN THE FIELD 

















GEO. B. SEDGWICK ADVANCED 





Ohio State Agent Great American and 
American Alliance Is Made As- 
sistant Western Manager 





George B. Sedgwick, of Columbus, 
well known Ohio state agent of the 
Great American and American Alliance, 
has been appointed assistant western 
manager to succeed Walter E. Miller 
who recently resigned to become con- 
nected with the Chicago office of 
Marsh & McLennan. Mr. Sedgwick is 








that “‘ we must all do our work better 
than ever before.” “It is not enough,” 
Mr. Dugan declared, “that insurance 
men are diligent in prosecuting their 
own affairs, they must take an active 
part in the transition from a war basis 
to a peace basis,” adding concretely, 
“the time has come when the manager, 
the field man, and the local agent must 
more vigorously than ever before look 
for opportunities, broaden his vision, 
and render a larger and better quality 
of service.” 

The responsibility is individual and 
cannot be delegated. Each must as- 
sume his full share, for Mr. Dugan con- 
tinued, “we are engaged upon the 
biggest task that ever confronted man- 
kind—the creation of a new _ social 
order.” 

Approved by Governing Committee 


The same idea was emphasized in the 
well thought out, and strongly written 
report of the- governing committee, 
submitted by its chairman, Charles R. 
Street, which advocated a co-ordina- 
tion of effort among the various depart- 
ments of underwriting activity and the 
simplification of the rules of the Union, 


one of the most successful field men of 
the west. He has drawn a top notch 
salary as a field man because of his 
splendid administrative. and business 
getting ability. Insurance men who 
were close observers of the Great 
American organization. in the west 
picked him as a likely successor for 
Mr. Miller. He has made it lively for 
all companies in Ohio because he was 
a strong competitor for business. Mr. 
Sedgwick was formerly a local agent 
at Ishpeming, Mich., where he built up 
a considerable business. He then trav- 
eled for Bierce & Sage of Detroit for 
a number of years, later going to the 
Western Factory Insurance Associa- 
tion as special agent. It was while he 
was with the Western Factory that he 
developed rapidly and showed the stuff 
that was in him. He displayed excep- 
tional ability in soliciting business and 
was regarded as one of the most force- 
ful and successful men that the West- 
ern Factory ever put out. No arrange- 
ment has as yet been made for a 
successor to Mr. Sedgwick in Ohio. 





C. W. GOOD TAKES NEW POST 





Illinois State Agent of the Niagara 
Takes Similar Position With 
London & Lancashire 





Charles W. Good, Illinois state agent 
of the Niagara Fire, has resigned to 
take a similar position with the Lon- 
don & Lancashire and Orient. Mr. 
Good is returning to the first company 
with which he was associated. He was 
chief accountant and cashier when J. S. 
Belden was western manager of the 
London & Lancashire. Mr. Good 
graduated out of the accounting de- 
partment, becoming state agent of the 
old Traders of Chicago in Michigan 
and Indiana. On the reinsurance of the 
Traders he went with the Great Amer- 
ican as special agent in Illinois. Later 





(CONTINUED ON PAGE 21) 











AMERICA Fore” 


Deeds, 


Time and Recognition 


These are the prime elements that go to make up fame 


Fair dealings in all things is first among the deeds of the FIDELITY- 


PHENIX—in point of time, the 


Company can count back sixty-six 


years, its foundation dating from 1853—its standing as a foremost 
American Institution goes to prove that the FIDELITY-PHENIX is 


recognized as second to none by American Agents and American 


Assureds. 


It is in the sum of its deeds, accumulated and multiplied through many 
years and accorded general recognition, that the FIDELITY-PHENIX 


enjoys its earned reputation—famous for fair dealing. 


FIDELITY- PHENIX 


Fire Insurance Company of New York 


Cash Capital Home Office: HENRY EVANS 
$2,500,000 NEWYORK President 


Canadian Department: 
W. E. BALDWIN, Manager 
17 St. John St. Montreal 


Pacific Coast Department: 
Insurance Exchange Bldgs., San Francisco 


Western Department: 
C. R. STREET, V. President 
137 So. La Salle St., Chicago. 


ara. During the last ten years the 
Niagara has doubled its business in his 
field. He served for several years on 
the executive committee of the Illinois 
State Board and then was elected pres- 
ident. Mr. Good has taken high rank 
in his business and has a large ac- 
quaintance throughout the state. 





William N. DuVal 


William: N. DuVal, state agent of 
the Westchester for Iowa and Ne- 
braska, has resigned to enter local busi- 
ness at Minneapolis. 





Sam G. Parks 

Sam G. Parks has been appointed 
special agent of the American Central 
in Kansas to assist State Agent Sam 
F. Woolard. Mr. Parks has had charge 
of the automobile department of the 
American Central at its head office dur- 
ing the temporary absence of Walter 
Grupe. 





Sun’s Appointments 


F. E. Woods, West Virginia state 
agent of the Sun and Patriotic, has 
been transferred to Ohio to be state 
agent for the companies there to suc- 
ceed J. C. Wharton, who recently was 
appointed assistant western manager. 
James M. Hall, who had been Mr. 
Wharton’s assistant in Ohio, is made 
state agent in West Virginia. Otto 
Sachs, an examiner in the western of- 
fice at Chicago, is made special agent 
in Ohio to assist Mr. Woods. 





Central National Fire 


The Central National Fire of Des 
Moines is making some changes in the 
arrangements of its field. Rufus M. 
Foster is being transferred from In- 
diana to Minnesota and Wisconsin and 
will make his headquarters at Minne- 
apolis. John Underwood, who has been 
in the Iowa field, takes the Indiana 





he was made state agent of the Niag- 


state agency with headquarters at 





Capital 
Assets 
Net Surplus 





The North River Insurance Company 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
NEW YORK 


¢ 600,000 
5,322,165 
1,407,482 


April 17, 1919 











The Girard F. & M. 


Cash Capital $500,000 


EasTeRN DEPARTMENT 
D. H. DUNHAM, V.-PRES. 
JOHN KAY, TREASURER 
A. H. HASSINGER. SEC’Y 
NEWARK, NEW JERSEY 


Surplus to Policyholders, 


HoME OFFICE 
H. M. GRATZ, PRES. 
. J. THOMASON, SEC’Y 
PHILADELPHIA, 


4, NSUPANCE oF Philadelphia 


JANUARY 1, 1918 


Net Surplus $452,411.23 
$952,411.23 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T MGR. 
PENNA. CHICAGO, ILL. 





Cash Capital $1,250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 








ORGANIZED 1855 
FIREMEN’S 'Nsumany OF NEWARK 


JANUARY 1, 1918 


Net Suplus $2,384,971.20 


Surplus to Policyholders, $3,634,971.20 


WESTERN DEPARTMENT 
NEAL BASSETT, V.-PRES. AND MGR. 


W. T. BASSETT, ASS’T MANAGER 
CHICAGO, ILLINOIS 
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Indianapolis. Mr. Underwood was for- 
merly a local agent at Bedford, Ind. 
Mr. Foster has been with the company 
for some time, having worked in lowa 
before taking the Indiana State agency. 





Fred C. Haupt 


Fred C. Haupt, Oklahoma state agent 
of the American, has resigned to take 
effect June 1, when he will go into busi- 
ness for himself. 





Charles M. Park 


Charles M. Park of Madison, Wis.. 
chief rater in the Wisconsin insurance 
department, has been appointed special 
agent of the London Assurance in Wis- 
consin. Mr. Park was formerly in the 
local business in Milwaukee and then 
was connected with the Wisconsin In- 
spection Bureau. The London, hereto- 
fore, had Wisconsin, Minnesota and 
North Dakota in one field. It has now 
divided the territory. 





N. G. McDonald 


N. G. McDonald, special agent of the 
Fireman’s Fund, formerly located at 
Coshocton, O., is now with Walter A. 
Sawyer, state agent for the Fireman’s 
Fund, at 327 Citizen Bank Bldg., 
Columbus, O. 





P. K. Walsh 


P. K. Walsh has been appointed 
agency supervisor of the National Se- 
curity Fire of Omaha. For the past 
eight years Mr. Walsh has been special 
agent of the Farmers of Cedar Rapids, 
Iowa, in Nebraska. When his brother 
enlisted in the navy last summer, Mr. 
Walsh was forced to leave the field to 
take care of the Walsh Bros. Company 
local agency at Omaha, but has now 
been relieved of his duties in this con- 
nection. Prior to going in the field, Mr. 
7. was a local agent at Humboldt, 
a. 

The National Security is now operat- 
ing in Nebraska and Iowa, and has 
built up a good sized agency plant. 
The company is entering Kansas, Colo- 
rado and Wyoming, and will. establish 
an agency plant in these states. 


Childrey Scott 


Childrey Scott has been appointed spe- 
cial agent for the New York Underwrit- 
ers in Virginia under State Agent H. T. 
Nelson. Mr. Scott had been connected 
with the local agency of Gibson, Moore & 
Sutton at Richmond for nine years, hav- 
ing risen to the position of chief of the 
casualty and automobile department. 


Ralph S. Howe 


Ralph S. Howe, for several years spe- 
cial agent of the Scottish Union & Na- 
tional, will join the field staff of the 
Springfield Fire & Marine as_ special 
agent for western Massachusetts, Con- 
necticut and Vermont, succeeding Walter 
B. Cruttenden, who was recently ad- 
vanced to be assistant secretary of the 
company. 











B. Goff Snyder 


B. Goff Snyder. Indiana special agent 
of the Boston and Michigan Commer- 
cial Underwriters, has changed his head- 
quarters from Louisville to Indianapolis. 


A. W. Fleming 


A. W. Fleming of Columbus, Ohio, 
Special agent of the American National 


eae, has had Indiana added to his 








Frank W. Young 


Frank W. Young, special agent of the 
Commercial Union in western New York, 
has been given the entire state outside 
of New York City and the suburban 


field. He will make his headquarters in 
Syracuse. 








Fieldman Wanted 


State Agent for Iowa and Nebraska by old 
f lished Company. Anwser in strict con- 
dence, stating experience, age and salary ex- 


Baa: . Address 36-Z, care The National 
nderwriter. 








LIABILITIES 


Unearned Premium 


STATEMENT JANUARY 1, 1919 
| KEN ASSETS yp cistket Ys", 
U.S, Liherty Leen Bende.....0.... $2.025,000.00 
teat aaa 1,125,735.84 Teewet $6,162,361.72 


CE dnc ccdciaccccess 125,735. 
Bonds and Stocks of Municipalities 2,232,277.16 
INS. CO. OF AMERICA | stiri icici tutes 
NEW YORK Preferred Stocks of Railroads ...... 25.633. 


Miscellaneous Securities ..........- 








Losses in the Course of 
Adjustment ..... 989,574.90 


Commissions and other 





C Loans on Bonds and Liabilities....... 644,763.63 j 
“One of the Giants” eal a $ 62,000.00 $17,088,080.17 | Capital Stock .......0- 2,000,000.00 
asi in ee 
West D Saw 2... 927,503.43 $9,796.700.25 
Premi in Coui 
estern Vepartment Caledon, 1.74819.3 : eis 
ied Interest t Surplus beyond Capital] 
Cones Mewcgher Asets _ 266,519.29 ¢ 2.430,861.85 | Liabilities... aus =+-- $4,660,450.04 
C senaeedad 14,518,922.02 . 
P.D. McGREGOR, * ae ad Manager ean bg cog of Liabiliti $ 61,771.73 Net Surplus to Policy Holders....... $6,660,450.04 
A.R. MONROE, - - Assistant Manager TOTAL ADMITTED ASSETS $14,457, 150.29 anh 
W. E. McCULLOUGH , bs Agency Supt. *Security valuations on basis fixed by National Convention of Insurance Commissioners. 
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INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 
WM. F. STIFEL, Pres. 

F. RIESTER, O. E. STRAUCH, 
Sec y. Asst. Ser vy. 
WM. V. FISCHER, Supt. of Agencies 

E. A. KEELER : 
714 Hippodrome Bldv. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 


Western Department | 
Insurance Exchange Bldg., Chicago, Ill. 
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VALUABLE TO ANY AGENCY 
WHY? : 


No overhead writing. Attractive advertising matter for agents. 
Helpful suggestions from Field Force and Home Office. Up-to-date 
supplies, excellent in quality aud appearance. Satisfactory line 
facilities. Sate and dependable protection. Prompt and equitable 
adjusiments. Cash Capital, $1,000,000. Policy Hoiders’ Surpius, 
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Incorporated 1849 


THE WESTERN 


INSURANCE COMPANY 
OF PITTBURGH 


The Oldest Fire Insurance Company 
West of the Alleghany Mountains 





. $1,824,414. Assets, $5,274,000. Writes Fire, Windstorm, Explosioa, 





: Riot and Civil Commotion, Rent, Profits, Leasehdld, Use and Occu- 
paacy, Sprinkler Leakage and Marine Insurance. Displays a sincere — 
spirit of co-operation and renders real support. Extends a general 
service that more than satisfies, Several. thousand agents are en- 
joying these advantages. 

WHY NOT YOU? 
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NEW HOTEL . 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 


One minute from the 
Insurance District 


; J The Patronage of In- 
4 surance Mien Is 
Solicited $ 


Laurence R. Adams , Sec’y and Mgr. 

















ue _ FIRE, MARINE, WINDSTORM, 
9 AUTOMOBILE, SPRINKLER 
ri LEAKAGE, RIOT AND 
hee EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P.O. Box 225, po rsany 13 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E.S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 








IDEAS 


that local agents can use in the 
procurement of new business will 
be found in each monthly issue of 


ROUGH NOTES 
$1.50 per year 
Wulsin Building 

Indianapolis, Ind. 

















Nationa! Ziberty 


Insurance Gompa 
of ee” ny 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 


Cash Capital : : $1,000,000.00 
Assets : - - $9,609,646.00 Net Surplus -  - $2,395,417.89 
Liabilities, including Capital - 7,214,226.11 Surplus to Policy Holders - — 3,395,417.89 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 











CENTRAL STATES 
FIRE INSURANCE COMPANY 


WICHITA, KANSAS 
Admitted Assets - - - - - = $288,259.60 
Reserve for Reinsurance - - - - 38,767.66 
Cash Capital - - - - = = + 151,550.00 
Surplus 2 ad @ e : . 7: 7 86,288.98 

DECEMBER 31, 1918 
Increase in Capital - - - - - $13,500.00 
Asset 
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F. W. DAY HEADS THE 
ROYAL IN THE EAST 


He Has Been Prominently Identi- 
fied With the Company, Work- 
ing Up Gradually 


NEW ASSISTANT MANAGERS 
William Mackintosh, Morton §. Lewis, 


Charles R. Pitcher and Samuel H. 
Quackenbush Advance 


BY GEORGE A. WA'TSON 


NEW YORK, April 16.—Frederick 
W. Day is now manager of the New 
York department of the Royal, his ap- 
pointment having been announced by 


Head Office General Manager George 
Chappell last evening. Mr. Day suc- 





FREDERICK W. DAY 


Assistant Manager Eastern Department 
of the Royal, Who Is Advanced to the 
Managership. 


ceeds Cecil F. Shallcross, recently re- 
signed to become the directing head 
of the North British group of compa- 
nies. Further appointments decided 
upon by Mr. Chappell include those of 
William Mackintosh, Morton S. Lewis 
and Charles R. Pitcher as assistant 
managers, and Samuel H. Quackenbush 
as_branch secretary. 

While highly gratifying it can hardly 
be said that news of Mr. Day’s ad- 
vancement came as a surprise to the 
underwriting fraternity which action 
being regarded as the logical and 
proper acknowledgment of one who 





has given the best years of his life to 
the service of the corporation and is in 
every way qualified to wear managerial 
togs. 

Mr. Day’s Career 


Mr. Day entered the employ of the 
toyal in February, 1881, as a junior 
clerk, advancing through’ successive 


stages to the position of inspector of 
risks in New York and Brooklyn, be- 
coming special agent for New York state 
upon the accession of the late E. F. Bed- 
dall to the management of the New York 
department in 1888. In 1894 Mr. Day was 
recalled to the New York office and made 
agency superintendent, rising to the 
newly created position of second assist- 
ant manager May 1, 1900. Shortly after 
the death. of Assistant Manager George 
M. Coit in 19038, he become assistant 
manager. 

Mr. Day is concededly one of the ablest 
underwriters in the fire insurance busi- 
ness. For many years the details of 
underwriting in the Royal’s New York 
effice have been under his guidance, so 
that the reputation of the company for 
liberality and stability of methods will 
continue unimpaired. Possibly no under- 
writer stands closer to the rank and file 
or is more popular with agents. The 
company’s representatives will receive 
the news of his appointment with pleas- 
ure and satisfaction. 


Rendered General Service 


Mr. Day has ably served the companies 
as chairman and member of many im- 
portant committees, notably that of the 
New York state committee of the East- 
ern Union, from which chairmanship he 
recently retired after six years of serv- 
ice. He was president of the New York 
Suburban Fire Insurance Exchange and 
chairman of its executive committee, and 
aid much to stabilize the organization 
in the earlier years of its existence. As 
chairman of the executive committee of 
the Automobile Underwriters Conference 
and chairman or member of many of its 


{important committees, he has rendered 


valuable assistance in solving the many 
complicated problems peculiar to that 
class of business. 

Genial of manner, and a rapid and 
thorough worker, Mr. Day should have 
no difficulty in keeping the Royal well 
to the fore in the important territory 
now under his control. 


William Mackintosh 


Mr. Mackintosh first served the Royal 
at the home office, subsequently becom- 
ing manager of its branch at Aberdeen, 
Scotland. He came to New York as an 
aid to General Attorney Beddall about 
ten years ago, and gave special atten- 
tion to the company’s financial affairs. 
In the future he will assist in the under- 
writing as well. Those familiar with 
Mr. Mackintosh’s mental processes and 
vhysical vigor predict a bright future 
for him. 


Morton S. Lewis and C. R. Pitcher 


Mr. Lewis has been with the company 
for over 30 years. He is also thoroughly 
saturated with its progressive program. 
Beginning at the Baltimore general 
agency, he was transferred first to Phila- 
delphia and later to New York, working 
successfully in the statistical, railroad 
inspection, local and agency departments, 
making good in each. He became an as- 
sistant manager in 1907. 

Mr. Pitcher has also years of service 
with the Royal to his credit, his asso- 
ciation with the company dating from 
1902, when he became an inspector in its 





railroad department, later being trans- 
ferred to the local branch of which he 
has long been the head. Few men are 
better posted as to underwriting condi- 
tions in the metropolitan district or more 
popular with brokers than Mr. Pitcher. 


S. H. Quackenbush 


Mr. Quackenbush, although a compara- 
tively new acquisition to the Royal fam- 
ily, is by no means a novice in the fire 
insurance business, having traveled the 
field as a special agent for several years 
before being called to a head office execu- 
tive post. Well balanced in judgment, 
and standing four squares to every wind 
that blows, he is a credit to any comapny 
with which he is identified. 

It was thought for a time that Mr. 
Chappell would make a trip through the 
United States before his return to Eng- 
land, but this has been found imprac- 
ticable. The annual meeting of the Royal 
will be held early next month, and Mr. 
Chappell desires to attend it. It is prob- 
able, however, that Walter Carter, as- 


‘sistant secretary of the company, who 
‘came over with Mr. Chappell, will make 


a swing about the circuit, going as far 
as the Pacific Coast, this being his first 
visit to the United States. Mrs. Carter 
will accompany him. 


Shallcross Gives Dinner 


Retiring Manager Shallcross gave a 
dinner in honor of Mr. Chappell and Mr. 
Carter Friday evening last, attendants at 


‘the enjoyable affair, in addition to the 


head office executives, being the officials 
and department chiefs of the Royal, and 
associate companies, Royal Indemnity, 
Queen and Newark Fire. Managers 
George W. Law and P. D. McGregor were 
present from Chicago, Rollo V. Watt 
came on from San Francisco and Man- 
agers Dargan of the Royal and Tupper 
of the Queen from Atlanta. By virtue 
of a series of conferences now being 
held with the executive department 
managers in New York City, Mr. Chappell 
and. Mr. Carter will glean a pretty inti- 
mate knowledge of general business con- 
ditions in all parts of this country, and 
be able to broadly define the future poli- 
cies of the Royal and its allied offices 
with relation thereto. 


Standard Fire Tables 


The Standard fire insurance tables, 
published by the Standard Publishing 
Company, 141 Milk street, Boston, Mass., 
has been issued covering last year’s re- 
turns and giving a complete ten-year 
record. The Standard tables have always 
been regarded highly by insurance peo- 
ple. In addition to the statistics, there 
are other valuable features in the charts 
which make it worth having. The price 
is 25 cents a copy. 


British Government’s Action 


The British government has released 
its control over new capital stock issues 
for domestic purposes, though its prohi- 
bition regarding outside investments re- 
mains. Doubtless the latter will be mod- 
ified in the near future, in which event, 
the entry of additional English fire and 
marine insurance companies into this 
country may be looked for. It is un- 
derstood that a number of smaller com- 
panies, both in England and in Scotland, 
contemplated opening branches in the 
United States, but have been prevented 
from doing so thus far through the re- 
fusal of the home government to sanc- 
tion new stock issues, or the extension 
of existing enterprises into foreign coun- 
tries. 





RICHARDS IS HONORED 





BRILLIANT BANQUET IS GIVEN 





Retiring Manager of North British 
Receives Plaudits of the Inter- 
ests He Has Served 


NEW YORK, April 16.—The North 
British & Mercantile last evening ten- 
dered Ellis G. Richards, retiring man- 
ager of the company, a dinner at Union 
League Club. The dinner was attended 
by officials of the North British and its 
affiliated companies. It was presided 
over by L. Sinclair, foreign fire man- 
ager. The occasion was an expression 
of the high esteem in which Mr. Rich- 
ards is held by the entire official staff. 

As manager of the North British for 
the past 20 years he has ranked as one 
of the foremost fire underwriters of 
this country, and as a man _ whose 
kindly spirit and ability have earned 
him an enviable position in the busi- 
ness. 

Company’s Plans 


Mr. Sinclair, in his address propos- 
ing Mr. Richards health, dwelt upon 
the retiring manager’s exceptional 
qualities, and the remarkable success 
which has attended his management of 
the company. Of the company’s fu- 
ture plans Mr. Sinclair said, “I do not 
propose to enter into details of the 
company’s plans further than to say it 
is the outcome of Mr. Richards’ ideas 
and methods, and one of which the di- 
rectors at home are proud, so much so 
that they look forward to its continued 
progress along the sound lines which 
have characterized its development un- 
der Mr. Richards’ management.” 


Shallcross Made Address 


Cecil F. Shallcross, the new United 
States manager, gave in his address a 
short history of the North British and 
some interesting details of the absorp- 
tions which it had made during its de- 
velopment to its present status as a 
world power in insurance. 

G. H. Batchelder and D. W. Redfield. 
managers western department of the 
Pennsylvania Fire, were in attendance at 
the dinner. Mr. Redfield left for New 
Haven this morning to visit his son, who 
is a student at Yale University. 

Foreign Manager Sinclair and United 
States Manager Shallcross of the North 
British group of companies will leave for 
San Francisco Sunday night to be gone 
six or seven weeks. Stops will be at 
prominent points en route. While in San 
Francisco a decision will likely be 
reached as to the future management of 
the company’s Pacific coast department, 
which has been unsettled since the death 
of Associate General Agent William Ber- 
dan some weeks ago. 


Manager Dent to Visit America 


General Manager Alfred Dent of the 
Liverpool & London &- Globe is slated to 
‘arrive in this country by the end of 





April. 





Capital Fire Insurance 


Usual Prompt Service 


Company of California 


Agents wishing to represent a high class progressive company with liberal ideas, apply to 


BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 


Telephone, Cherry 5154 











Local Agency Opportunity 


Union agency located in southwestern city of ten thous- 
and, writing $75,000.00 premiums annually. Business 
derived from large special hazard class; substantial prop- 
osition; will sell half or entire business. 


Address 31-U, care The National Underwriter. 




















Cash Assets, $717,184.95 





FIRE AND AUTO REINSURANCE CONTRACTS NEGOTIATED 


Middlesex Mutual Fire Insurance Company 


CONCORD, MASSACHUSETTS 
INCORPORATED 1826 


Liabilities, $500,798.41 





Cash Surplus, $216,386.54 








WANTED in Chicago an 

experienced policy writer. Will 
pay good salary. Address 30-T, 
The National Underwriter. 








SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 





Suite 601 Register & Tribune Bidg. 
DES MOINES - - - - - 


[el 
HENRY E. SAMPSON 


Por si: s Assistant AucacpGenest of lows 
© and Special Counsel of the ‘ommisstoner 
of Insurance 


SIDNEY J. DILLON 
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You may delay, but Time will not” —Benjamin Franklin 


ELBRIDGE G. SNOW, President 


1919 





Ninety Years Old— Hale and Hearty 


ASSING the ninetieth milestone in human 
life is the experience of few. In the case of 
a corporation that has faithfully discharged 
the trust reposed in it by the legislative body 


granting it corporate life, the attainment of such advanced ma- 
turity should, and in the case of THE FRANKLIN FIRE IN- 
SURANCE COMPANY OF PHILADELPHIA does, mean 
constantly increasing strength, vigor and growth as an insurance 
company, and assurance of its stability, dependability and capa- 
city for service. 

The new stock issue, the latest forward step taken by the new management, has 


been fully subscribed, and the increased financial strength of the company is 
thus assured. 





Fire, Lightning, Automobile (Complete Cover in Combination Policy,) Explosion, Hail, Marine, Profits and 
Commissions, Rents, Rental Values, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupancy, 
Windstorm. 
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AS SEEN FROM CHICAGO 




















MUCH STRIKE BUSINESS WRITTEN 

Local agents throughout the west 
report a growing demand for riot and 
civil commotion insurance, which is at- 
tached to the regular explosion policy 
covering malicious explosion. The 
numerous strikes throughout the coun- 
try and the industrial unrest have been 
used as talking points by the agents 
with the result that a considerable 
amount of premiums is now being pro- 
duced. 

ee ae 
CHICAGO BOARD MEETING 


At the quarterly meeting of the Chi- 
cago Board of Underwriters held last 
week, the request of the class 2 agents 
for a standing conference committee 
representing the other classes of mem- 
bership, besides class 1, was granted. 
The appointment of a standing com- 
mittee on cooperation was authorized 
to be made up of six class 2 members. 
It was provided that no*insurance on 
merchandise is to be written to include 
commissions or profits thereon, which 
must be insured as a. specific subject. 


The new members of the executive 
committee elected were John M. 
Thomas, Fire Association; A. O. Bur- 


dick of Rollins-Burdick-Hunter Com- 
pany, and George R. Roberts of George 
W. Roberts & Son. 

x ok x 
MAY FRAME NEW WHISKY FORM 


As a result of the complications 
which grew out of the loss of the 
Green River Distillery, the Kentucky 
Fire Underwriters Association has 
recommended to the companies the 
adoption of a revised whiskey form. 
It is felt that past events and the 
present disturbed conditions in the 
whiskey business make necessary the 
use of a form framed to fit present 


the payment of losses is made on the 
basis of the market value of whiskey 
at the time of the fire. The Green 
River loss developed the fact that it 
is difficult to establish a market value 
as no recent sales have been reported 
and prices have been fluctuating from 
week to week. The proposed form 
provides that adjustments shall be 
on the basis of the cost of production, 
plus carrying charges, not to exceed the 
market value of the whiskey at the 
time of the fire. Thus, if a loss were 
to occur upon the plant of a distillery 
producing a brand of whiskey that had 
not been recently quoted, a reasonable 
basis of adjustment would exist and 
the claims could be settled with com- 
paratively little delay. 
eS Anite 
IMPORTANT CORRECTION NOTICE 


Proper notation should be made of 
the fact that the telephone number of 
the new Underwriters’ Adjusting Com- 
pany is Harrison 6102 and not Wabash 
6191 as shown in the Insurance Direc- 
tory of the Insurance Exchange. Wa- 
bash 6191 is the telephone number of 
the local agency of Guy A. Richards & 
Co., and the number of the Under- 
writers’ Adjusting Company, should be 
corrected in order to avoid confusion. 

* * 
OPENS BROKERAGE OFFICE 

Charles S. Watson, who has been su- 
perintendent of the western claim de- 
partment of the Globe Indemnity in 
Chicago, has resigned and is opening a 
general brokerage office at 1929 Insur- 


'ance Exchange; telephone, Wabash 7680. 


in the Evans organization in New York 


Norman T. Robertson, secretary of the 
Fidelity-Phenix, who is being transfered 
from the home office in New York to 
become secretary of the western depart- 
ment at Chicago under Vice-President 
Charles R. Street, was given a farewell 
dinner by a number of his associates 


last week. Fifteen of the officers and 
department heads of the Evans com- 
panies were present at the dinner. 


* OK OR 


Secretary Fred W. Bowers, of the Con- 
necticut Fire, who has been laid up in 
the Hotel LaSalle, at Chicago, with 
pneumonia, was able to leave this week 
for his home in Hartford. 

* * x 

Managers D. W. Redfield and George 
H. Batchelder, of the Pennsylvania Fire 
at Chicago left Monday for New York 
to attend the farewell dinner to be given 
to Manager E. G. Richards of the North 
British, who is retiring from the service 
of the North British group. 

* * * 

N. T. Robertson, secretary of the Fidel- 
ity-Phenix, arrived in Chicago this week 
to become assistant manager in the 
western department, retaining his title 
as secretary. Vice-President C. R. Street 
gave a dinner in his honor Tuesday so 
that he could meet the underwriting 
force and heads of departments of the 
western office. 


Goes With Chicago Firm 


Major H. C. Conick, recently discharged 
from the infantry, and formerly with 
the improved risk department of the 
Phoenix of London, has gone with Critch- 
ell, Miller, Whitney & Barbour, Chicago 





local agents. 








needs. Under the form now in use 








THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP) 
OF SPRINGFIELD, ILLINOIS 


Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 






CINCINNATI MEN QUIT 


DEPARTMENT IS DEMORALIZED 





Fire Fighters Object to Lack of Re. 
sponse to Their Demands 
and Leave Jobs 





CINCINNATI, April 15.—The Cin- 
cinnati fire department is “all shot to 
pieces” by the resignation of about 400 
of its 522 members, but the city’s pro- 
tection seems not to be much impaired 
thus far, although the makeshift de- 
partment now manning the houses has 
had no large fires with which to con- 
tend. However, it has made an enor- 
mous number of runs, fully 200 since 
7 o’clock Saturday morning, all false 
except less than a dozen, turned in by 
sympathizers with the firemen, and in 
a few instances by firemen who quit 
their posts. There has been much 
of hooting, hissing and crying of 
“scab” as the men responded to calls, 
Even members of the Salvage Corps 
have been cursed and greeted with 
“scab’ as they went on their saving 
mission about the city. 


Mayor Was Hissed 


As an example of the attitude of the 
men who are out, it may be cited that 
Saturday, during the home-coming 
parade of the 147th infantry, just re- 
turned from France, Mayor Galvin, 
marching at the head of the line under 
the folds of an American flag, was 
hissed by groups of firemen in uni- 
form, distributed along the line of 
march. 

The first manifestation following the 
walkout was an enormous number of 
false alarms, 116 in the first 24 hours, 
Then the city put 1,700 Boy Scouts on 
guard duty around the fire alarm 

















CAPITAL - 


sylvania. 


M. S. CREMER, President 





INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 


Total losses paid since organization - - 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
1 For Particulars Address Home Office 


- $200,000.00 
$6,618, 180.00 


HENRY F. TUERK, Secretary 














J. G. HUBBELL, Mgr. 


ECONOMIZE 


HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 





$9, 216, 
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Flerchants National 
Five Jusurance Co. 


CHICAGO 


wants Good Agents in 


Michigan, Indiana 


Illinois and Wisconsin 


$3,833 








Inspections 


QThis inspectorate v very p pnanes re 


in Chicago, Cook County ot the Greater Metropolitan District. 
gauges the expectancy of fire risks and 


‘ore they occur. 











20 years in this field ixit et Fecit— 
es with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange, GO,ILL. Phone Wabash 3033 


this talent to com: 
herewith tendering counsel to all State Insurance O 
all those who formulate i insurance laws designed for the public weal. 


QThe undersigned sells 
ney fot brokers and the business public, 
jals, Legislative and Municipal Committees and 


PIERCE 


Independent Siipettoe and Fire Prevention Counselor 





-—THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


$2,000, 


ASSETS 
LIABILITIES, EXCEPT CAPITAL 


$5,382, 


SURPLUS TO POLICYHOLDERS 


LINES WRITTEN 


FIRE MARINE WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 

LS COMMISSIONS USE AND aa 
CARGOES AUTOMOBILES INLAND MARIN 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 


ETNA LIFE INSURANCE CO. 
fETNA CASUALTY & SURETY CO. 


boxes and the record for the next 24 


000.00 


200.73 
334.00 


,866.73 













— 














en 





Apri 





TH 

oe 
door 
= 












April 17, 1919 THE NATIONAL UNDERWRITER 













The Strong Arm of America 
The Springfield 





























GINCE the Continental Congress estab- 


lished the federal armory at Springfield, Massa- 
chusetts in 1777, America and Americans have been 


— depending on that city. From Springfield has come 

— the strong arm that Washington, Tyler, Jackson, 

ee Scott, Grant and Pershing depended upon. America 
has been preserved with the Springfield rifle. 

a Just as dependable has been Springfield 

ie insurance. Since 1849 Americans have been defended 

nder from financial attack by fire with Springfield policies. 

ani Springfield protection, military and financial, has been 

al good American protection for Americans. 

r Of 

~— Just as the Springfield rifle has steadily 

_— become a better arm, so has Springfield insurance 
grown in strength and range. Today Springfield 

“| policies insure against loss of chattels as well as real 


property and against loss of property production. 
value as well as against property cash value. Today 
Springfield policies include tornado, automobile and 
sprinkler leakage as well as fire indemnity. 


SPRINGFIELD 


Fire and Marine Insurance Company 


Home Office, Springfield, Massachusetts 
A. W. DAMON, President 
F. H. WILLIAMS, Treasurer G. G. BULKLEY, Vice-President E. H. HILDRETH, Secretary 


Western Department, Chicago, Illinois 
A. F. DEAN, Manager 
J. C. HARDING, Assistant Manager E. G. CARLISLE, 2nd Assistant Manager W. H. LININGER, Assistant Manager 


Pacific Coast Department, San Francisco, California 
GEO. W. DORNIN, Manager JOHN C. DORNIN, Assistant Manager 


THE SPRINGFIELD HAS BEEN ACCUMULATING GOOD WILL FOR SEVENTY YEARS 
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AGENCIES IN ALL PROMINENT LOCALITIES THROUGHOUT THE UNITED STATES AND CANADA 
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hours was cut down materially. Since 
then there have been still fewer. 


Ineendiary Fires Develop 


During the second 24 hours incendiary 
fires began to develop, and Boy Scouts 
were instrumental in holding the situa- 
tion in check. They discovered most of 
the fires, gave the alarms promptly and 
were fighting the flames when the ap- 
paratus arrived. The incendiaries evi- 
dently were unskilled and also afraid of 
discovery, for their efforts were clumsy 
and they did not take enough time to 
see that the fires had good starts. Losses 
in every case were trivial. 

Disintegration of the department fol- 
lowed an attempt by part of its members, 
aided by outside agitators to form a 
union, with international affiliation, and 
a demand for an 8-hour day, coincident 
with the introduction of a bill in the 
Chio House to provide an 8-hour day for 
all fire departments in the state. They 
also demanded recognition of the local 
union, which was rejected. 


Eight-Hour Bill Dead 


The 8-hour bill is dead, as the labor 
leaders were forced to change it to a 12- 
hour basis, and there is little likelihood 
now that it will pass, even in its present 
form. With this development the local 
agitation also has taken on different 
form. Now it is virtually union recog- 
nition or nothing. City officials are 
standing pat, however, and places of the 
men who quit have been filled by elig- 
ibles from the civil service list and re- 
tired firemen, to the number of nearly 
200, and the rest of the vacancies by 
home guards. A company of home guards 
is held in reserve at the city hall, and 
a home guard does sentry duty at each 
fire station. 


Not Adequately Paid 


Cincinanti firemen have not been 
adequately paid, but even thé firemen 





themselves have not realized this fact 
more keenly than Safety Director John 
R. Holmes and Chief Barney J, Houston, 
who have done everything possible to 
provide better pay and give the men 
more time off. But Cincinnati, like other 
Ohio cities, is hampered by the opera- 
tion of the Smith 1 percent tax law, 
which limits general taxation in Ohio to 
1 percent and gives the cities a leeway 
for interest charges and a few other 
special factors from which funds may 
not be diverted of % of 1 percent, mak- 
ing a total of 1% percent taxation for 
all purposes. This furnished inadequate 
revenue under normal conditions, but 
with state prohibition to become effective 
May 27, the city will lose $425,000 a year 
from liquor licenses, and—in the 
language of the street—is “up against 
it” for money. 


LOSSES OF THE WEEK 


Milwaukee, Wis., April 7.—There is 
practically a total loss on contents and 
a 60 per cent loss on the two-story frame 
laundry and office at 2319 State street, 
owned and occupied by the Calumet 
Laundry Co. Insurance on_ building: 
National Liberty, $2.500; Camden, $1,000. 

Insurance on contents: 


Phoenix ..... S100 “SOR. saeas $1,000 
eee rae 1,000 Reciprocal Ex. 2 500 
” * a 

Milwaukee, Wis., April 10.—Fire 


caused 50 per cent loss to the one and 
two-story brick woodworking plant and 
planing mill at 2019 St. Paul avenue, 
owned and occupied by the W. Conway 
Co. Insurance, under blanket form: 


ORGAN: ins ss $20,000 Prov. Wash.$ 5,000 
ee OR Sa 15,000 Am. Alliance 15,000 

eo 2,000 Caledonian .. 7,500 
Behe Und. 7,500 Netherlands. 6,000 


* * * 


Bloomingdale, Ind., April 11.—The main 
building of the Bloomingdale Academy 
was burned today, and, with its equip- 
ment, the loss is estimated at $15,000, on 
which there is insurance of $10,000 








 pemeenceor & 


“1929 insurance Excnange, Chicago. Phone Wabash 8528 








REASONS FOR KEEPING 
SURCHARGE IN FORCE 


Why Companies Must Continue to 
Collect Extra Ten Per 
Cent on Premiums 


NECESSITY NOT PASSED 


Abnormal and Unfavorable Conditions 
Have Not Altered Since Signing 
of Armistice 


Local agents are encountering in in- 
creasing numbers policyholders who 
ask,.when the surcharge on fire insur- 
ance is to be removed and who argue 
that now that the war is over, the emer- 
gency and abnormal condition has 
passed and that the 10 percent levy 
should be removed without delay. 
There is no immediate possibility of 
the surcharge being removed for many 
sound and logical reasons. Every agent 
who has a complaint from a customer 
on the surcharge should be able to in- 
telligently answer the arguments ad- 
vanced by a disgruntled policy holder, 
and to satisfactorily explain the rea- 
sons for the existence and continuance 
of this charge. 


Not on Defensive 


In outlining why the companies de- 





cided to collect the susehenge, the agent 
should not by any remark that he 
makes place himself on the defensive. 
The fire insurance business does not 
have to offer excuses for putting the 
surcharge into effect. It is only natural 
that policy holders make inquiries as 
to why this extra charge was made, but 
in answering these questions the agent 
should explain rather than defend. He 
should not make his explanation a 
series of excuses. He should not, as 
many agents did when the surcharge 
was first announced, place the blame 
on the companies, pass the buck, and 
wash their hands of the whole affair by 
saying that the companies decided to 
collect 10 percent extra “because 
everybody else is getting more for 
their products now.” The fire insur- 
ance business would be in a very weak 
position indeed, if they raised their 
rates simply because the prices for 
other commodities were increased. 


Last to Announce Advance 


The fire insurance business was one 
of the last of the important business 
enterprises of the country to announce 
an increase in rates. When the sur- 
charge was put into effect it was plainly 
stated that the extra 10 percent was 
to be collected to meet an emergency 
and to cover abnormal and unforseen 
expenses entailed by the war. When 
the surcharge was announced the ex- 
penses of conducting the business had 
risen to a new high water mark. Fire 
insurance officials found that every 
move that they made, resulted in in- 
creased expenses. The cost of paper 
and printing, an important item in the 
fire business. increased about 65 per- 











HAWKEYE SECURITIES FIRE | 
Sa 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 

















INDEPENDENT ADJUSTERS 








ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 
qe 3s Wis. 7. a 
‘TAYLOR 


1865 Inguraace Rarer ry Chicago 
ADJUSTER oF MIRE LOSSES 


IOWA 








ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


62 S. Cherry St Gale burg, Tl. 
le t. esburg, 
F.R. Hazlett W. 





. Arnold A. Bartlett 

_ Fire oul janes I 

ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 


506 & 7 Robeson Bldg., 
Western Union or Long Dist. 
Res. 458) 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 


Champaign, II. 
L Phone (Office 147, 
facilitates prompt service 








a specialty. 
North & Central Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 


BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


34 years in insurance work 


ILL, Ky. 
110 Upper Second Sty Evansville, Ind 
ond St., Evansville, Ind. 
Adjusters ui Fire, Tornado, Automobile and Inland 





IND. TENN. 





Marine 
Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 








NORTHERN MICHIGAN eae nd COMPANY 
diusters of 
206 Schirmer Bldg. 304 Federal } Ave.. Saginaw, Mich. 





MINNESOTA AND TRIBUTARY STATES 


J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
. FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON . KANSAS 





KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 


Bucekhin Kansas 





NEBRASKA WESTERN IOWA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 

W. 4H. Hatteroth, Attorney and Manager. 

Inspection reports. Investigation and adjustment of 

all classes of claims. Cases handled in court if nec- 

essary. 1418 First National Bank Building, OMAHA. 
« 





NEBRASKA, WESTERN IOWA ANL 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Lesses 
903 Bee Bidg. Phone Red 5848 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bldg., Akron, O Main 50, O. C. 2667 
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OHIO 
JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohic 


17 years experience as an insurance agent 
and builder. 





WISCONSIN AND MICHIGAN 
Pire Loss Adigtemnane, Wisconsin oud No. Michigas 


DAVID “tT SWSON 
Room 1, Cook Block Oshkosh, Wisconsia 
Local.and Long Distance Telephone 786 








PROSPECT CARDS for the accident andi nsurance solicitors whe work systematically and successfully, 
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“A Staunch and Reliable American Company” 







CASH CAPITAL, $400,000.00 
Surplus to Policyholders, $829,562.45 
M. T. BENALLACK, General Agent, Home Office Department, DETROIT, MIC 


> M. FERRY, vi President 
J. BOOTH, ice-President 

vis F. A. SCHULTE 

wicgfen Treasurer 

-- H. E. EVERETT 

: cretary 


E. P. WEBB 
Asst. Secretary 


“37 Years of isaeibie Indemnity” 
Losses paid over meena 








THE LIVERPOOL & 





Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincianati, O. 
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WRITE HAIL*INSURANCE 





Establish your connections now for 1919 with 


A. J. Shaw General 


HAIL INSURANCE BUILDING, 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 
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Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 
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cent. It was necessary to raise the 









salaries of the home office forces from 
40 to 50 per cent. Field men, adjusters 
and others traveling on the road en- 
countered higher expenses all along 
the line. Railroad fares increased. 


‘Repairs Important Item 


The cost of repairs and replacements 
mounted to almost 75 percent. Most 
of the fire insurance losses are the small 
losses, where only small repairs are 
necessary, and because of this the com- 


(Established in 1782) 


Head Office: 


PHOENIX ASSURANCE COMPANY, Ltd. i222 


OF LONDON 


The Company has special facilities for handling Use and Occupancy, Explosion, Profits, Traction, 


Marine and Automobile Dept: 
27 William St., New York 


Sprinkler Leakage, Street Car, Power Flants, Inter-urban Properties, Gas and Electric Light Plants, Sprinklered Pacific Department: 


Risks and so on. ‘This service is furnished agents by experts. 


343 Sansome St., San Francisco 





panies have been hard hit. Policy- 





holders have seen the wisdom of elect- 
ing to have the companies make re- 
placements and repairs, rather than to 
accept a cash settlement. 


Prices Have Not Dropped 


When the companies found the situa- 
tion to be desperate they put the sur- 
charge into effect, but are pledged to 
remove it aS soon as the emergency has 
passed. There is no intention of goug- 
ing the public. The fire insurance com- 
panies are not taking advantage of war 
conditions to collect an excessive pre- 
mium. The surcharge will be removed 
just as soon as normal conditions re- 
sume. Up to the present time there has 
been no indication of a reduction in 








CASH CAPITAL $839,580.00 
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CLEVELAND, OHIO 


M. S. MILBOURNE 
PRESIDENT 


CLEVELAND:NATIONAL = ==" 


Fire INSURANCE COMPANY _—- 


SURPLUS TO 
POLICY HOLDERS 


$1,209,812.34 


APPLICATIONS FOR AGENCIES DESIRED 





prices. The unusual conditions are still 
present. As a matter of fact the prices 
of commodities, labor and cost of re- 
placement are actually higher today than 
one year ago. 


No New Building 


It is a significant fact that although 
the armistice was signed on Nov. 11, 
building has remained absolutely dor- 
mant since that time. The prices of 
labor and material make it absolutely 
prohibitive for anyone to erect anything 
except structures that are essential to 
the more successful conduct of a busi- 
ness enterprise. Nothing has been re- 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 


Paid Up’Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 





duced, and the manufacturers of shoes, 
the dealers in foodstuffs and the cloth- 
ing merchants announce that further in- 
ereases may be anticipated before the 
sharp reductions come. There has been 
no relief from the situation that was in 
evidence last year. The mere fact that 
the war has ended has not as yet al- 
tered conditions. The fire insurance com- 
panies are not able to predict with cer- 
tainty that the rough spots have been 
passed, and that from now on, it will 
be smooth sailing. There is an uncer- 
tainty in the air that makes the re- 
duction of prices inadvisable at this time. 


Must Continue Liability 


The companies have taken on an enor- 
mous liability for which they have re- 
ceived the premiums. This business must 
be carried to expiration. What the losses 











F. H. Hawley, President 


W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 
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are to be cannot be stated at this time. 
It is now noted that many concerns are 
shutting down, that there is likely to 
be a period of industrial depression, 
which means that there will be an added 
moral hazard during this slowing down 
among manufacturing concerns. The one 
year and three years business must be 
carried to expiration and recent indica- 
tions are that the experience on some 
of the risks is none too favorable. The 
companies cannot arbitrarily cut busi- 
ness off without explanation. Lines may 
be reduced only to a certain point, but 
companies cannot throw up the sponge 
entirely. The bulk of the business must 


be kept on the books until the expira- 
tion date. 


Uncertainty of Future 


In other words, the companies do not 
know what lies ahead of them. They 
are, however, very conscious of the fact 
that expenses are as high or higher than 
ever, and they are less sure of what is 
to happen to them than they were while 
the war was on. It can thus be explained 
by any agent who wants to take the 
time to explain, that the closing of the 
war did not remove the necessity for 
collecting the surcharge. This extra 10 
bercent is still necessary and must be 
collected by the companies in order to 
make an even break or show a profit. 
On the other hand, just as soon as con- 
ditions begin to get back te normal, it 
will be removed, as was stated when it 
Was originally put into effect. 


Abeille in Agency Field 


Starkweather & Shepley, United States 
managers of the Abeille of Paris, an- 
— that it is entering the agency 
: - Heretofore it has confined itself 
yo harap aera The company was es- 
he lished in 1857. Starkweather & Shep- 
Ne are managers of the Rhode Island, 
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Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 
CITY away OF PENNA., PITTSBURGH 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 
PITTSBURGH FIRE comeaxy, PITTSBURGH, PA. 
Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 
F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President WALTER C. LEACH, Secy.~ 


FIRE AND 


Minneapolis wseixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 














Nationale of Paris and Union of Paris. 





WM,L, DICKELMAN HENRY J. WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 
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READY TO CARRY ON 


Insurance men in all parts of the 
country and in all branches of the busi- 
ness have been making preparations 
for assisting in the fifth Liberty Loan 
campaign. In all of the previous. Lib- 
erty Loan drives insurance men have 
played a prominent part. They have 


come forward and given generously of. 


their time. Those in charge of Lib- 
erty Loan selling work quickly recog- 
nized the value of insurance men as 
organizers and salesmen. All insur- 
ance men are, of necessity, salesmen. 
They are accustomed to meeting the 
public, know how to initiate and create 
business, and have been able to adapt 
themselves to Liberty Loan work in 
admirable style. 

In pledging themselves to support 
and assist in this bond selling work it 
should be remembered that insurance 
men are making a much greater sacri- 
fice than those taking part in this work 
who enjoy a salary. Most local men 
work on commission entirely. If their 
time is not devoted to their own inter- 
ests it is a direct, and in many cases, 
a heavy loss to them. But there have 
been no complaints. The insurance 
forces have rallied to the cause and 
made a splendid record for themselves. 
They have brought the whole business 
of insurance more prominently before 
the public. 

E. M. ALLEN, president of the 
NaTIoNAL ASSOCIATION of INSURANCE 
AGENTS, is chairman of the Victory Loan 
committee at Helena, Ark., his home 
town. It is men of this type that have 
been prominent in this great patriotic 
work. They are a credit to the busi- 
ness, are examples of the best type of 
men engaged in insurance work, and in 
deciding to engage in the work on the 
Victory Loan on as extensive a scale 
as they supported the four previous 
loans have simply resolved to carry on 
one of the most commendable services 
that has ever been rendered by insur- 
ance men as a body. 





UNIFORM ACCOUNTING 
THERE is no department in a company 
or department office that is more essen- 
tial and more difficult to handle than the 





accounting end. The chief accountants 
and their staff are people of vast impor- 
tance and highly essential to a company 
and the peace of mind of the entire or- 
ganization. They do not usually receive 
the consideration that is their due. It is 
gratifying to learn that in New York, 
chief accountants are organizing so that 
there can be an interchange of opinion 
and more standardization of office ac- 
counting systems agreed upon so far as 
fire insurance is concerned. The de- 
mands of the insurance departments of 
the various organizations today are oner- 
ous. More and more is being called 
for. Fire insurance offices could well 
give more attention to the accounting de-j 
partment and if there could be some 
standard set or more uniformity it would 
give greater opportunity for improvement. 

Some companies seem to regard the, 
accounting department as the tail end of 
the office and hence sufficient salaries are 
not paid to secure competent people in the 
lower positions. A result is that often the 
accounts become muddled and much em- 
barrassment is experienced in straighten- 
ing them out. When there is a mixup in 
the accounting department is requires her- 
oism and patience to attempt to untangle 
the threads. There is no department of 
an office that can cause more trouble than 
the accounting end. When agents ac- 
counts get mixed up and credits and 
charges are in the wrong places it de- 
mands a superman to get the books 
straightened out. 

The accountants therefore in their ef- 
forts to get together, bring about more 
uniformity, establish -standards and to 
improve office accounting systems deserve 
the hearty support of executives and man- 
agers. 








REAL DEMAND SEEN 


Ir 1s evident that the more aggressive 
agents in the industrial centers are be- 
coming actively interested in civil commo- 
tion and riot coverage. In going the 
rounds these agents have discovered that 
the chief concern of the head of an in- 
dustrial plant these days is the labor 
unrest and uncertainty which in the end 
becomes a menace to his plant. The 
status of the laboring people is a subject 
that is close to the heart of every large 
employer of men just at this time. All 
who have dealt with trade union commit- 
tees or representatives of labor recently 
know the rather aggressive and dominat- 
ing attitude assumed by these delegates. 

No one can foretell just what the future 
is to bring, whether there are to be seri- 
ous labor disturbances, strikes, walkouts, 
and the like. The very fact that there is 
an atmosphere of uncertainty creates a 
selling opportunity for the local agent 
that many are taking advantage of, but 
of which a majority do not seem io realize 
the significance. Riot, civil commotion 
and strike insurance constitutes to most 
manufacturers an entirely new form of 
protection. It is brought forward at a 
time when there is a real demand for it. 
Just at this time it fills a need and can 
be sold because the manufacturer is in a 
receptive frame of mind. The local agent 
who is ignoring this form of indemnity 
is neglecting one of the side lines of the 
business that will be an important income 
producer during the next few months. 





WHEN might makes right it is often 
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wrong. 





siaaeneaehaane 








PERSONAL SIDE OF THE BUSINESS 











One of the oldest fire insurance 
agents in Cincinnati, Adam Gray, head 
of the agency of Gray, Dolling & Latta, 
died of heart disease last week. Mr. 
Gray was 70 years old, and came from 
one of the oldest families in Hamilton 
county. 

Mr. Gray entered the business as an 
employe of the old Clay of Newport, 
Ky., when only a youth. Later he was 
connected with one of the large Louis- 
ville agencies, but in 1871 returned to 
Cincinnati and founded the agency of 
Gray & Roberts. A few years later the 
firm was changed to Adam Gray & 
Company, which continued a prominent 
factor in Cincinnati insurance until 
about 12 years ago, when the present 
agency organization was formed. 

Soon after Mr. Gray retired from 
active participation in the business, and 
since has devoted most of his time to 
his Cuban plantation. Two sons live 
on the Cuban plantation, and the 
widow and two daughters survive in 
Cincinnati. 

E. C. Kosmak who recently resigned 
as vice-president and managing under- 
writer of the Central States Fire of 
Wichita, Kans. to become secretary and 
manager of the Guardian Fire of Salt 
Lake City, has had extended underwrit- 
ing -experience of over twenty years 
in New York, Chicago and Hartford. 
Before going with the Central States 
he was at the home office of the 
Phoenix of Hartford and Connecticut. 
Mr. Kosmak will be given a free hand 
in carrying out his ideas and will 
shortly make an eastern trip in the be- 
half of the Guardian, visiting a number 
of the eastern cities. The Guardian has 
$200,000 capital, net surplus $170,000: 
It has a number of 
prominent and influential men con- 
rected with it financially. 


Edward C. Stokes, president of the 
People’s National Fire of Philadelphia 
and of the Mechanics’ National Bank 
of Trenton, N. J., and former governor 
of New Jersey, manifested that the 
scope of his talent and ability include 
acceptably filling a pulpit. He was re- 
quested by the trustees of the First 
Methodist Episcopal Church of Mill- 
ville, N. J., to take the place of the pas- 
tor, who was suddenly taken ill Sunday 
morning. President Stokes is a com- 
municant and regular attendant of the 
church. He promptly accepted the in- 
vitation to preach the sermon and de- 
livered an interesting and learned dis- 
course. 

Representative George Brown of the 
Michigan House from Detroit is on the 
job. He has THE NATionaL UNDER- 
WRITER sent to him so that he can 
gather proper insurance information to 
assist him in voting intelligently on 
legislative bills. He read the other day 
about an Ohio solon introducing a bill 
in that state regulating dry cleaning 
establishments. Representative Brown 
wrote to the author of the bill, saying 
that he had read an account of the bill 
in THe NATIONAL’ UNDERWRITER, and 
asked him for a copy. He secured one 
and Mr. Brown formulated a similar 
one in his state and it was recom- 
mended by the committee on insurance 
within 48 hours. It is now on bill for 
Michigan that was favorably the gen- 
eral order. 

F. H. Douglass, vice-president of the 
United States Fire, died at his home in 
Brooklyn last week. Mr. Douglass 
entered the office of the old Williams- 
burg City Fire as a boy, being later 
appointed general agent, then secre- 
tary and vice-president and on the 
merger of the company with the United 
States continued as vice-president of 
the latter company. 


W. E. McCullough, of Chicago, super- 
intendent of agents of the Queen, has 








been chosen by the general offices to 
take charge of the Liberty Loan work 
in the western departments during the 
forthcoming drive. 
ter E. Miller of the Great American, 
who heretofore has had charge of the 
general offices. Mr. Miller has recently 
resigned as assistant manager to go 
with Marsh & McLennan in Chicago. 
He is leaving this work for a month’s 
vacation at Excelsior Springs, Mo., and 
on his return will assume his new duties 
with Marsh & McLennan. Mr. Mc- 
Cullough is well acquainted with the 
offices and will make a good chairman. 


= 

Platt Whitman, the newly elected in- 
surance commissioner of Wisconsin, 
was one of the interesting figures at 
the insurance commissioners meeting 
at St. Louis this week. Many com- 
mented upon the fact that Mr. Whit- 
man bears a close resemblance to his 
predecessor, M. J. Cleary. Like Mr. 
Cleary, Mr. Whitman is a man of 
strong personality, a lawyer and stud- 
ent, and quite apparently intends to 
take no disinterested part in the delib- 
erations of the commissioners organ- 
1Zation. 


Sam Parks, special agent for the 
American Central for Kansas, Colorado 
and New Mexico, was married last 
week and has gone on a honeymoon 
tour. Mr. and Mrs. Parks will visit 
New York and several other eastern 
cities and then will go direct to Yel- 
lowstone Park. Mr. and Mrs. Parks 
will make their home in Wichita. 


Will Write General Lines 

The National Mutual of Celina, Ohio, 
has increased its business 50 per cent for 
the first three months of 1919. The com- 
pany was the first Ohio mutual to organ- 
ize to write automobiles. The company 
has just recently gotten out supplies to 
write a general classification. It will 
operate conservatively. E. J. Brookhart, 
secretary and general manager, was a 
well known local agent at the time of 
organizing the company. It is building 
up a fine agency plant in Ohio and In- 
diana, where it is licensed. C. B. Par- 
sons is superintendent of agents. He has 
a wide acquaintance among local men. 


Federal Judge to Decide 

NEW YORK, April 16—The suit of the 
alien property custodian to secure pos- 
session of the securities held by trustees 
of Munich Reinsurance Company, value 
$4,000,000, will be called before Federal 
Judge Hand next Saturday. The answer 
of the trustees to the custodian’s suit 
points out that the company has been 
doing business in Connecticut and other 
states and that it is subject to the laws 
of Connecticut requiring sufficient re- 
serve funds to protect stockholders, pol- 
icyholders and other claimants against 
the company. The answer further de- 
clares the alien property custodian was 
arbitrary in making his demands and 
exceeded his authority. 


IT WILL TAKE BROAD 
SURVEY OF INSURANCE 


(CONTINUED FROM PAGE 1) 


It is understood that Charles E. Meek 
of the American Exchange National 
Bank of New York, who was formerly 
president of the National Association 
of Credit Men, will be on the commit- 
tee. Others mentioned as possibilities 
are Charles P. Whitney of Critchell, 
Miller, Whitney & Barbour of Chicago; 
Mark T. McKee of Detroit, secretary 
of the National Council of Insurance 
Federations; Walter J. Chase of Phila- 
delphia; Robe Bird, second vice-presi- 
dent of the Milwaukee’ Mechanics; A. 
H. Greeley of the American Ware- 
house Men’s Association at Boston; 
Vernon Monroe of Englewood, N. J.: 
George H. Holt of Chicago, president 
of the Holt Lumber Company and the 
Policyholders Union, and President H. 
A. Smith of the National of Hartford. 


He succeeds Wal-. 
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BIG END OF THE BUSINESS 





Coal Mine Properties Furnish West 
Virginia with a Handsome Pre- 
mium Income Each Year 





WHEELING, W. VA., Apr. 15.—All 
of the companies which wrote coal 
mining properties in West Virginia last 
year, will continue to accept this class 
of business in 1919. Coal mining is the 
big industry of West Virginia and the 
coal mining properties comprise the big 
end of the business in the state. In 
order to get a good general business, 
it is necessary for a company to accept 
coal business rather liberally. Thus 
some companies are writing this class, 
not so much because they regard it 
favorably or because the experience has 
been good, but more particularly for 
the purpose of securing other desirable 
business in the agency. In spite of the 
fact that the war made it necessary for 
the coal mining interests to operate 
at top speed last year, the loss record 
in 1918 was not excessive and gen- 
erally speaking, the companies came 
through the year with a good experience 
on this class. 

The tipple is considered the choice 
part of the risk, while the miners’ 
houses and commissary are undesirable 
and show a continuously high loss ra- 
tio. Practically all of the coal mining 
business in West Virginia is now con- 
trolled locally. For a time a rather 
good portion of the business was 
handled by eastern brokers, but this 
has come back to the West Virginia 
agents, many of whom have unusually 
good facilities for handling coal proper- 
ties. 





TO HOLD CLEAN-UP CONGRESS 


Educational Fire Prevention Campaign 
in Cincinnati Scheduled for 
May 19-20 





CINCINNATI, O.— Cincinnati is to 
hold a “Paint-up, Clean-up and Keep 
it Up” fire prevention congress on May 
19-20 under the auspices of the Cham- 
ber of Commerce, Captain J. J. Conway 
of the Salvage Corps being in charge. 
A number of speakers will be brought 
in from outside the city and the mayors 
and public officials of cities and towns 
within a radius of 200 miles of Cincin- 
nati will be invited to attend, in order 
to see what Cincinnati has done during 
the past six years in advanced munici- 
pal fire prevention work. 

Cincinnati has taken the lead of all 
the cities of the country in many re- 
spects as regards fire prevention and 
the meetings of May 19-20 will mark 
still further advances. The plan is to 
hold several general meetings which 
will be addressed by experts with a 
view to further education of the pub- 
lic. The first meeting will be of the 
manufacturers, merchants, building 
owners, builders, contractors, etc. In 
the evening the care tenders, janitors, 
firemen, engineers, etc., will be brought 
together and will be addressed along 
Practical lines. The next day will be 
given up to moving picture films at a 
number of the moving picture theatres 
in the city for the benefit of school chil- 
dren, who will be released from school 
i order to attend, both the public and 
Parochial schools. In the evening there 
will be a meeting of the ministers, 





teachers and others whose influence is 
needed in the work. 


Ohio Agency Changes 


Mrs. C. D. Carver of Cambridge, O. 
is dead and her agenc~ has been trans- 
ferred to Anderson and McKisson. 
James J. Cahill of Hamilton, O. has 
taken his son into partnership. 

L. G. Mathing of Nelsonville, O. has 
sold a half interest in his agency to 
Walter J. Sanders. 





Edwards Succeeds Hannan 


Dwight B. Edwards has been appointed 
manager of the Cleveland branch of the 
Ohio Audit Bureau, succeeding George H. 
Hannan, who was recently transferred 
to the managership of the Illinois Audit 
Bureau. 

Mr. Edwards has been attached to the’ 
Columbus office prior to which he was a 
local agent at Marion, Ohio. 


_To Provide for State Fund 


COLUMBUS, O., April 16—The insurance 
committee of the Ohio House has before 
it a bill (H. B. 370) the purpose of which 
is to put the state in the fire insurance 
business. It is entitled “a bill to pro- 
vide for a state fire adjustment board 
and to define the duties thereof,” but 
the whole scope is to provide a state 
insurance fund and the machinery for 
operating it. Under its terms the gov- 
ernor, secretary of state and auditor are 
to comprise the state adjustment board, 
who are to administer a fund created by 
the auditor, who is to set aside $75,000 
annually out of the interest received on 
state funds. The annual amounts are to 
be invested and the proceeds used to pay 
losses in state property incurred through 
fire, tornado, boiler explosion or flood, 
or other calamitous happenings which 
might cause loss. In event of a loss the 


responsible head of the property in- 
volved is to file proof of loss, and the 
adjustment board is to set aside such an 
amount as may be necessary to repair, 
restore or replace the property de- 
stroyed. 


Senate Passes Cleaning Bill 


The Ohio senate has passed the bill 
'(H. B. 259) introduced in the house by 
Mr. Winter of Cincinnati, providing for 
the inspection of dry cleaning and dyeing 
establishments by the state fire marhsal. 
This puts the dry cleaners of the small 
towns, as a rule notoriously hazardous, 
under virtually the same regulations that 
prevail in cities like Cincinnati, Cleve- 
land and Columbus, where effective dry 
cleaning ordinances are in force. 





Ohio Mutual Union Meets 


The Ohio Mutual Union, which includes 
all the mutual fire companies in the 
state, is holding its annual meeting as 
the guest of the Western Mutual of that 
city. Edward Jay Wohlgemuth, president 
of The National Underwriter, is among 
the speakers on the program. 





Ohio Notes 


A bill has passed both houses of the 
Ohio legislature, which provides for a 
hotel division in the fire marshal’s de- 
partment. 

Will C. Parsons has resigned as secre- 
tary of the Insurance Society of Colum- 


bus, O., owing to the press of other 
business. No successor has been se- 
lected. 


There has been introduced in the Ohio 
senate by Davis of Youngstown a bill 
to provide that all forms used in writing 
fire insurance in Ohio, or that may here- 
after be used, must first be approved by 
the superintendent of insurance, and that 
no rate for fire insurance shall be pub- 
lished or effective unless it shali first 
have been approved by the superinten- 
dent of insurance. Senator Davis is the 
man who was to have introduced in the 








WANTED 


Fire Insurance Man 


who is competent and able to work up 
a substantial volume of business in ad- 
vance of date it becomes effective, by 
company already organized and ready to 
lend powerful assistance because of its 
successful operation in other lines. Applki- 
cant should have executive ability to 
later take charge of department. Knowl- 
edge of Michigan conditions is desirable. 
There’s a big future for the right man in 
this position. Address 32-V, care The 
National Underwriter. 


RELIABLE 


Fire InsuranceCo. 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets, - - - - - -  $1,091,990.00 
Net Surplus over capital and all liabilities, 687,535.00 


J.LINXWEILER, Jr.;Pres. WM.F. KRAMER, Sec. 
EDWARD J. WEISS, Special Agent. 

















ASSETS - 


Wisconsin, Iowa, 


Rhode 





SURPLUS TO POLICYHOLDERS - - a 


A Reliable, Progressive Agency Company 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


$1,765,472.60 
1,096,744.07 


LICENSED IN 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 


» Minnesota, New York, Massachusetts, 
Island, Louisiana, California, 
Tennessee and Kansas 


Representatives solicited 








H. M. BARFIELD 
President 


H. S. BASSETT 
Secretary 


CHARLES H. HARRADEN 
Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


Surplus to Policyholders. .... .. .$149,508.34 





Writk 
ECO! 


Business Throw 
IC MANA\ 


Ohi ts Conservative Underwritin 
ig ASOTAKING SPLENDID PROGRESS 














OHIO AGENTS WANTED! 


senate the companion measure to the 
Blosser bill to repeal the antidiscrimi- 
nation law. 

The Ohio Underwriters’ Mutual in its 
new shows net cash of over 

, The company was organized at 
Springfield, O., and later moved to Colum- 
us. It came under the management of 
the Purmorts, at Van Wert, when its 
assets were nothing. It was moved to 
Van Wert, and under careful and able 
management has madé remarkable pro- 
gress. C, M. Purmort is secretary and 
general manager. 








IN THE CENTRAL WEST 




















WAR ORDERS ARE REPLACED 





Talking Machines, Manufactured in 
Great Quantities, Take Place of 
Cancelled War Contracts 





GRAND RAPIDS, MICH., April 15. 
—Grand Rapids is one of the middle 
western towns that is apparently shift- 
ing back to a peace time basis in rather 
short order. During the war there 
were about $20,000,000 of war contracts 
in Grand Rapids, all of which con- 
tained the thirty day cancellation 
clause. Notice of cancellation was 
given Dec. 15, bringing war work in 
Grand Rapids to an end Jan. 15. 
Since that time there has been in 
Grand Rapids over $10,000,000 of new 
contracts, most of which call for the 
construction of talking machines and 
cabinets. In fact, $3,500,000 of this kind, 
of contract could not be placed in 
Grand’ Rapids, owing to the lack of 
manufacturing facilities. The talking 
machine industry was greatly curtailed 
during the war, and there are now on 
hand in Grand Rapids sufficient orders 
to keep the big furniture factories go- 
ing on this kind of work for many 
months to come. In addition to this 
the demand for furniture has become 
much heavier since the war ended and 
all of the important factories have 
switched over to production on a pre- 
waf basis. The metal workers in Grand 
Rapids have all received good size 
orders for talking machine metal parts, 
which will keep their plants busy for 
some time. These new contracts have 
practically prevented unemployment in 
Grand Rapids, as the recently signed 
contract provides work for nearly all 
of the men who were engaged in the 
manufacture of war material. 





Confer With Audit Manager 


The executive committee of the Tili- 
jnois State Board and Illinois Field Club 
met Monday, conferring with George H. 
Hannan, the new manager of the Illinois 
Audit Bureau, who has now taken charge, 
having been transferred from Cleveland. 
One of the troubles that has arisen in 
Illinois in connection with uniform forms 
is the demand on part of some large con- 
cerns that they have their own forms 
given them. Mr. Hannan said that if 
these forms could be submitted before- 
hand to the bureau and they were found 
to conform with the rules and regula- 
tions they would be stamped and ap- 
proved. Thus considerable delay would 
be eliminated when they reach the com- 
pany offices. 


Gamber Is on the Job 


SPRINGFIELD, ILL., April 15.—Three 
indictments for arson and two confes- 
sions are reported by Fire Marshal John 
G. Gamber of Illinois. Several other in- 
‘dictments are pending. 

John Garvin, Jr., of Mt. Olive has been 
indicted twice, charged with burning a 
haystack and also with burning the Da- 
vis schoolhouse. The same grand jury 
indicted Joe Viano of Litchfield, who is 
charged with setting fire to the store of 
Louis C. Mead of that place. 











Full .confessions have been secured 
from Jesse and Stella Shores in Mason 
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county, describing how the husband 
placed rags in a hole in the ceiling, and 
the wife ignited them. 
Two Chicago women, 
and Martha Fuchs, have been committed 
to state hospitals for the insane as a 
result of activity of the fire marshal. 


Mary Erickson 





INTEREST IN SPRINKLER ACT 


Bill is Introduced in the Michigan Leg- 
islature Covering Standardization 
of the Equipment 


DETROIT, MICH.—Interest is 
taken by insurance men in the bill in- 
troduced in the Michigan legislature 
providing for a commission to pass on 
the standardization of sprinkler equip- 
ments. It provides that the insurance 
superintendent and two others named 
by the governor shall serve on the 
commission and they will pass on the 
various makes. There is also provision 
for standard prices. It is provided 
that insurance companies must not dis- 
criminate as to risks that are passed 
upon by the commission as having been 
equipped in a standard way. The gov- 
ernor of Michigan objected to the 
high prices of sprinkler equipments, 
claiming that some of the charges were 
unnecessary. It is understood that 
some of the legislators claim that the 
salesmen for sprinkler companies have 
a minimum price that is charged for 
work and if more can be obtained the 
salesman gets a commission on this ex- 
cess. This is the alleged practice that 
is rankling in the minds of some of 
the Michigan people. 


After Indianapolis Firms 


INDIANAPOLIS, IND., April 15.—One 
hundred and sixty-three Indiana firms 
and corporations are named defendants 
in affidavits filed in the criminal court at 
Indianapolis by the county prosecutor, 
charging failure to comply with the pro- 





Executive or Underwriter 


POSITION WANTED—As Assistant Manager 
or head of Underwriting Loss Department. Ex- 
tensive | rege in all branches of Fire Insur- 
ance. able underwriter, good correspondent. 
nl familiar with accounts and office 
detail. Exceptionally well versed in loss matters. 
Clean, honest, intelligent, dependable. Has in- 
itiative and adaptability. Address 34-X. Care 
The National Underwriter. 














visions of the state compensation law, in 


Aailing to file notice of their acceptance 


or rejection of the provisions of the law 
or that they have obtained compensation 
insurance. The charges are backed by 
the Indiana industrial board. The law 
provides fine as penalties. The defend- 
ants will have a hearing in court May 1. 


Electrical Conditions at Jasonville 


At Jasonville, Ind., wiring conditions, 
both inside and out, are reported to be 
bad. The installation averages poor 
and there is also a general tendency to- 
ward disrepair. There is considerable in- 
side wiring recently put in which is not 
up to National Board standards. There 
are frequent instances where cleats are 
not used every four feet and wires are 
allowed to sag and come into contact. The 
use of ceiling rosettes is frequently neg- 
lected, droplights being merely wired on 
and taped. In one instance a fire in- 
spector found.the very simple but dan- 
gerous contrivance of having a bare spot 
in the insulation of the ceiling wire over 
which the drop light wire made contact 
in a loop. When the current is no longer 
wanted the drop wire loop is slipped 
along to the insulated portion of the ceil- 
ing wire. The bad electrical conditions 
are not due to the work of amateurs so 
much as they are to the inefficient or 
incompetent workmanship of many of 
the local electricians. There also exists 
in Jasonville a bad general condition as 
te accumulations of trash and rubbish. 
Conditions there are being brought to 
the attention of the state fire marshal. 





Watching Mining Towns 


Some companies are curtailing their 
operations in the southern Illinois min- 
ing towns. It is understood that two 
or three companies have retired from 
Benton. The conditions in the mining 
Gistrict are not very satisfactory. Some 
of the mines are only working two days 
a week. A large number of men are out 
of continuous employment, therefore, and 
the moral hazard has increased. 


J. C. Johnson Returns 


J.C. Johnson, who resigned as manager 
6f the Indiana Inspection Bureau's office 
at Terre Haute, Ind., to enter the navy 
some months ago, has been discharged 
and has returned to his old position. 
H. E. Hicks, who has occupied the posi- 
tion during his absence, has gone to the 
Missouri Inspection Bureau. 


Starr Is Made Chairman 


The Michigan Conservation Association 
held a meeting at Detroit Monday and 
accepted the resignation of Fred T. Mc- 








Comber of the Springfield as chairman. 
It elected B. C. Starr of the Boston and 
Old Colony to fill the vacancy. Mr. Mc- 
Comber has done most excellent work in 
Michigan and deserves great credit for 
the record that has been made in that 
state. 





Indiana Issue Settled 

The laws committee of the National 
30ard has notified members that the con- 
troversy with the Indiana department 
over recent rate readjustments has been 
settled satisfactory with State Auditor 
Klauss. Mr. Klauss protested against 
changes in rates and rules on certain 
classes of dwelling property in view of 
the new rate supervisory law that will 
soon go in effect. 


Illinois Notes 
Struck, son of the well known 
at Pekin and Peoria, IIl., 
Herman Struck, is working in Illinois 
on a per diem basis for the Fidelity- 
Phenix. Mr. Struck formerly traveled in 
Illinois. 

House Bill No. 518 has been introduced 
in the Illinois legislature by Representa- 
tive Gaersche, which is a fire insurance 
rate making bill providing for a review 
of rates, prohibiting discrimination and 
regulating all agreements between com- 
ay or agents affecting rates. 

cy Wonn, Illinois state agent of the 
Worthan, of London, and president of 
the Illinois State Board, has gone to 

California for a brief sojourn, and will 
bela home his family, who have been 
sojourning for the winter in the south- 
ern part of the state. 


Tony 
local agent 


Michigan Notes 

c. Cc. MeCray, Jr., has been made as- 
sistant manager of the Travelers, at 
Detroit. He has been counter man at 
Detroit for a couple of years. 

The Buckeye National Fire, of Toledo, 
O., has applied for a license in Michigan. 
Bierce & Sage, of Detroit, have been ap- 
pointed Wayne county managers. 


Indiana Notes 
The National Mercantile Mutual Fire, 


of New Albany, Ind., has just been or- 
ganized. Raymond O, Davis, local agent 
at New Albany, is secretary. 


The Central Insurance Agency has been 
incorporated at Connersville, Ind., with 
$5,000 capital stock, by Thomas C. Bry- 
son, Minor E. Leffingwell, Edwin M. 
Michener, George E. Manlove and Joseph 
R. Mountain. 


The Badger State Mutual Automobile, 
Rhinelander, Wis., is intending to erect 
a three-story office building and business 
block during the coming year. 


John Robertson, joint general manager 
of the Northern Assurance, is expected 
to arrive in this country next month. 
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353-470 10 76.330 42 
ry 


“a8 nena N.H 


6.25) 


60 
oP 
__ 1.723. 72) 76 
2.008, 644 79 
_ 2.100.428 41 
2,152,189 53 
~2.137.302.08 _ 






















WESTERN SPECIAL AGENTS—M. S. Moore, Exec- 
utive Special Agent, Terre Haute, Ind.; Wm. Biel, 
Terre _ a Ind. ; , Hillsdale, 

Jones, Colum 


Mich. ; w. Ohio Chase, 
Sieomasien.” in.; J. A. Gosnell” 1126 itcKnight Bldg., 
Minneapolis, es Yeaton, 217 West Water 
St., Milwaukee, Wis. - W. Miller, 
Iowa; W. G. Shipe arp Bldg., Mo. 
L. ©. Stire, State "Reser Gas and Electric Bidg., Den- 
ver, 


Bertram J _—— 
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Guaranteed Reduced Rate for Your Hail Insurance 





1ST YEAR 








farmer who carries hail insurance. 
nothing in our policy that isn’t 
clear. 


it costs him only 2%. 


STATE INSURANCE COMP 


This chart tells a story that is vital to every 


He pays 3% the first year and no more, 
and we GUARANTEE to reduce’ the rate each year, so , that the fifth year 
Illinois and Iowa pr sacl contracts. 


There is 
perfectly 


> Hapigaia,, Des Moines, lowa 








GEORGE E. FEENEY, President 
QDWARD T. LYONS, "Secretary-Treasuret 


Assets . 


The Securities of this Com 





Surplus to Policyholders : 


A. M. WAGNER, Supt. of Agencies 


The Columbian Jusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


er are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 























THE MISSOURI VALLEY | 











GIVE BOND TO PAY REFUND 





Plan of Companies Would Reduce 
Amount of Work Which Is Holding 
Up Litigation 


TOPEKA, KANS., April 15.—The 
administration of the ten percent war 
surcharge pending the litigation in the 
. Kansas courts has struck a serious snag 
‘because of the work involved. The 91 
companies which brought the suit to 
prevent the surcharge being removed 
have offered a solution of the difficulty 
and it may be accepted by the state and 
the court. 

Under “he law when a rate question is 
taken into the courts in Kansas the 
companies are required to pay to the 
department whatever excess charge 
there may be and when the litigation 
is finally settled the money goes to the 
companies or is returned to the policy- 
holders as the suit is decided. The war 
surcharge involves a matter of about 
fifteen thousand dollars a day and every 
company is directly interested in the 
collection of the surcharge, 

To make regular reports showing the 
name and address of every policyholder, 
the number of his policy, the amount 
of insurance, the premium and the sur- 
charge and make the payments required 
would involve a large amount of work 
upon the companies and in addition it 
would bring a tremendous amount of 
work to the department. The depart- 
ment hasn’t the force to handle these 
reports, keep up the records and file 
the reports. It hasn’t the money to 
hire the additional help which would 
be required. The state has asked the 
court not to require the insurance de- 
partment to handle this matter. 

The 91 companies which brought the 
suit have offered to give a surety bond 


WILL BUY GOOD AGENCY 


We wish to purchase an established fire and 
allied insurance agency in a city over 40,000 
in Wisconsin, Michigan or Minnesota. Must earn 
commissions $2,500 or over per year. Give full partic- 
ulars first letter. 


35-Y, Care The National Underwriter 

















Prevents 
‘Lightning 
Losses 


Shinn-Flat is the 
only Lightning Conduc- 


a woven flat cable, 
which electrical author- 
ities say is more effi- 
cient. 


Shinn-Flat has 36 per- 
cent more 
surface than any round 


the same 
material, and it is con- 
sequently more 
tive 
electrical discharge. 





Shinn-Felt is 


in a continuous ribbon- 
like form without joints, and the machines 


used in its construction are patented. 
Ask for agency information. 


W. C. SHINN MFG. C9. 
W. C. SHINN, President 
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to the department as a guarantee that 
the surcharge will be refunded in event 
the companies lose the suit. The com- 
panies will then keep the money col- 
lected, make monthly reports to the 
department for the department’s rec- 
ords and when the suit is decided make 
such disposition of the money as the 
court may order. 


IOWA RATING BILL PASSED 





Conditions Existing Prior to Repeal of 
the Anti-Discrimination Law 
Restored 





DES MOINES, IA., April 1.—The 
Iowa Senate late Monday passed the 
insurance rating bill, fathered by the 
insurance committee of the senate, re- 
storing the conditions that existed two 
years ago, prior to the repeal of the 
anti-discrimination law. The measure 
has gone to the house for concurrence. 

The bill prohibits discrimination and 
rebating, gives the insurance commis- 
sioner supervisory powers over the 
rates, establishes rating bureaus and 
gives the insurance commissioner more 
machinery with which to check up on 
rates than he had under the former 
statute. 

Inspectors are provided to go out 
from the department to check up on 
rates and report the same back to the 
commissioner, who passes upon them. 
Senator Rule led the attack on the bill 
in the senate, averring that the fire 
companies are in a combine and that 
the bill would in reality not give the 


commissioner the power that sponsors 
for the measure expected. 

Senator Frailey spoke for the mea- 
sure, pointing out the good qualities 
and declaring that it would result in 
a general lowering of rates which 
went up, he averred, 32 percent after 
the repeal of the former statute. 





MANY INSURANCE MEN IN IT 





Superior Fire & Marine of Des Moines 
Headed by W. C. Ballard Has 
Local Agency Backers 





Wayland C. Ballard of Des Moines, 
president of the Superior Fire & Ma- 
rine, the new company being organized 
in that city, is secretary and manager 
of the Capital City Investment Com- 
pany. Mr. Ballard is a former insur- 
ance man starting with the. old State 
of Iowa in 1882, which was taken over 
by the Phoenix of Hartford. 
he opened a local ageney in Des 
Moines known as the Wayland C. Bal- 
lard Insurance Agency. It developed 
into one of the important offices of 
the city. In March, 1918, he sold this 
business to the Fletcher-Gibson Com- 
pany. Mr. Ballard has been secretary 
of the Capital City Investment Com- 
pany for 22 years. He has taken an 





active part in the Iowa Association of 
Insurance Agents, being secretary for 
{a year and president for a year. Mr. 
Ballard expects to build up the Su- 
perior along local agency lines. As 
announced, William A. Scherfe of Fort 





Madison, Iowa, special agent of the 





In 1905 | 





| 
Western and British America, is vice- | 
president. Among the insurance men 
who are interested in this organization 
are Charles Brock-Jones of Chicago; 
M. A. Clark of Sioux City, Lowa; C. A. 
Kneedler of Sioux City; A. C. John- 
ston of Ida Grove; C. R. McCutchen | 
of Ida Grove! George E. Saunders of | 
Emmetsburg, Iowa; John H. Wooley 


of Highmore, S. Dak.: G. L. Van de | 
Steeg of Orange City, lowa. There are | 
a number of business men, bankers, 


attorneys and so on who are interested ! 
in the company. 


| NEW FIRE COMPANY AT OMAHA | 


| 
| 





W. H. Ahmanson Is President of Con- | 
cern—Has $1,000,000 Capital—Only 
One Other Stock Company 


OMAHA, NEB., April 16—W. H. 
Ahmanson, assistant manager of the 
Columbia Fire Underwriters at Omaha, 
Neb., has resigned to accept the posi- 
tion of president of the American Na- | 
tional Fire of Omaha, newly organized. 
The new company incorporated with a 
capital of $1,000,000 and a surplus of 
$1,000,000. 

The incorporating officials are W. H. | 
Ahmanson, president; Joe B. Redfield, 
vice-president; William H. Wilcox 
president of Wilcox-Burns Insurance 
company, secretary and treasurer; H. 
H. Jones, Harley Conant, Isidor Zeig- | 
ler, J. W. Elwood and S. Lower, direc- 
tors. 

“There is only one other stock fire | 
insurance company in Nebraska, and 






as a consequence millions of dollars 
have been invested elsewhere that 
should remain at home,” said Mr. Ah- 
manson. “This money should benefit 
Omaha and Nebraska. That constitutes 
the reason for the American National 
of Omaha.” 

Mr. Ahmanson started in insurance 
at the age of 14, in the employment of 
the old Home. Later he was secretary 
of the State Insurance company, leav- 
ing it to accept a position with the Na- 
tional of Hartford. He went to the 
Columbia, when that company absorbed 
the National. 


| Kansas Goes After Unlicensed Agents 


TOPEKA, KANS., April 15.—The 


| Kansas department is going after all 


concerned, in order to eliminate the 
selling of insurance by unlicensed 
agents. All companies operating in the 
state have been notified that any will 


| be prosecuted who obtain business in 


this way, and county attorneys will be 
notified of any alleged unlicensed 
agents in their counties. 





Will Co-operate in Fire Prevention 

TOPEKA, KANS., April 15.—The 
development of a co-operative scheme 
between the Kansas department, the 
fire marshal and the chambers of com- 
merce of the cities of the state in an 
effort to improve fire conditions in the 
different towns and the reduction in 
fire insurance rates has been undertaken 
by the insurance department. Com- 
missioner Frank L. Travis, has asked 
each chamber of commerce in the state 
to appoint a fire hazard committee. The 











London & Lancashire 


FIRE. 


Insurance Company 
Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
Sar Francisco 








C. P. Stewart, President. 
F. L. Brokaw, Treasurer. 


New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 


Head Office: 


40 Clinton Street, 
Newark, N. J. 


Gresham Ennis, Vice-President. 
J. B. Guthrie, Secretary. 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, IIl. 
H. H. Ingalls, Manager. 











PACIFIC COAST DEPARTMENT: 
Mills Bldg, SanFrancisco, Cal. 
W. W. Alverson, Manager. 





The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve . a 1,904,913.89 
Surplus to Policy- 

holders . . . ... 1,253,367.64 

— Writing— 
Fire Tornado 

Sprinkler Leakage 


Rents Use and Occupancy 


























THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notes speed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


















Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, Iowa 









PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager 


Commonwealth Bldg., Pittsburg, Pa. 


UNDERWRITTEN BY 


Allemannia Fire Insurance Company 
‘National-Ben Franklin Insurance Com 


Combined Capital, $1,700,000 


y 
of Pitts Pa. 


Assets, $8,989,60 


Superior Fire Insurance Company 
Republic Fire Insurance Company 


Surplus to Policyholders, $3,645,418 


D. Young, Columbus, Ohio, State Agent for Ohio 


New Agents solicited. 


Frank 
Eliel & Loeb Company, Indiana; Ind., General Agen’ 
_ rane Schulkamp, 


ts for Illinois and Indiana 
Madison, Wis., General Agents for Wisconsin 








UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 








This Com 
Towa, Illinois, 


We want 


JAMES W. BOLLINGER, Pres. 











xS ECURIT Yx!| 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


ny has had 36 years of successful business experience, and is now doing business in 
isconsin, Ohio and Indiana. Itis a good company for the agent, because in addition to 
writing a general business, it accepts practically all classes of farin ri 


ents in the above states, and would appreciate 
h ng from agents desiring to represent us. 


E, E. SOENKE, Secy. 
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Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organized 1864 


Security Ins. Co. 
Organized 1881 





COMBINED STATEMENT 


Capital - - - $250,000.08 
Assets 7 - - - 959,818.90 
Surplus to Policy Holders $31,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 











LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 
miums. No troublesome signatures to be 
obtained. Safer than putting out a second 
policy. q Designed by Carey & Zimmerman. 
local agents at Cincinnati, Ohio. Thousands 
have been used. 


12 50 _ 100 200 500 1000 2000 5000 
$-75 $1.80 $3 $4.50 $7.25 $12 $20 $40 
— Sold by — 

THE NATIONAL UNDERWRITER 
Rough Notes 
Chicago Indianapolis NewYork  Cincinrati 
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Emporia chamber is the first to comply 
and a meeting was held there last week. 

It is the plan of the department to 
have these committees named to look 
into conditions in each town. He pro- 
poses to have a general meeting of 
business men in each town, but before 
the meeting an inspector of the depart- 
ment will visit the town, examine it 
thoroughly and tell this meeting what 
conditions are and where improvements 
can be made which will reduce the fire 
hazard. ; 

As rapidly as the business men of the 
town make the needed improvements, 
the department will order a re-inspec- 
tion and take such action as the facts 
warrant in reducing the classifications 
and the fire rates. 





Get Results in Topeka 


TOPEKA, KANS., April 15.—The 
scare thrown into Topeka by the state- 
ment that there would be a raise of 
rates in this city unless the water situa- 
tion was improved has been productive 
of results. Three men have already 
been dismissed from the water service. 
They are said to have been derelict in 
their duties at the pumping plant. _The 
city is also at work installing additional 
pumping facilities and other improve- 
ments which are expected to bring the 
water pressure up to the required 
standards. 





Cannot Reinsure in Stock Companies 


TOPEKA, KAN., April 15—Mutual hail 
companies in Kansas are not to be per- 
mitted to reinsure their business in 
stock hail companies. Under a ruling 
of the attorney general it is held that 
the mutual hail policyholders and stock- 
holders obligate themselves to certain 
conditions. If the company reinsures 
the risks these conditions are materially 
changed and instead of the policyholder 
having a general contract in which he 
may receive a rebate, he must help pay a 
fixed premium without any rebate. 





Wants Investigation in Iowa 


DES MOINES, IA., April 15—Declaring 
that the war surcharge is a violation of 
the Blanchard anti-compact act Repre- 
sentative Miller of Boone has filed a 
resolution in the Iowa legislature, ask- 
ing for an investigation by the attorney- 
general. The bill passed Tuesday 88 to 1. 

Miller charges in the resolution that 
the fire companies have been “taking an 
excessive and unwarranted amount of 
premiums in risks written by them un- 
der the guise of war conditions.” He 
specifies that they collected in 1918, as 
a 10 percent surcharge on all premiums 
collected, $786,264, only 10 percent of 
which, or $78,626, is required to meet 
the war tax of the government, thereby 
giving the companies a profit of nearly 
$1,000,000. He cites the fact that the 


prohibited such surcharge, which he says 
is proof that it was illegal for the tax 
to be collected in Iowa. 


Tornado Insurance for Schools 


OMAHA, NEB., April 16.—The school 
board of Omaha, Neb., is considering put- 
ting tornado insurance on the school 
buildings. Tornado insurance men say 
there has been a big spurt in business 
in Omaha as a direct result of the storm, 
which did several hundreds of thousands 
of dollars damage in Omaha on Sunday, 
April 6. Because automobile insurance 
policies did not cover tornado damage, 
many automobile owners in Omaha are 
paying the 20 cents a hundred additional 
and getting the tornado clause tacked 
onto their policies. 





Tax Law Passed 


ST. LOUIS, MO., April 15.—The St. 
Louis fire department bill, providing an 
annual tax of $200 upon fire insurance 
companies, half of which may be appor- 
tioned by the city to the firemen’s pen- 
sion fund, passed the house April 9. It 
previously had passed the senate, and 
now goes to Governor Gardner for ap- 
proval. The bill was sponsored in the 
house by Representative O’Brien and by 
Senator Kinney in the senate. The bill 
as amended provides the tax must be 
paid by the companies and not by the 
insurance agents and agencies. 





Iowa Notes 


Dawson Brande has purchased the 
agency of Harry F. Lanphere, at Grin- 
nell, Iowa. This move consolidates the 
two largest agencies in the town. 

Des Moines fire underwriters are be- 
hind an ordinance that is to be presented 
to the city council in the near future to 
compel the storing of gasoline in under- 
ground retainers, and provide for stiff 
regulation of gasoline handling. The 
Chamber of Commerce is assisting in the 
passage of the ordinance, 

Fred W. Colvin of Sioux City, Iowa, 
district agent of the Fidelity & Casualty, 
is arranging to take on a few fire in- 
surance companies and an automobile 





company. Mr. Colvin is an active man 


— 
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Investigate the Dodd 


118 Eighth Street 





state of Wisconsin, similarly situated, 





re 


By PROF. DODD’S FAMOUS SYSTEM | 4 


Most perfect lightning protection ever developed. Will abso- 
lutely prevent more than 99.9% o' 
lightning. 250,000 users recommend it—2,000 success- 
ful insurance companies endorse it. Has a 25-year 
record of practically 100% 
by Prof. West Dodd, America’s Lightning Special- 
ist. Every job absolutely guaranteed—rodding done 
by responsible, skilled men ONLY. 

d System now—write for full 
information today. 


DODD & STRUTHERS 


in his city and is building up a good 
business. 





Nebraska Notes 


H. C. High has opened a local agency 
at Morrill, Neb. 


Governor McKelvy’s code bill trans- 
ferring the Nebraska insurance code 
from the jurisdiction of the insurance 
commissioner to a department of finance, 
has practically passed both houses. It 
is being held to be the last measure 
passed by the legislature next week. 





W. Earl Monut, who was connected 
with the W. F. Martin Agency, St. Louis, 
was killed in an automobile accident on 
April 9. In the machine with him were 
James A. Ellison and Robert J. O’Brien, 
members of the firm of O’Brien & Elli- 
son, who were only slightly injured. 
There was a high wind at the time of the 
accident and the witnesses state that the 
machine was hurled into the air and 
landed upside down. Monut’s neck was 
broken and he died instantly. 








NORTHWESTERN STATES 




















New Dakota Company 


The Farmers Insurance Company has 
been incorporated at Dickinson, N. Dak., 
with a capital of $250,000. Obert A. 
Olson of Bowman, N. Dak., state treas- 
urer, former legislator and a prominent 
local agent of North Dakota, is president 
of the new company. Anthony Walton 
of Ward county, president of the North 
Dakota Equity, a member of the budget 
board which investigated all appropria- 
tions recommended by the sixteenth leg- 
islative assembly, is first vice-president; 
Senator E. A. Bowman of Kulm, N. Dak., 
leader in the upper house, is second vice- 
president, and W. J. Modley of Dickinson, 
N. Dak., is third vice-president. 


Swift has sold his local 


William A. 
agency at Waseca, Minn., to Frank J. 
Conway. This is the oldest agency in 


the town. 


Articles of incorporation have been 
filed for the Aberdeen Insurance & 


trolled’ — 










losses due to 


efficiency. Originated 


DES MOINES, IOWA 


Realty Company, of Aberdeen, S. D., with 
a capital of $10,000, the incorporators 
being L. Edward Hed, S. C. Searles and 
F. A. Brown. 
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HEAVY STORM STRIKES TEXAS 





But Little Tornado Insurance Was 
Carried in the Territory Swept 
by the Twister 





DALLAS, TEX., April 15.—Not 
more than 15 per cent of the property 
destroyed by the recent tornado in 
North Texas was covered by tornado 
insurance, according to underwriters 
here, The total loss is estimatéd at 
$2,500,000 which means losses to the 
amount of $37,500 will be paid the 
property owners. Of this amount 
Dallas general agencies will pay some 
$25,000. Trezevant & Cochran and 
Gross R. Scruggs & Co., the biggest 
tornado writers in North Texas de- 
clare that the insurance loss is small 
because of the fact that the storm did 
not strike such cities as Denison, Sher- 
man, Paris, Greenville and Bonham. 
The greater part of the property de- 
stroyed was farm houses, barns, etc. 
Farmers are carrying but little tornado 
insurance. 

Insurance men here are preparing for 
a deluge of business now. They declare 
that there is always a rush of business 
after a storm and that as a general rule 
the insurance once taken is never given 
up. The increasing frequency with 
which cyclones visit this section of 
Texas and the southern part of Okla- 
homa is becoming apparent even to the 
property owners and insurance men de- 
clare there is a constant increase of 
tornado insurance even when there are 
no storms or rumor of storms. 

In the larger cities, agents say, the 
property owner carries his storm in- 
surance just the same as the fire insur- 
ance. If the tornado had struck these 
cities the loss to the underwriters 
would have run to millions. 

Capt. Joe D. Wheeler, former automo- 
bile special agent of the Fireman’s Fund 
in Texas, is again in the states after a 
year’s overseas service. Captain Wheeler 





OKLAHOMA STATE AGENT 
The American of Newark is desirous of se- 
curing an experienced and successful field 
man as state agent for Oklahoma. It invites 
applications men who are competent to fill the 
position. Full particulars are requested from appli- 
cants. Address Charles E. Sheldon, Manager, Ame- 
rican Insurance Company, Rockfcrd, Illinois. 


















DIRECTORY OF 


LOCAL AGENTS 


Tux Nationa, Unperwniten Recommends the Following as Among the ve and Reliable 


Agencies With Good Facilities for Exchange and Ou 


tside Business. dvertisements 


of Only First-Class Offices Accepted. 





MINNESOTA 


OHIO 





INNEAPOLIS INSURANCE AGENCY 
All Classes of Insurance 
525 Plymouth Bldg. 
MINNEAPOLIS, MINN. 
F. H. WAGNER AGENCY 


Insurance Agents and Adjusters 





529-534 Plymouth Building 
MINNEAPOLIS, MINN. 





CARD INDEX RECORD FOR 
AGENCIES 
The Only System that Is Right 
Furnished Complete—Lowest Prices 


THE NATIONAL UNDERWRITER 
Insurance Exchange Chicago 





DWARD E. SHIPLEY 
GENERAL INSURANCE 
: General Agents 
UnitedjStates vay & Guaranty Ce. 
Surety Bonds 
603 First National Bank Building 
CINCINNATI, OHIO 


‘ toss 0. M. STAFFORD-GOSS.- 
BEDELL CO. 


INSURANCE 


Plain Dealer Bldg. 
CLEVELAND, OHIO 








E BINGHAM & DOUGLASS CO. 


Established 1870 
GENERAL INSURANCE 
We are equi to handle all classes of Insurance 
in amounts or small. 


The Cuyahoga Bldg. 





CLEVELAND, OHIO 


| NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 


— 
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Twin City Fire Ins. Co. 


MINNEAPOLIS 





Capital $500,000 
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was attached to the 90th division and 
participated in all the American offen- 
sives. After spending a few days in the 
Dallas office with State Agent J. H. Snell, 
he left for San Francisco to visit the 
home office of the Fireman’s Fund. His 
future plans as to location are at present 
not settled. 
* * * 

E. A. Chisholm, state agent of the 
Springfield Fire & Marine, was called to 
Chicago last week by the death of his 
brother, Harry Chisholm. 

* * * 

The local agency of Ross E. Elliott at 
Breckenridge, Tex., has been purchased 
by R. S. Ragsdale and H. A. Pendleton. 

* * * 

H. J. Goddard of Chubb & Son, New 
York, the Hartford Fire’s marine repre- 
sentatives, is in Texas in connection with 
marine activities in this field. J. J. Bus- 
well of Mather & Co., the Aetna’s marine 
department, has also just completed his 
annual survey of the state. 

* * x 

William D. Clark, general inspector for 
the improved risk department of the 
North British & Mercantile, Pennsylvania 
Fire and Commonwealth of New York, 
who has been making a tour of the 
southeastern states, is in Texas. He ex- 
pects to remain in the state a month in- 
specting sprinklered risks for his com- 
panies and to study general conditions 
in this field. Mr. Clark is at present in 
Houston and will remain in that city 
about two weeks. 

O. T. Klepinger, special agent for the 
New York Underwriters, has returned 
from a two weeks’ visit, where he at- 
tended the annual conference of the 
southern and eastern field men of the 
company. 


Windstorm Losses 


OKLAHOMA CITY, OKLA., April 16—It 
is reported that property damage of $200,- 
000 or $300,000 was caused in northern 
Texas, southern Oklahoma and eastern 
Arkansas by the windstorms of the week 
of April 7-12. Texas seems to have been 
the heaviest loser, Oklahoma next and 
then Arkansas. Beside the property dam- 


rage, loss of life is estimated as high as 
100. Oklahoma cities struck by the 
storms are as follows: Oklahoma City, 
losses slight; Lehigh, approximately $300; 
Durant, estimated at $5,000; Lawton, 
losses slight; Tulsa, slight; Granite, 
Hartshorne and Porum report slight 
losses. Several losses were incurred at 
Porum by the windstorm of March 15. 
These were mostly of a small nature and 
have already been adjusted. 





Oil Committee Appointed 


OKLAHOMA CITY, OKLA., April 16.— 
The Oklahoma Field Club appointed a 
committee consisting of Union and Bu- 
reau members, who will confer with 
the Oil Insurance Association on all 
matters relating to the oil business in 
Oklahoma. The members are F., 
Thompson, North British; H. M. Sisson, 
Phoenix of Hartford; H. C. Seitz, Ameri- 
can Central, and H. C. Miller, Security 
of New Haven and Reliance. 

H. M. Carmichael, manager of the Oil 
Insurance Association of Chicago, was 
present at the meeting of the Oklahoma 
field men Monday. Mr. Carmichael dis- 
cussed forms, methods and other items 
in connection with the business. 





Good Year in Texas 


AUSTIN, TEX., April 15—Fire insur- 
ance companies operating in Texas had 
found last year their best year since 1913. 
The 1918 loss ratio was but 50.5 percent. 
In other years it has mounted much 
higher. In 1913 it was 49.8 percent. A 
few companies lost money, but the great 
majority returned a profit in Texas busi- 
ness for 1918. The loss ratio for 1914 
was 81.6 percent; in 1915 it was 62.6 per- 
cent; in 1916 it was 92.2 percent and in 
1917 it was 56.1 percent. 





Hail Premiums Coming In 


Companies writing hail business in 
Texas and Oklahoma found that applica- 
tions came in much sooner than usual 
this season because of the warm weather 
which greatly advanced the crops. The 





business from Texas is particularly heavy 





thus far and Oklahoma has started in at 
a good clip. Applications are being re- 
ceived from Kansas and Nebraska. 


New Mutual Organizes 


AUSTIN, TEX., April 15—The Texas 
department has issued a preliminary cer- 
tificate to the American Mutual Fire of 
Dallas. This concern proposes to write 
fire and tornado insurance. Incorpora- 


.tors, J. K. Hexter, Nathan Adams, E. W. 


Morten, W. Frank Knox, Alex Camp, J. B. 
Cranfill and Leon M. Yeaner. 


Action Again Delayed 


OKLAHOMA CITY, OKLA., April 15.— 
The Oklahoma insurance board has again 
deferred action in the request of fire 
insurance companies for a surtax of 10 
percent. The matter has been before the 
board for many months. Investigations 
of the board so far have not convinced 
the members that the tax is justified. 


Texas Notes 


The American Mutual Fire, of Dallas, 
is being organized. It will write a gen- 
eral line of fire and tornado business. 

Municipalities of Texas are inspect- 
ing the fire apparatus which was bought 
for use in the several large cantonments 
in the state. The government is going 
to sell this equipment, which is about 
two years old and has been kept in ex- 
cellent condition. 

Fire, which burned two blocks of 
frame buildings at Ranger, Texas, in the 
heart of the new Texas oil field caused 
a loss of $750,000 to stocks and goods 
and $100,000 to buildings, a total loss of 
$850,000. Little insurance was carried 
because of frame construction and the 
absence of fire-fighting apparatus, the 
insurance companies refusing to accept 
the risk. 


Oklahoma Notes 


Pickuns & Oliver of Poteau, Okla., have 
been appointed agents for the State of 
Pennsylvania. 

At the regular meeting of the Okla- 
homa Blue Goose Monday, the member- 
ship expressed themselves as solidly be- 








hind the Victory loan and offered their 
se My services in any way they could 
e use 


A new furniture factory is soon to be 
in operation at Poteau, Okla. The fac- 
tory will be modern in every respect. It 
will turn out a high-class product and 
the factory will be a sprinklered risk. 

H. P. Alleger of Porum, Okla., has 
given up his agency for the Michigan 
Commercial Underwriters and Concordia 
and will devote all of his time to the 
management of the Porum Lumber 
Company. 





KE. C. Cech has entered the local busi- 
ness at Forest City, Ark. He was form- 
erly a local agent at Two Rivers, Wis. 
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John M. Watkins to Underwrite for 
American Eagle and Louis Free- 
man for Fidelity-Phenix 





NEW YORK, April 16—John M. 
Watkins has just been advanced from 
examiner to agency superintendent of 
the American Eagle at the head office, 
and will have supervision over the en- 
tire south under Secretary H. E. Max- 
son. 

Mr. Watkins began his insurance 
career in 1898, with the old New Or- 
leans compact, under Col. “Tige” Nel- 
son. After a short local agency expe- 
rience he engaged in 1912 with the 
Continental as map clerk at the New 
York office, also spending some time 
in the field as inspector. In 1905 he was 
made special agent for West Virginia 
and a year later was transferred to the 
south to cover Louisiana, Mississippi 
and Arkansas. In 1909 he returned to 
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PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 





WE MAINTAIN A DEPARTMENT 
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LOCAL RISKS CONTROLLED Se ts 
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TO ASSIST AGENTS IN SECURING 
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ARIZONA 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 








FIRE INSURANCE COMPANY 





CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 
SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 














Detroit National Fire Fnsurance Co. 








PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
~Join the forces of a live, active, growing, strongly backed western company, 
sive, yet operating along sound fines. “Li Licensed in New York, New gy Seren snes 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V;_ginia, 
Michigan, Island, Iowa, Illinois, Colorado and California.” 





GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN , Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


TOTAL ASSETS 
$4,737,532.76 
FIRE, TORNADO, AUTOMOBIL 
INSURANCE. AG! 


1794—125th ANNIVERSARY—1919 





: y 
308-310 WALNUT — a PA. 





CASH CAPITAL $1,000,000 


LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
ITS WANTED WHERE NOT REPRESENTED. 





LSNAVANIAN 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM'L P. RODGERS, Asst. Sec’y 


SURPLUS TO poarey HOLDERS 
$1,310,917.86 
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President Vice-President 






THOMAS E, GALLAGHER 


CHICAGO 
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Vice-President Secy-Treas. 
DIRECTORS 


HENRY REIS, M. D. NAPOLEON PICARD 
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SA PALMER, Presiden C. O. DAVIS. Vice-Pres. W. A. ELDRIDGE, Secy. 
ANDRUS; V. Pres, & Man’g Underwriter F.H. ALDRICH, Counsel H.R.VERNOR, Asst.Secy. 
L. K. HENNES; Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 








Capital fully paid $259,150.00 Assets $591,109.81 Surplus to policy holders $310,064.33 
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New York as examiner in the southern 
department. 

Three years later he was appointed 
special agent for the Fidelity Under- 
writers and was incorporated as the 
American Eagle. In April 1918 he was 
brought into the home office as exam- 
iner. Though he has been 21 years in 
the insurance business and 17 with his 
present organization, Mr. Watkins will 
not reach his ninth birthday until 1920. 
He was born in New Orleans Feb. 29, 
1880, and only celebrates a birthday 
every four years. 


Louis Freeman 


Louis Freeman has -been appointed 
agency superintendent of the Fidelity- 
Phenix, in charge of the company’s 
southern department at the head office. 
He succeeds to the duties of Secretary 
Norman T. Robertson, transferred this 
week from New York to the western 
department at Chicago. 

Mr. Freeman was made examiner in the 
southern department of the Fidelity- 
Phenix in 1912, and during the past 
seven years has had supervision at va- 
rious times over practically all the fields 
in that jurisdiction. 

He entered the insurance business in 
1900 with a Lynchburg, Va., local agency. 
For five years he was with the old 
Southeastern Tariff Association, and the 
present case the Southeastern Under- 
writers Association, as stamping clerk, 
first in the Lynchburg office and later 
at Montgomery, Ala., then for a year 
years as special agent for the E. A. 
Groover General Agency at Jacksonville. 





Virginia Notes 


The Tokio Marine & Fire has applied 
for admission to Virginia. 

S. B. Hoag has resigned as manager 
of the insurance department of the 
American — & Trust Company of 
Petersburg, 

It is Seainiehd likely that the annual 
meeting of the Virginia Local Agents’ 
Association will be held in the fall this 
year. The attendance was so gratifying 
at the meeting held in Petersburg, that 
sentiment seems in favor of making the 
fall meeting a fixed affair. 

Following a lingering illness, Ben M. 





Brothers died April 14 in Charlotte, N. C., 
where for the last six years or more 
he had been connected with the South- 
ern Adjustment Bureau. He was formerly 
connected with the old Virginia State 
at Richmond in an adjusting capacity. 








NEWS FROM THE EAST 

















OPPOSED TO STATE CONTROL 





Superintendent Phillips Expresses Fear 
That Rate Making Machinery Will 
Pass Into State Hands 





ALBANY, N. Y., April 16—Several 
important conferences of insurance 
men and the state legislators were held 
here this week over the bill of Senator 
Towner relating to rate making asso- 
ciations. At the informal discussions. 
Superintendent Phillips expressed him- 
self as being opposed to state rate mak- 
ing. He said that he believed the 
Towner bill to be a move in the right 
direction. He referred to the fact that 
in recent years several bills had been 
introduced in the legislature, giving his 
department rate making powers. He 
said that he was opposed to any such 
arrangements, but that nevertheless 
there was urgent need for a change in 
existing conditions. There was to be 
seen, he said, a rather serious situation 
throughout the state with regard to 
the matter of rate making. His depart- 
ment naturally desires to prevent the 
practice of discrimination as it now 
appears to exist in certain up-state 





localities. This is giving rise to some 
dissatisfaction. 

The Fire, Marine & Liability Brokers 
Association of New York has taken a 
strong stand against the proposed rat- 
ing legislation, contending that it 
would demoralize the whole rating sys- 
tem of New York City and thereby 
jeopardize the solvency of the fire com- 
panies. From the discussions on the 
question that have already been held 
it appears that the insurance interests 
generally are very much opposed ta 
Superintendent Phillips’ stand on this 
question. 





PRIVATE MOVIES ARE DANGER 





Picture Machines in Houses and 
Schools, Used Without Booths, 
Violating Contracts 





ROCHESTER, N. Y., April 15—In- 
vestigation here has disclosed that 
many educational and other institutions 
and some private homes are operating 
miniature motion picture machines, 
using standard film, without booth. No 
case could be discovered in which the 
owner of the property had the proper 
endorsement attached to his fire insur- 
ance policies at the proper charge cov- 
ering this extra hazard. It is believed 
that this condition prevails throughout 
the country. 

The Red Cross, Y. M. C. A. and other 
welfare organizations in entertaining 
soldiers in the camps used a portable 
machine and “gun powder” film with- 
out booth in contravention of the un- 
derwriters’ rules. This practice was 





Organized 1903 
Conservatively Managed 





OHIO UNDERWRITERS MUTUAL FIRE INS. CO. *“S;i0** 


Cash Surplus Over $50,000.00 


C. M. PURMORT, Secretary 











not approved by the National Fire 
Protection Association or the National 
Board of Fire Underwriters. Now 
these same machines are being intro- 
duced in the cities for institutional and 
home entertainment and education. 


Involves High Charge 


An officer of the Underwriters’ Asso- 
ciation admitted today that the policy 
contract is being violated in many in- 
stances by the operation of non-standard 
machines without permission. He said 
further: 

“Agents hesitate about following up 
the matter closely because of the high 
charge involved. I know of a couple of 
instances where the violation was 
brought to the attention of the assureds, 
who refused to pay the charge on the 
ground that the machine used was safe, 
despite the fact that it was not listed by 
the Underwriters’ Laboratories. 

“These machines are being used more 
and more every day, and it is high time 
that the companies, agents and assurds 
recognize the hazard and get together on 
some satisfactory form of permission 
and charge.” 

Under the general rules of the State 
Association a charge of 1 percent per 
annum is made for motion picture ma- 
chine using nitro-cellulose, of standard, 
films without fireproof booth. The extra 
premium, accordingly, on a college build- 
ing, for instance, insured for $100,000, 
would be $1,000. 





Ebert Takes Charge 


Cc. R. Ebert, former marine underwriter 
for the Automobile of Hartford affiliated 
with Aetna Life and Aetna Casualty has 
been appointed manager of the New York 
office to succeed J. J. McGivney, resigned, 
Mr. Ebert was formerly with the British 
& Foreign Marine and former president 
of C. R. Ebert & Co. The Jersey City 
underwriters agency with which J. J. 
MecGivney was connected is not taken 
over by the Automobile. All business is 
to be reported through the New York 
office. C. H. Remington, vice-president 
of the Aetna Life, assumed personal 
charge of the changes in New York 
during the past two weeks. 

There has been a clean out in the 
marine office of the Automobile in New 





LIVE AGENTS WANTED | 


TO WRITE HAIL AND CYCLONE INSURANCE, | 
TERRITORY OPEN IN ALL NORTHWEST STATES. ; 


TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 


WRITE, 
TODAY 





F. J. MARTIN, Pres. 


The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association a 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 








MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 














The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 





Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 15.00 


Live agents wanted in Wisconsin. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 


Good commissions. 








ANTHONY KLAASEN, Pres. 


GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 





—The Original Dru: 


PHILIP LEHR, Pres. 


ists’ i Insurance Company— 
ncorporated 1890 


THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating only in Ohio and Indiana 
T. GROENLAND, Treas. 
Agent: C. C. FELTS, Ft. Wayne, Ind. 


Cc. L. McINTIRE, Secy. 

















AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. 


Indiana Pythian Bldg., Indianapolis 





Indiana Mutual Automobile Insurance Company 


We specialize on Automobile Insurance (full coverage). 
agents. If you are not getting this Home Office service let us tell you more. 





It means service to our 


F. C. BREWER, Sec. and Treas. 











A. C. CUMMINS, President 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - 
BUSINESS CONFINED TO OHIO 





- - - + $2,486,445.48 
R. SMITH, Secretary 





INSURANCE CO. 
J. B. RATERMAN, President 





MINSTER MUTUAL FIRE 


Inc. 1849 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 


RNON B. ARNOLD, Special Agent, Lima, Ohio’ 
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York since Mr. McGivney resigned. 
Frank L. Green, marine underwriter; 
Frank W. Kiefer, assistant marine under- 
writer, and Carl S. Mayhew, head of the 
marine loss department, have all re- 
signed. All arrangements with the Un- 
derwriters Insurance Agency in Jersey 
City have been cancelled and the busi- 
ness hereafter will be placed direct to 
the branch office. 





Afraid of Floating Mines 


NEW YORK CITY, April 16.—The New 
York Board of Marine Underwriters has 
been forced to increase marine rates on 
all cargoes destined to the Black Sea, 
North Sea and Baltic ports, owing to the 
disasters in foreign waters due to float- 
ing mines. Many brokerage houses pro- 
tested, claiming that the London under- 
writers were willing to accept all risks 
through the mine sections at much lower 
rates than issued by New York com- 
panies. A number of losses, however, 
have occurred. The brokers say that by 
taking this action the companies are sim- 
ply forfeiting good business to England. 


New Jersey Laws 


The following bills passed by the New 
Jersey legislature, affecting insurance in- 
terests, have been approved by Governor 
Edge: 

Enabling New Jersey companies to 
cover the assured under the liability law 
to meet the obligations of the New York 
companies. Making a person guilty of 
arson who maliciously burns a property, 
whether in his possession cr not. Ex- 
tending the provisions of the fire insur- 
ance laws to all kinds of insurance, ex- 
cept life. Extending the time of appeal 
under the Employers’ Liability Law from 
five to fifteen days. ? 





May Get Space in Newark 


NEW YORK, April 16.—Some companies 
are talking of either renting or purchas- 
ing property in Newark, for conducting 
some of their departments whose work 
is not essential to have done at the 
home office, and where it is not necessary 
for these departments to be in daily 
contact with the company. It is stated 
for instance that the Globe Indemnity 
and the Liverpool & London & Globe 
are considering such a move. It is 








known that some departments can be 
housed much more economically in New- 
ark and that space can be secured for 
storage and files so that the overhead 
can be cut down considerably. 


R. G. Potter Resigns ‘ 


R. G. Rotter, secretary and treasurer 
of the Underwriters Association of New 
York state, has resigned. He has been 
in poor health for some time. Until a 
successor is appointed, the office will be 
in charge of Assistant Secretary L. P. 
Daw. 


J. J. McGivney Resigns 


NEW YORK, April 15.—J. J. McGivney, 
marine secretary of the Automobile of 
Hartford, has resigned his position. Mr. 
McGivney is also affiliated with the Jer- 
sey City Underwriters, a marine agency 
writing quite a volume of business. Mr. 
McGivney joined the Automobile Sept. 16, 
1916, as a member of the new marine 
department and on Jan. 1, 1917, was 
elected secretary to represent the com- 
pany at 82 Beaver street, New York, in 
the capacity of secretary and under- 
writer. Mr. McGivney is 31 years old. 
While associated with the Aetna com- 
panies in his official capacity a great 
increase in business was secured, the 
marine department having prospered 
through the risks selected during the war 


' period. 





Go to Maritime Agency 


J. J. McGivney, who recently resigned 
as marine secretary of the Automobile 
of Hartford in New York City, has been 
elected vice-president of the Maritime 
Underwriting Agency of New York. J. 
Schofield Rowe, formerly vice-president 
of the Aetna Life, is directing head of 
the agency. F. L. Green, F. W. Kieffer 
and Karl S. Mayhew, formerly with the 
marine department of the Automobile in 
New York, follow Mr. McGivney to the 
Maritime Agency. 





A bill passed by the Colorado legisla- 
ture that doubles the amount which shall 
be taken from the insurance department, 
from money paid by fire companies, to 
add to the firemen’s pension fund. 












PACIFIC COAST FIELD 




















LEGISLATION FOR COLORADO 


Synopsis of Bills That Passed the Gen- 
eral Assembly During the 
Session Just Closed 


DENVER, COLO., April 15.—The 
fire bills that became laws in this state 
are: 

Senate bill No. 106—Provides that 25 

or more citizens may form a corporation 
to do business of fire insurance on the 
mutual plan; certificate of authority to 
issue when company shall have applica- 
tions for insurance from at least 25 mem- 
bers and upon not less than 100 separate 
risks and has collected premiums in cash 
equal to not less than twice the amount 
of any single risk. 
“ A proposed amendment to permit “any 
domestic or foreign mutual fire insurance 
company or association authorized in 
this state to have authority to reinsure 
(a) with an insurer authorized in this 
state, or (b) with an insurer similarly 
authorized in another state showing same 
standards of solvency, etc., required of 
companies admitted in this state,” was 
defeated and bill as originally introduced 
passed. 

Senate bill No. 214—Authorizes the is- 
suance to any qualified person, resident 
in this or any other state, a license to 
act as an insurance broker upon the pay- 
ment of a fee of $10. 

House bill No. 498—Provides for the 
organization, operation and supervision 
of fire insurance rate making bureaus, 
for review of rates and rules fixed by 
such bureaus; to prohibit discrimination 
in such rates; regulates all agreements 
between fire insurance companies affect- 
ing rates and empowering the commis- 
sioner of insurance to reduce rates. 
Provides that every fire insurance com- 
pany authorized in this state shall main- 
tain or be a member of a rating bureau, 
such bureau to be maintained in this 
state and may consist of one or more 
insurers, and when consisting of two or 





more insurers, shall admit to member- 





ship any authorized insurer applying 
therefor. Expense of bureaus to be 
shared in proportion to the net premiums 
less marine and farm.risk premiums with 
annual fee not exceeding $25. 


New Mutual | Regulations 


DENVER, COLO., April 15.—In- 
stead of being permitted to do business 
in Colorado when they can show a 
$10,000 guarantee fund, mutual fire 
companies will hereafter be admitted 
if they have a paid-up premium fund at 
least twice as large as the company’s 
maximum risk. In addition each com- 
pany must show at least 100 separate 
risks and each policy holder must make 
himself liable for from one to three 
additional premiums in case of neces- 
sity. This was provided in a bill passed 
in the last days of the Colorado legisla- 
ture which adjourned last week. 





Montana Blue Goose Organized 


The Montana Blue Goose was organized 
at a meeting held in Great Falls, with 
fifteen goslings present. Officers were 
elected as follows: 

Most loyal gander, Milton E. Pinney, 
Niagara Fire. 


Supervisor, A. S. Nyblom, Montana 
Fire. 

Custodian, J. Robb Gray, London & 
Lancashire. 


Guardian, J. H. Branscomb, Board of 
Fire Underwriters. 

Keeper, Grant R. Brown, L. & L. & G. 

Wielder, C. C. Morris, Commercial 
Union. é 

quards—E. C. Fotheringham, North 
America; A. L. Tefft, Northern of Eng- 
land; F. W. Merigold, Balfour-Guthrie 
Co.; P. B. Churchill, Norwich Union; C. D. 
French, Fireman’s Fund; H. R. Wickler, 
Continental. 

Delegates to grand nest—Grant R. 
Brown, A. L. Tefft. 


Death of Frank F. Wood 


SAN FRANCISCO, CAL. April 16.— 
Frank F. Wood, manager for the Seeley 
& Co. general agency in California, died 
Tuesday from influenza-pneumonia at 
Los Angeles, where he had gone with 
Cc. M. Seeley on an inspection tour of 
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Our Policy Holders Know Why 





“ay The Great American 


has grown so rapidly. We give them the kind 
of insurance they want and can afford to have. 
Full protection at cost. 
write our 


Agents find it easy to 


Automobile and Health 
and Accident Insurance 


Write us for terms 





Incorporated 1906 
ANDREW HAAS, President 


“NORTHWESTERN MUTUAL FIRE 
INSURANCE COMPANY 


FARGO, N. D. 
J. H. DAHL, Secretary 








SURPLUS 
LINES AND 
FLOATERS 





Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 

RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 


PROMPT ATTENTION 








B. C. COLEMAN, Secy. 


Conservative and Careful 
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THE LARGEST AND LOWEST PRICED HAIL INSURANCE ASSOCIATION 
IN THE WORLD. INSURES GROWING CROPS 


HOME OFFICE - - 


MANSFIELD,OHIO. F.B. BLACK, Pres. H.R. ENDLY, Sec’y. tim—~e~m 8 dial 
F SCOTT RUTLEDGE, President J. A. BENSON, Treasurer W.A. RUTLEDGE, Secretary Columbiana County 
1 + 
— aagias Mutual Fire Ins. Co. 
Insurance Co., “outo Lisbon, 0. 


iS ting 


DES MOINES, IOWA 








Wm. Hostetter, Sec. and Treas. 


Ohio’s oldest company doing a 
general business. 
Our contracts have been good for 


three fourths of a century and are 
still good. 




















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters ¢ 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 











E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 
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southern California agencies. Mr. Wood 
had spent his entire business life with 
Seeley & Co., starting with the firm’s 
Tacoma office when he completed his 
education. When Seeley & Co. opened: a 
California office he was advanced to the 
management of the business in this state, 
and had made a notable success in that 
capacity. He was highly regarded both 
for his ability and high personal quali- 
ties. His death is a sad blow to his 
many friends. 


Richard Orlob 


Richard Orlob, who has been in the 
local agency business at Salt Lake, has 
been appointed special agent for the 
George H. Tyson General Agency in 
the mountain field, with headquarters 
at Salt Lake. 


Two New Automobile Companies 


Southwestern Automobile Insurance 
Company and Pacific Automobile Insur- 
ance Company, both newly incorporated 
at Los Angeles, have been authorized to 
proceed with the sale of stock by the 
California state corporation commis- 
sioner. The Southwestern is authorized 
to sell 250 shares at par, $10 per share, 
and the Pacific is permitted to sell 250 
shares on the same basis. 


Merchants to Enter Hawaii 


The Merchants Fire of New York is 
entering Hawaii, where its business will 
be supervised by W. Alverson of 
San Francisco, Pacific Coast manager 
for the company. 


Get Union of Canton 


Standart & Main at Denver have been 
appointed general agents of the Union 
of Canton for Colorado, Wyoming and 
Mexico. 


Montana Federation Meeting 


GREAT FALLS, MONT., April 16—At the 
annual meeting of the Insurance Federa- 
tion of Montana, held last week, W. P. 
Matheson of Billings, Mont., was elected 
president, the other officers chosen being: 
Vice-presidents, Homer Boswick, Butte; 
Cc. O.. Price, Helena; Burt Hammond, 
Forsyth, and J. B. Cowan, Miles City. 





$3000.00 SCHENECTADY PREMIUMS for 
a FIRE COMPANY that will give SERVICE 
and pay a flat commission of 25%. Answers 
will be treated strictly CONFIDENTIAL. 


Address BOX 4-M 
Gazette, Schenectady, N. Y. 











Casualty and bond man 
Wanted Montana general agency, 


excellent proposition for right man who 
is able to become financially interested 
in established agency. R. O. Deming 
Co., Great Falls, Montana. 








J. A. Sather of Butte was reelected sec- 
retary-treasurer. The “pep” talks of the 
meeting were those of V. A. Hancock, 
field superintendent of the Aetna Life at 
Tacoma, Wash., and A. L. Johnson, man- 
ager of the Royal Indemnity at San 
Francisco. 

This was the second annual meeting of 
the Montana Federation, which is in ex- 
ceptionally good condition considering 
the fact that it is only two years old. 
Insurance men in Montana have cooper- 
ated to make the state federation a suc- 
cess and the meeting this year was well 
attended. 


ATTACK IS MADE ON 
10 PERCENT SURCHARGE 


(CONTINUED FROM PAGE 1) 


the surcharge had passed and that there 
was no further reason, in view of last 
year’s profitable experience, to collect 
the additional 10 per cent. He said that 
the surcharge had been inequitably ap- 
plied, that it had not been put into effect 
in all states at the same time, and that 
in his own state he had never been con- 
Sulted about its application. He was 
supported in his contentions by A. L. 
Welch, of Oklahoma. Commissioners 
Mansfield of Connecticut, Hardison of 
Massachusetts, and a few others of the 
more conservative type repeatedly urged 
that it was entirely improper for the 
convention to act hastily without giving 
the companies a full hearing. As the 
discussions progressed this sentiment 
grew in favor. 


0. B. Ryon’s Defense 


Speaking on behalf of the companies, 
Mr. Ryon said that the surcharge was 
put into effect when abnormal and un- 
forseen conditions arose. He said that 
when the companies decided to make this 
move in November, 1917, rumors were 
abroad that the German spy system was 
well organized in America, that incen- 
diarism might cripple the industrial life 
of the country and that there were great 
possibilities of an increase in suspicious 





companies are 








fires. The companies immediately fol- 
lowing this period accumulated a large 
volume of term business. In addition 
the cost of labor and material was more 
than doubled, as were all kinds of taxes. 
All expenses, telegrams, railroad fares 
and every item involved in the carrying 
on of the business was advanced. There 
was no time to arrange the increase by 
the slow process of rate adjustment, 
based on state experience, The need was 
immediate, and it was necessary to in- 
troduce a blanket advance. 


Regarded as an Expense Item 


The action of the companies was ap- 
proved by a great majority of the super- 
vising officials. At no time was it re- 
garded as a rate matter, but was looked 
upon and has been handled by the com- 
panies aS an expense item, has heen 
recorded separately in the policy and is 
in effect only with the understanding 
that so soon as the conditions which 
made it necessary have passed it will 
be removed. 

Up to the present time there has been 
no indication of a relief from the un- 
favorable conditions that made the sur- 
charge necessary. Expenses have not 
been reduced, but have even gone higher. 
On the face of the 1918 returns the im- 
pression might easily be gained that 
the companies have enjoyed a very prof- 
itable year, but it should be remembered 
that although the premiums increased 
$100,000,000, the companies at the same 
time took on an additional liability of 
$1,000,000,000, and no one can predict 
what the experience is to be until this 
business has run off the books. 


Delay Is Urged 

Mr. Ryon urged the commissioners to 
delay final action or recommendation 
until the companies have had an oppor- 
tunity to submit their figures and out- 
line their position. He said that the 
now facing a_ serious 
period. While the war was on public 
sentiment was at its best. Conservation 
was the watchword of the day. Now 
the relaxation period has set in. In- 
spections will not be so rigid or fre- 








quent, requirements will not be so severe, 
and there will be a general let down. 
Losses are now mounting. The period 
of reconstruction is on. The companies 
are facing falling values, labor troubles 
and generally disturbed conditions, The 
future is uncertain. The business taken 
on during the war has not run its full 
course. 


Tax Is Excessive 


Mr. Wray said that as a matter of 
fact the excessive taxation really in- 
duced the surcharge. The war, while an 
important event, was actually only in- 
cidental. What the war brought and not 
the war itself necessitated an advance 
in the collection charge. Mr. Wray snid 
that last year the loss ratio of all com- 
panies amounted to 50 per cent and the 
expense ratio 38 per cent. The differ- 
ence, Mr. Wray said, could not be re- 
garded as clear profit, but only trade 
profit and the companies’ net return 
could not be determined until the exist- 
ing business had expired. 

Herman Ekern said that the general 
writing mutuals have added the sur- 
charge to their rates, but that the class 
mutuals have not taken this action. Mr. 
Ekern pointed out that the premium in- 
come will not shrink, and that the loss 
ratio always rises upon a shrinkage in 
premiums and the values will commence 
to drop to near or below the amount of 
the policy. 

Burton Mansfield of Connecticut was 
really the stabilizer to the discussions, 
and it was he who urged that definite 
approval or disapproval be deferred by 
the commissioners, until the companies 
were able to fully state their case. 

At the closing session of the insurance 
commissioners’ meeting the following 
offieials were appointed as a committee 
before which hearings looking toward 
the removal of the surcharge will be 
held: Button, Virginia; Harty, Missouri; 
Phillips, New York; Brown, Vermont; 
Young, North Carolina; Hardison, Massa- 
chusetts, and Elsworth, Michigan. The 
report of this committee will be submit- 
ted at the annual meeting at Hartford 
and final action taken. 
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United States Branch Statement December 31, 1918 


ASSETS 
U.S. Government Bonds - - - $ 600,000.00 & ( 
Other a & Municipal iene a k I ed S. James 0. 
onds - - - - - 2,988,997. 
@ashanieanwe = SS <eee 39,304.83 Fred S. James Geo. W. Blossom 
All other assets - - - - - - 261,886.92 Wm. A. Blodgett 


Total $3,890,188.75 


LIABILITIES 
a = —— aetna $2,350,860.24 
eserve for Unpai sses an CARROL L. DeWI 
all other liabilities - 534,057.01 mg A ame Agency Supts. 
Total $2,884,917.25 oe 
Surplus $1,005,271.50 | New York Chicago = San Francisco 
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Home Office, Insurance Exchange 


A.C. Mack, Managing Underwriter 


[FIRE] 


Great Lakes 


Jusurance Company 


CHICAGO, ILL. 
N. L. Piotrowski, President 


CASH CAPITAL - - - - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 








LIGHTNING RODS 





TRADE MARK 


St. Louis Lightning Rod Company 
DeKalb and Trudeau Streets 


IT 
INSURES 
THE BEST 


ST. LOUIS, MO. 











Capital and Surplus, $350,000.00 


The Indemnity Co. of 


St. Louis, Mo. ; 
AUTOMOBILE INSURANCE In All Its Branches 
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America 







LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 








ROLLINS BURDICK HUNTER CO., General Agents, Chicago 








ONE POLICY 















April 1 


=S— 


Ts . 





oe 
fa 
2 
bt 
ea 
= 
a 
5 
Q 
Z 
5 
Pe 
< 
Za 
oe 
E 
< 
Z 
t) 
rr 
i 


April 17, 1919 


€22'8T 
606'LE 


LET'S $£09'%S 
LTBSt OSe'LeT 


$69°6T 
Ter'Le 


PSL‘T 
ser'er 


eereee 


TLL 08902 
=“ = 
OAM ‘SIM 


69L‘'8Z O06T‘'F9 
got‘Le sos‘e 


TL6‘TS = 198'8 
voter TLE‘LE 

366832 200‘SF 

9se‘sse 1T62‘08 


gc6‘sh 999'6 


eeeeee 


G98°89 S9T‘FT 
L68'SL 056'98 


LOS‘L¥ T9S‘8T 
79989 PET‘LE 


048 ‘92 
“— 
“VA ° DA 


888‘06 


£80'3S 
9ts‘ce 


g99°8T 
L69‘ST 
099°8¢ 
L8B'ts 


LOTS 
—— 
“HSVA 


LZL‘09 


09892 
vis‘es 
88h‘'FZ 
Itt‘6e 


eee eee 


080‘9T 
g9e'6T 


eeeeee 
eoeree 


eeeeee 


120‘FZ 
OLe't8 


SST‘F6S 
1SL‘'%09 


FET 
6hE ‘SZ 
962'Se 


30g" tt 


[aia ST 
ost’ 1% 


bZF'SS 0123'S 


£6F'SE 
oy 


19F, 
$90'Lb SSS‘8F 
Oz‘ TOT o0es‘'L6 


TEr'LZ SSZ‘6T 
LOU'LS L66‘6r 
8GZ'0S S82‘rT 
Ibl'PTT STL‘6S 


eeeeee Fee eee 


668°6T 


198°62 
gve‘ts 


TLie9 


eee eee Serene 


eeeere 


SFSTL 296°L 
PLE'LE OST‘TS 


689‘9T 
g6z‘9e 


eeeee eereee 


b3L'6S TS0'L 
699'9% z9z'ST 


TLL‘LT 
1ps‘se 


"AX 


G9OT‘LZ 
Zit‘s9 


982'02 
69T‘Te 


STL‘ST 


*968'te 


$ 


‘SNVX VMOI 


SFT‘0OS 
PIL‘es 


$ 


S9L‘°68 


is Ti 


eeeeee 


898‘ST 


F6F‘08 S8T‘z 
TIG‘TL O82‘ 
bSZ'9FT GHOST 
Ts9'ter S09'0F 


€66'S8 990‘F 
OLZ‘OST eP‘or 


OTF 8 
£66'9ST Ser‘ts 


LGL‘Z 
yee's 


6 
$93'9L LGE‘ST 
= any st 


“III OHVAI 


L8T‘9 869999 


LTHTt 


eeeeee 
eeeene 
eeeeee 


62° 06 


FOT‘FT 
ere'Ls 


eeeeee 
eeeeee 
eeeeee 
eeeeee 
eoeeees 
eeeeee 


H8E'LT 
tse'Le 
$ $ 


003° Ost 


seeeee 


G00‘F 


8839'6 
TOL‘ET 


OST‘6z 
GLP ‘6ST 
96S°6L2 


I1s‘t gOT 


HGP'T 


Fort Lozi9g 


828'T 
6bL‘66 


9e6'S 
¥68‘9T 
OL6‘6E 


$62'S 
856'0% 


TLS‘G 


cso‘ts s6s'9z LOL‘S LET‘9 
woaver roger oon we ¥ 
‘VD ‘WIa '050°'a "IEG 


eis‘Lee's 


8S8‘T 
060'8 


970°L 
Bso'se 


SSt‘OT 
LeLice 


$0266 


S8L‘TIS 


090‘FT 
— 
‘“H'N 


F68°SL LIS‘TF 
666‘9ST £64‘09 


028°0h LLd‘SZ 
G6I8‘6Zt 909'Rt 


993‘9T 
TSO‘LT 


ATIVOILAGVHdATV GADNVYAV VNV.LNOW OL VANVdAVIV JO SALVLS 


vL8‘TS 
O66FTT 


820°S 
996'8ST 


890'Sz 
ey ke 
“VIV 


4 


ttesereeeeerss sap sory ‘g “A 
teeeeeeeeeeeeesees gum “Bag 

IBIS 
usened 


dada 


AAs 


ee ee 


ad 


seeeeeeeereessgoueag “usd 


soeeeees  UEB AA 
seoesssanW uwos}00}0I1g 


‘QoUsPIADIg 


seen 


: 


Wedd 


wre 


teeeeeeeossortusduep MON 
seeereeeeseeeseoorUn TIeN 
teeeeeeeeseoyremUEd “LI@N 


eee ewer ereeeeeesees 


Adee 


‘e[BUuOTIVN 


OulIvT 


or 


ia, 


eresodec age S19UMO ITA 
eee ewer ee eesarseeee uopuo'tT 


4 


r0oyee 


A£1nqueg 
suez}iD 
‘Aqunop 

Seq Vv 
soustItV 
StIV 


aja 


4 


4A; 


seen eee este eeepey 


see teae 
‘ 


Ay 


ad 


ee 


tteeeeeeeeeeespsore “gO 
‘Bug “eos 
121g 
ste eeeeeeeeeeeeeeees Yoong 
souvlg ‘xtueyd 
‘USBM SdUOPIADIg 
‘NW U0T}00}01g 
tteeeeeees QarysdureEE MON 
uofun 1.38N 
yasuuegd ‘13eN 


ee ee ee ee 


a esaday 


4 


Ay A, 


eeeeere 


ad 


eee e ween eseree 


AAAs dad 


eer eeeeeeee 


‘O[BUOTIUN 


4 


. 


eee reese reer esessee 


eure 


Aeada 


seeeeeeeoanm S10UMO TIT 
seeeeeeeeees TSW uopuo'T 


ee 


10yeL 


. 


dada 


Ce 


4£1n3u9D 


Ay 


shee ee ee eeeeeeeees guaZIHTo 
‘ed ‘Ayunoo 

STIeaVv 
QoUBTITV 


StnV 


ee 


eeeee 


er 


ee 


Me dada dad 











S9}EIC Aq sotueduio’) 


od 4 JO SYSSO" | pue SUMMIT J 

















NATIONAL UNDERWRITER 








April 17, 1919 











IN THE MOTOR FIELD 




















AGREED TO OBSERVE RULES 





Commission Question Discussed at 
Meeting of Members of the 
Eastern Bodies 





NEW YORK, April 16—The com- 
mission situation under the new rules 
of the National Automobile Conference 
was thoroughly discussed at a joint 
meeting of the Eastern and New Eng- 
land conferences. It was unanimously 
agreed that companies represented 
pledge themselves to observe the rules. 
Furthermore, it was resolved that as- 
surances of similar compliance with 
the rules should be secured from the 
few absent companies. The question of 
the establishment of a local automobile 
association at Philadelphia was taken 
up and adjourned for further considera- 
tion next Tuesday at a reconvened 
meeting for the special consideration 
of this matter. It is expected that the 
organization of a local association in 
Philadelphia will result and the estab- 
lishment of uniform conference prac- 
tices in that city. 





New Company Open Offices 


SICUX CITY, IOWA, April 16—The 
newly organized Farmers Automobile has 
opened its home offices in Sioux City. It 
will write coverage against damage to 
automobiles by fire, lightning, wind, tor- 
nado and theft. Term insurance only 
will be written for the present. The com- 
pany begins with a paid-up capital of 
$100,000 and ample surplus to conform 
with the Iowa laws and will put up a 40 
percent reserve. 

Officers are: S. C. Renshaw, president; 
A. Chambers, vice-president; S. H. Sogn, 
treasurer, and N. J. Hvistendahl, secre- 
tary and general manager. The com- 
pany was started without a penny of 
organization expense, the stock being 
placed by the organizers among their 
friends in thirty-six hours’ time. A 
charter was secured in the state under 
date of March 14, 1919. 





Rates Do Not Affect Omaha 


OMAHA, NEB., April 16.—Thé number 
of automobile thefts during the first 
three months of 1919 in Omaha, Neb., is 
so far below the number stolen during 
the last three months of 1918 there is 
really no comparison, say insurance men 
interested in that line of business. An 
increase in automobile insurance rates 
in Nebraska on March 1 made apparently 
no difference in the amount of business. 





Reduction on Farmers’ Cars 


In a recent issue as to the monthly 
deduction plan under the new term rates 
for farmers’ automobiles, it was stated 
that on the three-year policy the rate 
was 3 percent for the first 24 months and 
1% percent per month for the remaining 
period of the contract. The reduction 
rate is 2 percent for the first 24 months 
instead of 3 percent. 





Stock Promotion Criticized 

The Pittsburgh “Leader” has been ex- 
posing the methods of the Republic 
Mortgage Company of that city, which 
has been flooding Pittsburgh with stock, 
the papers claiming that it is a profes- 
sional promotion scheme. It is stated 
that one of the main men connected with 
the enterprise is Guy W. Renyx who is 
connected with a number of enterprises 
having recently organized the William 
Penn Auto Indemnity and the William 
Penn Underwriters, of Pittsburgh. 
George M. Cobb, formerly of Indiana- 
polis, is vice-president and manager of 
these concerns. 





Autoists Flock to Mutuals 
PHILADELPHIA, PA., April 15—Phila- 
delphia brokers generally report that 





AUTOMOBILE MAN Wanted by the 
western department of an American 
company in Chicago: capable and ex- 
perienced automobile insurance man who can 
charge of the automobile business, do the 
underwriting and stimulate both field men and 
. The jon is a good one. Address 
‘W, care The National Underwriter. 














HOME OFFICE, PIERCE, BUILDING 


Str. LOUIS 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 





























THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 


Automobile 





Agents, 








Attention ! 











Peninsular Fire Insurance Company 


HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 
alesmen who can present a high grade proposition convincingly will be inter- 
a Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President : 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH. Managing Underwriter 


ested. ides 








American National Fire Insurance 


Company “onto” 


Capital $500,000 


ee r Wiis NY ; r/ JOHN W. ZUBER, President 





JOHN A. DODD, Secretary 





Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 











TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NBW YORK CHICAGO SAN FRANC SCO 






1841 


hsurance (. 
OF NEW HAVEN. CONNECTICUT. 


CASH CAPITAL, $ 1,000,000 


Western Department, Rockford, Illinois 
WALTER D. WILLIAMS, Mgr. 
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automobile owners are flocking to the 
mutuals since the new schedule of rates 
went into effect on April 1 considerably 
increasing insurance figures on lower 
value machines. Some of the brokers say 
that they have lost large lines in this 
way. It is asserted that there are brok- 
ers who are offsetting the higher rates 
by advising clients to avail themselves 
of abatements made when cars are re- 
stricted to private use and excluded from 
employment for business and professional 
purposes and by restricting the driving 
exclusively to insured, without ex- 
plaining the risks involved in obtaining 
the benefit of the reduced premiums. 


Sheldon Catlin in Charge 


The automobile business of the North 
America, which heretofore has been han- 
dled by Platt, Yungman’& Co. of Phila- 
delphia, will be directed from the home 
office of the corporation, in future the 
department being under the immediate 
supervision of Vice-President Sheldon 
Catlin. 


Stitt Goes to New York 


L. D. Stitt, who, with Stewart I. Drum, 
is in charge of the automobile depart- 
ment in the western office of the Great 
American, is to be transferred to New 
York at the home office to be connected 
with the automobile department there. 
Mr. Stitt has taken high rank in his work 
and is regarded as one of the well in- 
formed automobile insurance men of the 
west. He has been with the Great Amer- 
ican since 1906. He was in the subagency 
work until two years ago when he was 
transferred to the automobile depart- 
ment. Mr. Stitt is prominent in the ac- 
tivities of the Automobile Superintend- 
ents Association of Chicago, being one 
of the originators of the monthly meet- 
ing plan. 


The Inter-State Automobile, of Iowa, 
has been admitted to Kansas, and will 
start doing business there at once. 


Fort Gets the Baltica 
« Franklin W. Fort has been appointed 
United States manager of the fire de- 
partment of the Baltica of Copenhagen. 
Mr. Fort is secretary of the Eagle Fire 
of Newark. : 





[OUTSIDE ACTIVITIES __ 
TO RECEIVE ATTENTION 


(CONTINUED FROM PAGE 2) 


with a view to increasing the efficiency 
of service which the insurance men 
could render the general piblic. 

The warm approval by members of 
the association given every reference 
to the suggestion of greater helpful- 
ness to policyholders, attested their 
sincere appreciation of the idea, and 
their determination to carry it into 
effect. 


Will Extend Their Activities 


If fire insurance men thus far have 
failed to take that part in broad public 
affairs which they should by virtue of 
the great interests they represent, it 
has not been through any lack of sym- 
pathy, but rather because they were so 
engrossed in their own particular con- 
cerns that they had little time for aught 
else. The folly of this policy of ex- 
clusiveness—which in very large mea- 
sure is responsibile for the hostile atti- 
tude of the general public toward insur- 
ance companies, and the mass of 
inimical legislation directed against 
them has now been borne in upon 
underwriters who have caught the co- 
operative spirit of the day and are de- 
termined henceforth to keep pace 
with it. 

Case for Individual 'Treatment 


In view of the near approach of the 
date upon which the national prohibi- 
tion law will become operative, the re- 
port of a special committee, of which 
C. A. Ludlum was chairman, upon “The 
Attitude of the Fire Insurance Com- 
panies Toward the Liquor Question” 
was awaited with unusual interest. No 
report was forthcoming, the prevailing 
opinion being that each company 
should deal with liquor risks as it saw 
fit. The general thought was that there 
was no need for getting “panicky” over 
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N. Hampe, 
President 


Inter-State Automobile 


ROCK RAPIDS, IOWA 


Cash Capital $200,000.00 


Assets Dec. 31, 1918 
$382,707.16 


The most attractive and easiest sell- 
ing automobile proposition inthe field 





This is the Company that is setting the 
pace with term coverage for automobiles 


Operating in Iowa, Minnesota, 
Nebraska, South Dakota and Kansas 


Home Office, Rock Rapids, Iowa 
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E. A. Tonne, 
Secretary 



























the matter. In states where prohibi- 
tion laws have been enforced there has 
been no appreciable increase in the 
moral hazard. Nor is it anticipated that 
any such result will follow after July 1. 
It is true, however, that certain eastern 
offices are cancelling liquor risks and 
that others will refuse to write them in 
any form when the new law goes into 
effect. 


Uniform Forms 


The report of the uniform forms 
committee, presented by Chairman 
C. R. Tuttle, will probably be the last 
it will submit, its work being virtually 
at an end. In the three-and-a-half 
years of its existence, the committee 
has introduced uniform blanks in all 
states throughout the Union jurisdic- 
tion, save only Wisconsin, Tennessee 
and North Dakota. For the first two 
of these, forms are now on press, and 
will be distributed before long. None 
will be issued for North Dakota, exist- 
ing conditions in that commonwealth 
making such action undesirable. In all, 
several millions of forms have been 
shipped to local agents, greatly simpli- 
fying their work, and that of examiners, 
as well as easing managerial minds. 


Publicity Committee 


From the brief report of the publicity 
committee, it was learned that a grow- 
ing friendliness on the part of the daily 
press toward insurance interests, and a 
disposition to freely use matter relat- 
ing to fire prevention and kindred sub- 
jects, exists. 

Should a bill, now before the Minne- 
sota legislature providing for a two 
platoon system in the fire patrols of 
Minneapolis, St. Paul, and Duluth be 
enacted, the insurance companies will 
be forced to pay an increased assess- 
ment as a result. 

Reference was made to the surcharge 
in Kansas. The excess premium, 
allowed by the former commissioner, 
was ordered discontinued on April 1 by 
the present incumbent of the office. 





The issue has been taken into court. 
Pending its adjudication, the companies 
are forced to keep a separate account 
of the surcharge: the agencies collect- 
ing it, and deposit the amount with the 
insurance department at Topeka. Should 
the court ruling be against the under- 
writers, the special charge will be re- 
funded to the policyholder entitled 
to it. : 
Grain Association 


Although not strictly a Union matter, 
the status of the Underwriters Grain As- 
sociation came in for extended discus- 
sion. The overwhelming sentiment of 
the managers favored continuing the or- 
ganization beyond the initial period— 
Aug. 20—for which it was formed. As 
now conducted, the Grain Association has 
proven highly satisfactory to grain deal- 
ers, bankers and underwriters. Inspec- 
tions are systematically made, and risk 
improvements enforced to a degree that 
could not be obtained through individual 
company .action. Members of the Grain 
Association are being circularized as to 
their attitude towards its future. The 
majority replies received thus far em- 
phatically call for its continuance. The 
Union adopted a resolution to the same 
end. 

North Dakota Conditions 


Conditions in North Dakota were dis- 
cussed at length, both in the convention 
hall and in the lobby of the hotel. O. B. 
Ryon, general counsel of the National 
Board of Fire Underwriters, who had 
been in the northwest studying the situ- 
ation at close range, told of the practices 
of the Nonpartisan League, and the de- 
termination of the new state officials to 
conduct all business interests, save farm- 
ing only, in North Dakota, upon a co- 
operative basis. Insurance companies, 
despite great provocation, will continue 
in the state, operating just as they have 
heretofore, and accepting and rejecting 
individual risks, as the best judgment 
of their managers dictates. New condi- 
tions will be met as they arise, each office 
acting for itself alone. While admit- 
tedly critical, it was not felt that condi- 
tions in North Dakota, or any other sec- 
tion of the northwest, are such as to 
stampede fire underwriters, who have an 
abiding faith in the ultimate common 
sense of the American people, and their 





LANSING - 


Most protection offered by 


AUTO-OWNERS INSURANCE COMPANY 


- MICHIGAN 


Live Agents Wanted where not represented 


any Company in Michigan 


V.V. MOULTON, Sec’y., F. P. WRIGHT and F. A. WALL, Field Supt's. 











THE AUTO OWNER WANTS 


MID-WES 


the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


THE AGENT WANTS THE SAME KIND 


That’s another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. 33 


J. B. HENDERSON, Secretary 
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INDEMNITY MUTUAL MARINE AS- 


SURANCE CO., LTD., OF LONDON, 
ENGLAND 
Surplus United States Statement, $ 461,101 


Surplus Home Office Statement, 11,727,022 


UNITED STATES LLOYDS, Ine., of 
NEW YORK, N. Y. 


Surplus - - -- + - - $830,150 


3 South William St. 


Automobile Insurance 





THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG, 
Surplus - - - - - + - $1,348,075 
THE TOKIO MARINE AND FIRE 
INSURANCE CO., LTD., 

OF TOKIO, JAPAN 
(Marine Department) 

Surplus United States Statement, $ 562,916 
Surplus Home Office Statement, 7,433,611 


APPLETON & COX, Attorneys 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
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willingness to deal fairly with all vested 
interests. 


Special Dwelling Policies 


Differences of opinion among members 
of the Union having arisen over a ruling 
by the governing committee, upon spe- 
cial dwelling house policies, it was agreed 
that such contracts may be issued by 
any company desiring to do so, providing 
they contain all the conditions of the 
standard policy form. The advantage 
of the special policy consists in having 
all conditions surrounding the _ risk 
clearly printed in the body of the con- 
tract, instead of being attached thereto 
by riders, and to that effect, simplifies 
the efforts of the agents. 


Conservation Cammittee 


So satisfactory has been the work of 
the western advisory committee in con- 
servation work in removing fire hazards 
from food warehouses and kindred prop- 
erties that it was decided to continue the 
body in power for another twelve months 
at least, the thought being that the need 
for husbanding the food supply of the 
nation is just as pronounced today, and 
will likely continue for some time, as it 
was during the period of the war. Dur- 
ing 1917, according to J. F. Joseph, who 
has immediate charge of the conserva- 
tion work for the committee, 22,000 in- 
spections were made throughout 19 
states. In these 54,000 defects, of a more 
or less serious nature, were discovered, 
many of which were promptly and per- 
manently remedied. Property owners, as 
a rule, evidenced a cheerful willingness 
to do whatever was asked of them, in 
order to safeguard against the fire men- 
ace. Last year, when eighteen states 
were traveled, only 39,000 defects were 
recorded, indicating a marked improve- 
ment in the properties from a fire pro- 
tection standpoint. The risks visited did 
not include coal or lumber properties, 
both of which were under special gov- 
ernment supervision. 


Tornado Insurance 


For the committee on tornado insur- 
ance, Chairman W. B. Flickinger recited 
its efforts to prepare a special policy 
with a deductable clause, excluding lia- 
bility for losses of $25 or less, and also 
to draft a blanket contract that would 
protect the interest of building and loan 


associations, as mortgagees. Neither 
policy proving popular, it was decided to 
confine the insurance of tornado con- 
tracts to the forms now in general use, 
though the desirability of eliminating 
the trivial losses -with their attendant 
substantial adjustment expenses to the 
companies, was admitted. 


Use and Occupancy 


The report of Fred C. White, for the 
use and occupancy committee, was brief. 
It recommended against the use of a co- 
insurance clause in all states where a 
written application from the assured is 
required by law before such clause can 
be issued. 

John F. Stafford, western manager of 
the Sun, was elected to active member- 
ship, and James W. Cochran, vice-presi- 
dent of the Fire Association, to honorary 
membership. 

Resolutions, attesting the worth of the 
late Bernard Faymonville, former presi- 
dent of the Fireman’s Fund, and express- 
ing regret at his death, were unani- 
mously adopted, following their presen- 
tation by a special committee of which 
Jchn Marshall, Jr., was chairman. 


Next Falls Meeting 


The time and place for holding the 
annual meeting was left in the hands 
of the governing committee. So satis- 
factory were the accommodations af- 
forded at the Hotel Griswold, New Lon- 
don, Conn., last year, that it was hoped 
the gathering this fall might be held 
there as well. There is a question, how- 
ever, as to whether the underwriters 
can make desired arrangements, and it 
may be they will go to the Marlboro- 
Blenheim at Atlantic City instead. 








LIVE STOCK INSURANCE. 




















EASTERN BUSINESS IS LIGHT 








Local Agents Do Not Give Very Much 
Attention to Soliciting Live 
Stock Insurance 


HARTFORD, CONN., April 16.— 
Livestock insurance is not much of a 
factor in the east. Nearly all of the 
cattle in this section are dairy cattle. 
There are few beef animals and hence 
the opportunities for big business are 
rather limited. Some pure blooded 
stock is raised and there are more 
opportunities for securing race horse 
business in the east than in the west. 
There are also a number of cases where 
owners of fine country homes have 
small but valuable herds of both horses 
and cattle and considerable of this busi- 
ness is written. However, the business 
is not conducted on a large scale, the 
premium income is small, and local 
agents generally only give the line scant 
attention. In view of the fact that the 
big field for live stock insurance is in 
the middle west, none of the live stock 
companies have concentrated their 
efforts upon cultivating of the east, 
with the result that agents in this sec- 
tion of the country exhibit little in- 
terest in live stock insurance. 








Mutual Law Passed 


COLUMBUS, O., April 15—A new 
law in Ohio provides that if the amount 
at risk of a mutual livestock company 
be reduced below $50,000, the company 
shall issue no more certificates or pol- 
icies until bona fide applications suf- 
ficient to restore the insurance to that 
amount have been received. © If the 
company fails to restore such. amount 
for a period of six months, it shall for- 
feit its right to do business. When its 
liabilities exceed seven percent of the 
amount of risk in force as determined 
by the last preceding assessment, such 
company shall be deemed insolvent and 
to have forfeited its charter. 


Bill Passes Illinois Senate 
SPRINGFIELD, ILL. April 15—The 
senate has passed Kessinger’s senate bill 
No. 41, amending the act requiring com- 
pensation for causing death for wrong- 
ful act, neglect or default, approved Feb. 
12, 1853, by amending section 2 and add- 
ing section 3. The act now provides that 
no action can be brought in this state 
to recover damages for a death occurring 
joutside the state. This bill gives the 
right to recover damages in such cases, 
provided that the person entitled to main- 
tain it has been an actual resident of 
this state for one year prior to the date 
‘when the right of such action accrued. 
Provides that actions under the act shall 
be commenced within two (now one) 
years after the death of such person. 


Annual Meeting at Toronto 
ST. LOUIS, MO., April 16.—At the 





meeting of the Fire Marshals Association 





THE KASKASKIA LIVE 


Home Office: - « 








The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan and Minnesota . 


STOCK INSURANCE CO. 


INCORPORATED 


- Shelbyville, Illinois 


of North America, held in St. Louis this 
week, it was decided to hold the annual 
meeting of the organization at Toronto, 
Canada, Aug. 26-27. 


Eagle Increases Capital 
The Eagle Fire of Newark, which 
writes reinsurance, has increased its 
capital to $400,000, the new issue being 


It is rumored that the Yorkshire may 
absorb the World Marine Insurance Com- 








pany. 





Flynn Building 
Des Moines, Iowa 


Cash Capital 


NATIONAL LIVE STOCK INSURANCE CO. 


$100,000.00 


AGENTS WANTED IN IOWA 


We Are the ORIGI- 
NATORS of HOG 
Insurance 


paid in to raise the surplus to $400,000. « 
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Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, Py ome and Superintendent of Spvanipe 


and General 


the substantial interests of 


and owners of livestock against death from any cause. 


AGENTS WANTED 


Organized, owned and managed by Michigan men. Backed by 


Michigan. Insuring Michigan farmers 














PEORIA, ILL. 


Western Live Stock Insurance Company 
GLIFFORD IRELAND, Pres. 


Maine, Massachusetts, Conmecficut, Rhode Island. Pennsylvia. Nerth Carolina, South Carolina, Ohie, Indiana, Biimeis, Wisconsin, lewa, Kansas, Texas, Missowi, Tennessee 


BERT BUCKLEY, Secretary 








UNDERWRITING OFFICE 
(641 Fnsuranse Exchange 
CHICRGO 


———— 


5. C. MOHLBER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


\T. Bs ELLIOTT, Secretary 
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@klahoma Compan: 
eek up the value of the Live Stock ewned 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


“OKLAHOMA LIVE STOCK 


INSURANCE COMPANY =: :: 


Licensed by the Oklahoma Insurance Department 
@ We are now ready to receive applications for agencies. 4 An 
Oklahoma Insurance 1 


OKLAHOMA CITY 


y owned and managed by Okla- 
in Oklahoma. Live 


"THE ORIGINAL Live Stock 

Insurance Paper—the first 
one to give attention to this 
important line of indemnity— 
the paper that has supplied 
agents with valuable informa- 


tion on the subject—the paper 
that has supplied companies with 
a valuable service. 
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NEED OF CREATING 
FAVORABLE SENTIMENT 


Public Mind Uncharitable Toward 
Manner in Which Disability 
Companies Settle Claims 


CAUSES OF COMPLAINTS 


Restricted Policies Chief Source of 
Dissatisfaction—Trouble May be 
Traced to Sales Departments 


There are many more accident and 
health claims reported in a year than 
life and fire claims. The very nature 
of the accident and health business 
necessitates the frequent payment of 
losses. Accident and health companies 
are more frequently dealing with the 
public in a settlement of losses, so that 
it is only natural that as a result of 
this contact, there are more disputes 
over the settlements made under acci- 
dent and health policies, than under 
either life or fire policies. In any state 
there are more accident and health 
cases submitted to the insurance com- 
missioner’s Office for settlement, than 
any other form of insurance. 


Public Gets Wrong Conception 


It is important that these wranglings, 
misunderstandings and disputes be re- 
duced to a minimum. These contro- 
versies give the public the wrong atti- 
tude toward accident und health in- 
surance. Asa result of disputed claims 
many get the opinion that the accident 
and health companies are attempting 
to gouge the public, are shaving claims 
whenever possible, and are not treating 
policyholders equitably. Such, of 
course is not the case. All of the re- 
sponsible accident and health com- 
panies are paying their claims promptly 
and without quibbling, but there are 
many people, who, because of the dis- 
putes between company and policy 
holder that are arising regularly, feel 
that the accident and health companies, 
as a class, are not doing all that they 
should in the way of meeting their 
obligations, 


Limited Policies Cause Trouble 


One of the serious causes of mis- 
understanding is the limited disability 
iMsurance contract. An over zealous 
salesman sells a man a limited policy 
ata low rate. Intentionally or uninten- 
tionally he gives the policyholder the 
impression that he has an unrestricted, 
ull coverage, bullet proof contract. 
When a claim arises, the assured finds 
the company willing to settle on the 
basis of the terms of the contract, but 
unwilling to go any further than this. 
: he company of course is not attempt- 
ing_to take an arbitrary attitude, it is 
simply willing to do everything that 
the contract calls for, but certainly can- 
Not settle a claim on the strength of 
“op the agent selling the business told 
the policyholder. Many such limited 
Contracts contain in the body of the 
Policy, a list of the diseases that will 
Paid for. This compilation makes 
Nimposing array. It gives the policy- 
(CONTINUED ON PAGE 31) 


Big F ield Is Open for 


Various Surety Lines 





AcEents NEED To MAKE A Stupy oF EACH PARTICULAR CASE, 
Get AS Mucu ApVANCE INFORMATION AS POSSIBLE AND 
Tuus BE READY TO RENDER PROMPT AND EFFICIENT 
SERVICE TO CLIENTS — SOLICIZATION OF BONDS 
Brincs INSURANCE MEN INTO CONTACT WITH 
THE Best PEOPLE OF THE 
CoMMUNITY 


of every business and commercial 

transaction there arises the necessity 
for some sort of a surety bond. In this 
respect the surety business offers a 
large opportunity to the local agent. 
The field is unlimited. There is only 
so much fire insurance to be written in 
any town. The amount is limited by 
the property in the town. Any insur- 


|‘ might be said that in the course 





surety business seems to be most 
attractive to a majority of local agents. 
Much contract business submitted is 
rejected, and particularly at this time, it 
is necessary for the agent to have at 
least a fair knowledge of contract bond 
underwriting to be more or less certain 
after a piece of business is secured, that 
it is going to get on the books. Build- 
ing operations will shortly resume on a 





surety bond is decided on its merits. 


particularly of contract bonds. 





BUSINESS BUILDER NO. 5 


Agents soliciting the various forms of surety bonds need to learn more 
about the requirements, scope of coverage, and rules of their companies. Each 
There are but few bonds that a com- 
pany takes on faith. There must be more or less investigation. This is true 
The agent, therefore, who is in close touch 
with his prospects and clients, will gather as much advance information as pos- 

ble, is the one who is able to give help and satisfactory service. The surety 
paginas in many ways is the most interesting field in which agents operate 
because of its infinite variety. There is a big undeveloped domain right at 
hand for men who will really master the surety business and solicit it with 
an intelligence that elicits the confidence of the community. 








ance involving property is limited to 
the amount of the property in the com- 
munity, but the surety business has no 
such boundary. There are chances to 
work up some sort of surety business, 
no matter which way an agent may 
look. Yet the surety business is not a 
“pick-up” game. More than any other 
of the so-called casualty lines, it re- 
quires a knowledge on the agent’s part 
of just what he is about. There are 
many ramifications to the business. It 
is carefully underwritten at the home 
office, with the result that the agent 
who is not able to pick and choose 
his business: with a fair degree of intel- 
ligence- may find himself wasting a 
good deal of soliciting effort. It is pos- 
sible to sell life insurance, fire insur- 
ance and accident insurance, with a lim- 
ited knowledge of the business. This 
cannot be said of surety undertakings. 
The agent who hopes to accumulate 
a respectable volume of this class must 
at once, recognize that a working knowl- 
edge of the fundamentals is essential, 
and that without it a campaign for 
surety business may prove to be posi- 
tively unprofitable. 

Unlike most of the insurance lines, 
there is not such a great need in the 
surety business for strong selling argu- 
ments or convincing reasons why 
surety bonds should be carried. In the 
first place the law requires that many 
forms of surety bonds be carried, so 
that, as a matter of fact, the getting and 
holding of surety business very largely 
resolves itself into a familiarity with 
the business and a company and office 
equipment able to render real service. 


Contract Field Contract bond 





Is the Largest business produces 
the biggest pre- 
mium income. This branch of the 





large scale, and a great deal of contract 
bond business will be written. No 
contract bond should be written except 
for a contractor of good personal 
standing, reputed honesty, and with a 
record of paying his bills promptly. 
Unless he has had an adequate experi- 
ence, especially in the class of work in 
which falls the particular contract un- 
der consideration, and has also had 
experience in handling contracts ap- 
proximately as large as the one being 
undertaken, the results will be uncer- 
tain. If the work is of an unusual na- 
ture, underwriters will likely reject the 
business. No surety would wish to 
issue a bond on work so out of the 
ordinary that if the contractor bonded 
should default the surety would be at 
the mercy of the few remaining who 
would be in a position to complete the 
work. Of course, with adequate collat- 
eral or special safeguards approved by 
the home office, even these extra haz- 
ardous jobs can sometimes be handled. 
tit 
Close Investigation A 
of Contractor 


contractor 
should be’ a man 
whose history 
shows that he does not undertake to 
swing more work at any one time than 
he can both supervise and finance, and 
particular inquiry should be made as to 
the amount of work now on hand ex- 
cluding the contract to be bonded and 
the present status of that work, 

In securing this information, the 
agent should not rest content with a 
statement from the contractor. For 
instance, a contractor will often state 
that he has $100,000 of uncompleted 
work on hand. That really tells noth- 
ing. The exact number of contracts 
and the character of each should be as- 
certained together with the original 

(CONTINUED ON PAGE 24) 


CASUALTY AND SURETY SECTION 





CONTRACT BOND FIELD 
IS AN UNCERTAIN ONE 


Conservatism Is Needed in Pass- 
ing on Applications Because 
of Peculiar Conditions 


DEMANDS GOOD JUDGMENT 





Bids Show Wide Variation on the Same 
Job—Contractors Are Hungry 
for Business 


BALTIMORE, MD., April 15.—An 
outline of present conditions in the 
contract bond field was made the other 
day by the department head of one of 
the large surety companies here. An 
analysis of the present situation, he 
said, plainly indicates that there is a 
need for caution in underwriting con- 
tract business at this time. While the 
war was on, contractors were very 
careful about their undertakings, did 


not attempt to assume too much and 
felt their way along very carefully. 
Since the signing of the armistice, 
however, some contractors seem to 
have the idea that the lid is off, that 
the obstacles that stood in the way 
during the war have been removed and 
that normal conditions are rapidly re- 
suming. 
Are Hungry for Business 


Contractors holding this view have 
the idea that they can now be more 
or less certain of labor and material 
prices and that they can proceed to 
go after business with an added degree 
of certainty. As a class, contractors 
are hungry for business. During the 
war, thousands of contractors did not 
share in the war work to any extent, 
there was practically no private build- 
ing going on, and thus a number of 
contractors were out of the running. 
They are now eager to get whatever 
business is available. 


Still Much Uncertainty 


That there is still much uncertainty in 
the contracting field is evident to any 
surety underwriter who has observed the 
bids made on contracts that have been let 
recently. In normal times if a piece of 
work is worth about $100,000, the bids 
submitted will not vary from this figure 
appreciably. Now, however, the bids that 
are being submitted vary from $20,000 to 
$50,000 even on the smaller jobs. It is 
plain that where one contractor feels cer- 
tain of his ground, another holds an op- 
posite view and feels that an additional 
charge must be made to take care of the 
uncertainty in figuring the cost of labor 
and material. 


Work on Close Margin 


Moreover, the surety underwriter must 
constantly have before him the fact that 
a contract is in the great majority of 
cases awarded to the lowest bidder and 
therefore the surety company in execut- 
ing the bond is actually backing the man 
who proposes to do the job on the closest 
possible margin. In other words, the 
surety company is proposing to back the 
contractor whose bid allows him the least 
leeway, and while in normal times this 
works out satisfactorily, in times like 
these the surety companies cannot afford 





to gamble with contractors. 
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contract price. The contractor should 
then indicate how much of each one he 
has completed. 

The contractor should have enough 
liquid. assets, such as cash, good ac- 
counts receivable and due, but not much 
overdue, Liberty bonds, municipal war- 
rants, etc., over all liabilities to enable 
him not merely to, as some agents 
seem to think, finance the contract 
applied for, but to finance all contracts 
on hand, plus the contract to be applied 
for. Assuming that the contractor has 
been investigated carefully and the 
contract examined, etc., and the general 
underwriting conditions are found good, 
the business will be taken much more 
seriously when it reaches the home 
office, with full information of this 
kind, than it would be if it were merely 
submitted without any investigation or 
work upon the agent’s part. In other 
words, the agent who renders no ser- 
vice to the company makes it abso- 
lutely impossible for the company to 
render any service to him. 

Hubs 
Supply Contracts The best contract 
Most Attractive bonds as a rule are 
those written to 
cover supply contracts, such as supply- 
ing school books to schools, and 
supplying furniture to corporations, de- 
livering automobile parts, fire hose, 
laundry machinery, etc. 

Licensed bonds are considered choice 
business by the companies. These in- 
clude plumbers bonds, drain layers 
bonds, etc. Most cities require all 
those engaged in public work, or build- 
ing operations, or the use of the streets 
in their occupations to fufnish an 
annual surety bond, which in substance 
protects the city against the incom- 
petency of the bonded party. This 
class is generally referred to as license 
bonds. 


The best class of contracts referred 
to in the counter manuals as ‘Class A,” 
include furnishing and installing build- 
ings, elevators, cutting timber, draying 
and hauling, furnishing municipal con- 
certs, etc. In other words, contracts 
which involve scarcely any hazard for 
a reasonably capable bidder. 

The agents wishing to guard against 
business be.ag turned down may put 
this down that as a general rule that 
contracts involving work in or under 
or very near water are usually danger- 
ous, as are contracts involving work 
underground or tunneling or building 
canals or sewer systems. Such also is 
work to be carried on at considerable 
height above the ground, work involv- 
ing the use of explosives, and work at 
a great distance from a base of supply 
for either material or labor. In general 
the best contract is one of the usual 
character, where there are many con- 
tracts of the same class and where the 
work by virtue of its locality, and the 
fairly fixed price of material, etc., ought 
to be completed without a large profit 
or loss such as masonry contracts for 
the average dwelling or small store, 
and the ordinary carpentry and plumb- 
ing contract in connection with these. 


ett 


Court bonds constitute 
a very desirable class 
of business although it 
must be stated that very few court bonds 
are secured in any other way, than 
through the lawyer handling the busi- 
ness, the client hardly ever having any- 
thing to say as to where the bond goes. 
This business thus resolves itself simply 
into a cultivation of friendship of lawy- 
ers, and not cultivating the friendship 
| for this purpose of any individual not a 
lawyer. It is therefore of first import- 
ance that an agent desiring to build up 
a court bond business must get in 
touch with the lawyers in the com- 
munity. It may be said along general 
lines that any probate bond where the 
estate will doubtless be wound up 


Court Bonds 
From Lawyers 





within a very few years is regarded as 








Capital 
$500,000.00 





Lines 


Fidelity & Surety Bonds 
Plate Glass, Burglary 
Health & Accident 
Automobile Liability 
Property Damage and 
Collision Insurance 
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The Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 














good business provided there are no 
special complications in the case. The 
working rule is to secure joint control. 
This is sometimes waived on a short 
term trust for high class business men 
who are very responsible financially, 
with respect to the amount involved. It 
is rarely waived for women or in guard- 
ianship, where a parent is guardian or. 
on long term trust. Bonds of trustees 
and receivers in bankruptcy are re- 
garded as very desirable businéss. 
Fiduciary bonds in the state courts are 
regarded with favor from men of good 
standing and intelligence, except those 
covering assignees or trustees for the 
benefit of creditors. Probate bonds 
given by partnership of survivors of 
estates are looked upon with disfavor. 


+? 
Public Officials The writing of public 
Solicited Early official bonds for the 

up-to-date agent is re- 
duced to simplicity and merely consists 
of pre-election circularization and per- 
sonal interviewing as many of the 
candidates as possible and securing the 
promise of their bonds if elected. The 
list of candidates appearing in the local 
newspapers every spring and fall 
means that just that many public official 
bonds may be written and these lists 
are also available at the home office 
of the company. If an agent becomes 
reasonably confident that he will -have 
a chance on any particular bond, it is 
good practice not to wait until the 
candidate is elected, but to communi- 
cate with the home office at once by 
letter, describing the position, giving 
the particulars about the candidate’s 
aids, help, present and former occupa- 
tion, intelligence, general standing, esti- 
mated financial responsibility, and his 
relatives, responsibility and also an in- 
dication as to whether the candidate 
will if elected serve his first term, or 
whether he is completing a term, and 
if he is, how long he has been in office. 
The securing of this information prior 
to the election is sometimes looked 


equipped with it, if the candidate is 
elected it is possible to issue the bond 
with no delay. 

The records of the companies are so 
complete that if an agent wishing to 
make a drive on public official busi- 
ness, will submit all the particulars 
obtainable on each candidate to the 
home office, that will often result in the 
elimination of much soliciting work, as 
some of the candidates are certain to 
be undesirable from the company's 
standpoint. If the agent has this in- 
formation in advance, he will not waste 
time talking to them. Sometimes the 
records kept at the home office are not 
exact, so that the advices furnished by 
the agent, will create a disposition on 
the part of the company to write the 
business, and hence because of a little 
work on the agent’s part, a bond is 
ita that might otherwise have been 
ost. 

Surety companies look with favor 
upon public official business and as a 
general statement it may be said that 
the companies will write the bond of 
any public official whatsoever, who for 
the position proposed seems a reason- 
ably good risk. If the office is one 
where the principal handles money, 
and particularly if he is a hold-over 
candidate the agent should furnish ad- 
vice as to the amount of money handled 
annually; the largest amount on hand 
at any one time; where deposited; who 
designates depositories; do the banks 
furnish depository bonds; do they fur- 
nish these bonds in an amount equal 
to the largest sum that may be in the 
bank at any one time; when was the 
last examination of accounts covering 
the official named, who made it and 
what was the result; when will the next 
examination take place, are the deputies 
bonded and if so, under personal or 
corporate surety. 


+ +t 

These are the chief 
features for considera- 
tion in going after 


Best People 
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upon by an agent as waste of time, but 
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contractors’ bonds, court bonds and 
public official bonds. After the agent 
has had a little experience, what may 
now appear as a very formidable propo- 
sition, becomes simply routine work. 
It should always be remembered that 
the writing of surety business brings 
the agents in contact with a superior 
class of men. It permits an associa- 
tion with the best business men in a 
community, takes the agent out of the 
peddler class and stamps him as a real 
service giving insurance expert. 

A study of the methods of any suc- 
cessful surety agent will always de- 
velop the fact that considerable time 
is spent in preliminary work. That is, 
one of the important features to con- 
sider in getting surety business is the 
rendering of service in connection with 
the delivery of the bond. The investi- 
gating should be done before the appli- 
cation is written. All of the questions 
should be asked at one time. When 
the business reaches the home office, 
the material presented should be in 
such shape, so that the underwriter may 
decide with a minimum of delay, 
whether or not the company wishes to 
assume the risk. 

The bond can then be issued at once 
and the agent gets it into the assured’s 
hands quickly. The agent who comes 
to grief in the surety business, is the 
one who tries to apply high pressure 
selling methods, takes an application 
in a hurry, sends it on to the home 
office and then sits back and waits for 
the company to issue the business. In- 
stead of receiving a policy in return 
mail, the agent is presented with a list 
of questions that must be answered. 
This causes embarrassment, irritation 
on the part of the applicant, and general 
dissatisfaction. The information should 
be secured in advance, for full data 
is as necessary to a surety company, 
as a diagram of the risk is to a fire 
insurance company. 


Governor Edge of New Jersey, ap- 
proved the act of the legislature extend- 
ing the time for appeal under the em- 
—~ liability law from five to fifteen 
ays. 


COMPETITIVE METHOD 
IS MOST DESIRABLE 


Insurance Commissioners Conven- 
tion Goes on Record Against 
State Monopolistic Funds 


FOR PRIVATE COMPANIES 


Say That Misunderstanding Exists as 
to Service and Benefits of 
Government Plan 


ST. LOUIS, MO., April 16—An im- 
portant indorsement of the methods in 
which the stock casualty companies 
are conducting their business was given 
by the National Convention of Insur- 
ance Commissioners, at the spring 
meeting in St. Louis, when that body 
unanimously approved and adopted the 
resolution of Alfred L. Harty, com- 
missioner of Missouri, who in sub- 
stance affixed his unqualified approval 
to workmen’s compensation insurance 
as conducted by the private companies 
in opposition to monopolistic state 
funds. 

Commissioner Harty’s resolution was 
adopted only after it had been freely 
discussed by supervising officials from 
all parts of the country.. Its adoption 
may be taken as a clear indication that 
state insurance officials of every com- 
monwealth of the union recognize the 
advantages held by the stock compa- 
nies over the state funds. 


Misapprehension Exists 


Mr. Harty said that there appears to 
be a widespread desire on the part of 
many leaders among workingmen, to 
confine the insurance on industrial ac- 
cidents to monopolistic state funds 








and that this desire seems to arise 
from a belief that such state insurance 
will open the way for a higher scale of 
benefits to injured workmen and to a 
more speedy settlement of claims, if 
the insurance is carried in state funds. 

Mr. Harty said that as a matter of fact, 
the scale of benefits to the injured work- 
men depends only upon the terms of the 
compensation law; which in turn reflects 
the sense of social justice in the com- 
munity. 


Need All Forms of Competition 


His resolution made clear the fact that 
there is no assurance of speedier settle- 
ments from state funds, but on the con- 
trary prompt settlements will be better 
secured by leaving the field of insur- 
ance open to competition. His resolution 
pointed out that competition between all 
forms of insurance not only gives the 
employer full liberty of choice in insur- 
ance protection to which he is entitled, 
but it also develops the science of acci- 
dent prevention and educates the employ- 
ers to full utilization, thereof, because 
the self-interest of the insurers forces 
them to be active in accident prevention. 


Struck Responsive Chord 


Mr. Harty’s resolution provided that 
“this convention expresses its conviction 
that the permanent interest of the em- 
rloyer and the employe are better 
served by competitive insurance, rather 
than by state monopolistic funds in re- 
spect to safety of coverage, promptness 
of settlements and progress in accident 
prevention, which is one of the main 
benefits of the employee. 

There seemed to be no hesitancy upon 
the part of the commissioners in the 
adoption of this resolution. It was very 
apparent that Commissioner Harty had 
submitted a resolution that struck a re- 
sponsive cord from commissioners in all 
parts of the country. The supervising 
officials have had an opportunity to ob- 
serve state funds in actual practice and 
the unanimous adoption of this resolu- 
tion may be taken as an expression of 
their opinion, of the value of such funds 
as insurance protection for employers 
and employee. 


Adopt Collection Rule 


NEW YORK CITY, April 15.—A meet- 
ing of casualty companies was held the 


other day to discuss premium collection 
rules. The previous meeting was held in 
November when rules were adopted for 
‘this city similar to those in effect for 
mvorkmen’s compensation, liability and 
automobile insurance. Arrangements are 
now being made to extend this rule to 
other lines. The rule is as follows: 

) “All premiums shall be due upon the 
jdelivery of the policy, and if not paid by 
jthe 10th day of the second month follow- 
ing the month in which the insurance 
itakes effect, notice of cancellation, as re- 
‘quired by the respective policies, shall be 
‘sent to the assured direct. Any company 
‘shall be in default -of this rule which 
(shall have failed by the 20th day of the 
-month to send cancellation notices in 
respect of the premiums referred to in 
) the rules. 

“Additional premiums upon payroll ad- 

justments shall be due and payable upon 
the 20th of the month immediately fol- 
lewing that in which the adjustment is 
made. 
i “The premiums on policies of the asso- 
eiated companies shall be payable in ac- 
cordance with the rules and agreement 
under which such policies are issued.” 


Effect of Disabled Soldiers 


Casualty men are discussing the ef- 
fect of employment of disabled soldiers 
in the various industries and the prob- 
able results on compensation rates. The 
government authorities are now carrying 
en much vocational education among dis- 
abled men to fit them for certain trades. 
It is probable that no definite action can 
be taken until the companies get experi- 
fence and ascertain whether the employ- 
ment of such men will affect the accident 
frequency and loss ratio. 


Court Sustains Provision 


NEW YORK, April 9.—The New York 
court of appeals has declared constitu- 
tional the facial disfigurement provisions 
of the compensation act. The industrial 
commission had allowed George Sweet- 
ing, employee of the American Knife 
Company, $2,500 compensation for per- 
manent disfigurement of the nose. The 
award was attacked as unconstitutional, 
but the court of appeals sustains it. 





If all prayers were answered, a lot of 
us would quit work. 
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ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 


OF LONDON 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 

GEN’L LIABILITY 


ENGLAND 


P. A. COOLING CO., 


Capital, $300,000 


Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
General Agents, 404 Amer. Central Life Bldg., 
Indianapolis, Ind. 

OSCAR R. WITTE & CO., bag ee ——— 403-6 Wainwright Bldg. 


St. 
FRANK V. SMITH & BROS., General Agents, 428 Reserve Bank Bldg. 


nsas City, 


E. J. MILLER, General Rasat, °311 Gas & Electric Bldg. 
mver, 
JOPLING & WHITESIDE, General aaiiits 305 Hoyt Bldg. 
Wichita, Kansas 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Assets, Over $1,500,000 








CONKLING, PRICE & WEBB. .......-++, Gen. IMinois, M EE Se Gee ee 
FRED. L. GRAY COMPANY.. —— Menon is pe. pk og 5 Ee a 4 CASH CAPITAL ae 
RAYMOND & RAYMOND... ceseseveesesssaenees General Agents, Southem Michigan, Journal Bldg., Detroit NET SURPLUS - - - - $500,000.00 
PRIEN & HUGCINS So é “Kets, Norteas A NET ADMITTED ASSETS ~ $1,574,000.00 
WOAENS. 2... eee en. 0) eastern 0. uperior venu N. e velan - - 
P ANSEN & haw & oi Ba se n. Agts.. Was hg ag T om Ble ~ Pirst Nat Bonk B ag. Cincinnat ; ri ake 
n 
THE MERRILL, DODGE & JACKSON CO... Gen, Agis., Lucas Co. Produce Exch. Bldg., Toledo, Ohio OFFICERS: 


O'CONNOR BROS.-McCUNE AGENCY 


AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 


Financial Statement as of December 31st, 1918, approved by the United States Treasury Department 


Head Office, Chicago 
F. W. LAWSON, General Manager 






eee ccccccccccecccccecccsccscees . Agts., Savin; 


8 Blidg., Lima, Ohio JOHN SEALY, Vice-President 





SEALY HUTCHINGS, Vg eon 
GEO. SEA 


nt 
retary J. F. SEINSHEIMER, Gen‘! Mgr. 











Emory H. English, President 


FIDELITY AND 
SURETY BONDS 
BURGLARY 


je ce ecce Pe veccvcccevccaccesccecccsccceccoscccoce Sten eres If you are a manufacturer or jobber, write for the full particulars of this service. 
Liable en ecreeteeerarogss <hnssoss 415 Locust St., St. Louis, Mo. 91 William St., New York 
WINN Sco So cikcao hes seas voscceses eek chcccadanscdobcicece. SQLS OFFICES IN ALL PRINCIPAL CITIES 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 


A Multiple Line Compan any writing Casualty Lines (except Workmen’s Compensation and Accident 


Health) and all forms of Fidelity and Surety Bonds. 
RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 


















CAPITAL ONE MILLION DOLLARS 


Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


COMPENSATION 
AUTOMOBILE 
PUBLIC LIABILITY 


Annual Statement, Dec. 31, 1918 





The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, P President 
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The American’s Unlimited Policy not cubincnelinnsl provides absolute protection against abnormal loss on 
all outstanding covered accounts, but serves to prevent losses. 





R. J. LYDDANE, General Agent 





1140 Marquette Bldg., Chicago 
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NEW RULE IS PASSED 


USED FOR FLEETS OF CARS 





It Replaces the Present Specified Car 
Method—lIllustration of the 
Plan Is Given 





NEW YORK, April 16.—A rule has 
been passed by the automobile com- 
mittee of the National Workmen’s 
Compensation Service Bureau for im- 
mediate insertion in the automobile 
manual of rules to replace the specified 
car methods of writing fleets of com- 
mercial automobiles by a pay roll basis, 
somewhat similar to the teams basis. 
The rule is effective as of April 1 for 
all new and renewal policies attaching 
on or after that date. The method of 
application of the new rule may be 
illustrated as follows: : 


Illustration Is Used 


lf a man owns more than five com- 
mercial cars he must keep a record of 
his pay roll expended during the year 
for chauffeurs and all other drivers of 
commercial cars. The total payroll at 
the end of the year is then divided by 
the average wage for a chauffeur in 
order to determine the average annual 
number of chauffeurs. The manual 
rate per commercial car is then applied 
to this average. For example, a man 
owns 110 cars—some are laid up for 
repairs at odd times during the year. 
Others are laid up during slack periods. 
His total pay roll at the end of the 
year is $100,000 for chauffeurs. The | 
average wage is found to be $1,000, | 
making an average of 100 cars used 
during the year. 

If he hires cars from other people, 
one-fourth of the charges incurred for 
such hiring shall be included in the 
total actual remuneration as represent- 
ing the remuneration of chauffeurs for 
hired cars. It is anticipated that agents 
will have no difficulty in applying the 
new basis for writing commercial cars, 
as it is very similar to the teams basis 
that has been used for years. 


North Bros. of Billings have been 
appointed general agents for the Massa- 
chusetts Bodning in southeastern Mon- 
tana. 


Don’t over-much admire the 
bird” sort; he may 
night. 


“early 
have been out all 








NEW ISSUE COMES UP 


SEE DIFFERENCE OF OPINION 





Pilate Glass Men at Chicago Disagree 
on Interpretation of the Agency 
Limitation Rule 





Indications point to continued dis- 
turbance in the Chicago plate glass in- 
surance field unless some amicable set- 
tlement can be reached. When Rater 
W. F. Moore was in Chicago the local 
people were all lined up and commis- 


sions agreed upon, 25 percent to go to | 


class one members of the Chicago 
Board and 20 percent to brokers. The 


companies agreed to one chief agency 


to which general agency commissions 
could be paid. An exception was made 
of the Employers Liability which had 


two contracts in force that could not: 


be abrogated. Hence it was permitted 
this company to maintain two main of- 
fices but it would not be allowed to 
appoint a new one in case of termina- 
tion of either. At the meeting of com- 
panies held this. week it was found 
necessary to grant the Ocean Accident 
and Travelers two agencies. 


To Be Agents’ Organization 


The companies also agreed to allow 
the plate glass people at Chicago to 
have their own organization not to be 
dominated by the companies. It is now 
a question whether the Chicago Bond- 
ing will agree to remain in the local 
organization at Chicago because Gen- 
eral Manager O. F. Roberts agreed to 
abide by the rules when the one agency 
proposition was agreed to and the com- 
mission rule adopted. Mr. Roberts 
agreed to the exception of the Employ- 
ers Liability, but stated that the excep- 
tions must end there. 

What Is Single Office? 

The trouble seems to arise over a 
misunderstanding as to what is meant 
by a single general office. Some of the 
companies evidently interpret the agree- 
ment to mean that each company can 
have one commission general agency. In 
their opinion that would permit the com- 
panies having salaried managers to ap- 
point one other agency on a commission 
basis to which general agency commis- 
sions could be paid. To this the commis- 
sion general agencies object. They claim 
that the agreement permits each plate 
glass company to have one general rep- 





WITH ACCIDENT MEN 


COMPULSORY HEALTH ACT UP 





State Bill Passes the Senate in New 
York by a Vote of 
30 to 20 





NEW YORK, April 16—The Daven- 
port bill has passed the New York 
senate by a vote of 30 to 20. It pro- 
vides for compulsory state health in- 
surance. The officers of the American 
Association of Labor Legislation say 
that this is the first time that such a 
bill has passed a house of any legisla- 
tive body in this country. State com- 
missions have been studying the sub- 
ject in California, Minnesota, Wiscon- 
sin, Illinois, Ohio, New Jersey, Penn- 
sylvania, Connecticut and Massachu- 
setts. The bill was recommended by 
Governor Smith. 





Prohibits Presents to Members 


TOPEKA, KANS., April 15.—Frank 
L. Travis, Kansas superintendent of in- 
surance, has sent a notice to one of the 
business men’s associations that the 
practice of this company in giving pres- 
ents to members who bring in new 
members to the association must be 
discontinued. The attorney general has 
notified the insurance department that 
such practice is a violation of the Kan- 
sas law relating to insurance agents. 
This association has had for many years 
a policy of giving to members some 
more or less valuable article whenever 
the member suggested a new member 
who joined the association and took out 
insurance. This is held to be soliciting 
insurance under the law and the state 








resentative or main office, be it salaried or 
on a commission basis. This, therefore, 
is the stumbling block at the present 
time. Many of the Chicago agencies are 
perfectly willing to allow the Chicago 
Bonding to have two main offices, inas- 
much as its home office is in Chicago. 
Its home office being in the Rector build- 
ing and almost all the agents and brok- 
ers being in the Insurance Exchange, it 
is thought that it is entitled to a com- 
mission general agency in addition to its 
home office. The main offices on a com- 
mission basis, therefore, object to the 
salaried managers being able to have a 
commission general agency aside from 
their own office. 





insists that these must be regularly 
licensed agents and paid on a regular 
commission or salary basis. The rul- 
ing of course does not apply to frater- 
nal associations. 





No Limited Policies in Kansas 


TOPEKA, KANS., April 15.—Acci- 
dent and health companies are pro- 
hibited from writing limited policies 
in Kansas under any name. This is the 
announcement of the state insurance 
department following conferences with 
officials and attorneys of several com- 
panies. which have been writing a 
limited policy under different names. 
The policies are usually written at ex- 
tremely low rates and the department 
feels that in most cases the holder has 
a mighty slim chance of collecting a 
claim because of the conditions in the 
contract. 





Compulsory Plan Presented 


COLUMBUS, O., April 13.—Repre- 
sentative George S. Myers has intro- 
duced a bill in the Ohio Legislature 
which seeks to establish a health insur- 
ance plan, based upon a report made 
by the special Health and Old Age 
Insurance Commission, appointed at 
the last session to investigate such a 
plan. It is not thought the measure 
will pass at this session. 

Under the bill, contributions to the 
insurance fund would be made by em- 
ployers and employees, employers pay- 
ing from one half to the entire 
amount, depending upon the wage of 
the employee, who would pay nothing 
if earning $5 a week or less. A state 
commission of four members, a phy- 
sician and representatives of workers 
and employers would administer the 
act. Benefits would be given with the 
seventh day of illness and not continue 
longer than one year. Two-thirds of 
the weekly wage, not exceeding $10 
per week, would be paid. Hospital care 
and funeral benefits are provided. 





Claim Faker Gets Five Years 


RICHMOND, VA., April 15.—Joe Marion 
Morgan has been sent back to Atlanta 
federal prison to serve five years for 
using the mails to defraud accident in- 
surance companies with fake claims. In 
entering a plea of guilty at Richmond, 
Va., last week, he begged Judge Waddill 
to give him just a year in jail, saying 
that he was determined to turn over 4 
new leaf and live a better life as soon 
as he was out of the toils. But the judge 
was unmoved by his plea. Postal inspec- 





Fidelity and Surety 


BOSTON 
Paid-in Capital $1,500,000 


Business-Builders 


Developing 


Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


T. J. FALVEY, President 


Bonds, Automobile, 


Write for Territory 





AMERICAN 
CASUALTY 


BONDS 





Over $700,000.00 in 
approved securities 
on deposit with Iowa 
Insurance Depart- 
ment for protection 
of Policy -holders. 











SURETY |CASUALTY! 


Sioux City, Iowa 
GUS A. ELBOW, President 
Assets, Dec. 31, 1918 
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Fidelity Bonds, 
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Specializing on monthly Premium Health and Accident 


with non-classification of risks. 

: Policy includes $100.00 funeral benefit. 
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Benefits paid weekly. 

















Pe 
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tors told him that Morgan had operated 
under at least twenty-eight different 
aliases, and had already done two years 
at Atlanta for the same kind of crooked 
work. It was alleged that Morgan swin- 
dled the Standard Accident out of $23.33 
by representing that he had sprained 
his ankle while jumping out of the way 
of an automobile in the street. The Gen- 
eral Accident lost $48 on a fake claim. 
Among the other victims were the IIli- 
nois Commercial Men’s and the Iowa 
State Traveling Men’s. 





Five Years Benefits Paid 


Nearly $2,000,000 a year for the past 
five years were paid in accident benefits 
by the Travelers to policyholders who 
were foresighted enough to appreciate 
that accidents will happen, and that this 
company was better able to stand the 
financial strain caused by death, lost 
time and doctors’ bills than were their 
own bank accounts. The following is the 
five years’ record: 


Death (including double pay- 
ments of $808,030)........... $3,914,703 
Weekly indemnity ............ 4,549,762 
Elective benefits .............. 9,843 
Surgical benefits .............. 274,416 

Dismemberment and loss of 
StU” cass see eeta ees Pane ee 417,677 
Miscellaneous indemnities ..... 41,651 
$9,498,052 


Sells Weekly Business 


The Traders Insurance of St. Louis 
has sold its weekly accident and health 
business to the Reliable Life & Accident 
of that city. 


Increase in Business 


The Travelers announces new accident 
business writen this year to April 1 ex- 
ceeds by 22 percent the amount written 
for the corresponding period last year. 
The company says that practically every 
form of accident policy has contributed 
to the increase. It observes that a great 
tide is sweeping insuranceward these 
days. It is reflected in every form of 
insurance and offers advantages to the 
persistant solicitor which should not be 
missed. 


At the annual agency convention of 
the Great Western Accident, held in 
Des Moines last week, 150 agents met 
for a two-day program. 








NEWS OF COMPANIES 




















Iowa Mutual Liability—<Assets, $254,- 
128; unearned premiums, $85,286; reserve 
for claims, $1,504; reserve for liability 
a — $32,795; net surplus, 


Class ... ...-Premiums Losses 
eee ee rin ee $ 16,720 $ 173 
Compensation ......... 245,774 43,689 
Auto. & T. P. damage... 83,792 8,087 

oe  £ 

Northern Casualty—<Assets, $184,262; 


unearned premiums, $26,939; reserve for 
claims, $18,000; capital, $86,290; net sur- 
plus, $42,053. 


Class Premiums Losses 
Accident and health....$ 8,156 $ 3,001 
Fidelity and surety.... 43,380 2,122 
PIACO. CIDGR v0 'c.5.0.0 oc 6 ,938 1,365 


Burglary and theft Rees 
Columbian National Life—Assets, $15,- 





194,862; unearned premiums, $144,102; 
capital, $1,000,000; surplus, $232,470. 
Class Premiums Losses 
PCCIOONE 5 oes wdns ator -$193,443 $ 87,191 
MEORIOR: (5s. okas cana eek 165,068 104,697 
TOURIS: hoc cone i caee $358,511 $191,888 
* 


Business Men’s. Accident Asso., Mo.— 
The March business amounted to 5,765 
applications, over 200 more than were 
produced in February. The income for 
the first quarter was in excess of $275,- 
000, indicating a total income for the 
year of $1,100,000. The payments on 
influenza claims for the month amounted 
to $31,471, bringing the total indemnity 
paid on influenza claims since Oct. 1 up 
49 _ $204,858, covering 5,440 individual 
claims. 


_ The London Guarantee & Accident has 
increased its devidend rate at the head 
Office to 62% percent as compared with 
50 percent last year. 


How do successful men sell so much 
accident and -health insurance? Inter- 
views with two or three in every issue 
of The Casualty Review explain. Send 
ten cents for sample copy or one dol- 
ar for a year’s subscription to 1362 
Insurance Exchange, Chicago. 





TOWNLEY SOUNDING CHICAGO 


Attempts to Get Grip on 
the Big City 





President A. C. Townley of the Non- 
partisan League has been in Chicago 
for some days looking over the field 
there and holding conferences with 
the extreme labor element, hoping to 
extend the Nonpartisan League’s ac- 
tivities to that city and the rest of 
Illinois. Chicago has a large and 
rather radical labor party which put 
up a city ticket in the election this 
month, nominating the president of the 
Chicago Federation, John Fitzpatrick, 
for mayor. He polled something like 
56,000 votes. The labor element, how- 
ever, has come to an agreement with 
the insurance folk and employers as to 
a comprehensive program for work- 
men’s compensation insurance. It is 
stated that three bills will be intro- 
duced in the Illinois legislature this 
week which will have the backing of 
the three interests. One is a rating 


Head of the Non-Partisan League | 


COMPENSATION NEWS il. 


| 


; both houses were 


| 
| 


another provides for adequate 
reserves. The third liberalizes the 
present law as to benefits. 





RECONSIDERATION DEFEATED 





Minnesota Senate Will Not Take Up 
State Workmen’s Compensation 
Bill Again This Session 





ST. PAUL, MINN., April 11—By a 
vote of 35 to 31, the Minnesota Senate 
refused today to reconsider the state 
workmen’s compensation bill. This, 
therefore, ends the matter for this ses- 
sion. 

The legislative situation in Minnesota 
this season has been complicated and 
muddled. Old-fashioned politics have been 
pursued very largely in the state. It 
Was apparent to those who analyzed 
the situation that the big majority of 
individually against 
state insurance in any form. There are 
23 Nonpartisan League members in the 
house and 11 in the senate. They formed 
a coalition with the labor representa- 
tives. Hence, they held the balance of 
power on all important questions and 
they used this to the limit. There were 
a number of important bills before the 
legislature, notably the usual tonnage 
tax measure in which the Mesaba Range 
ore people were deeply interested. Hence, 
there has been a large amount of trad- 
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ing going on among the legislators. The 
members found they could get nowhere 
unless they reckoned with the Nonparti- 
san League and labor people. 


Wanted to Placate Labor 


There has been a feeling in the state 
among some of the people that labor 
should be placated and state workmen’s 
compensation insurance seemed to be the 
thing that the labor people wanted. The 
sentiment was to yield on this point, 
hoping their demands in other directions 
would be withdrawn. In the debate on 
the compensation bill the floor leaders 
against the state monopoly measure 
brought out the fact that the employers’ 
association was willing to concede prac- 
tically everything that labor had asked 
for in the way of increased benefits and 
to agree to an industrial commission to 
adniinister the law, which would mean 
that the validation of claims would be 
taken out of the hands of the district 
courts. The labor leaders, however, 
waived aside all this and demanded state 
insurance. The labor men and Nonparti- 
san League people found that it would 
be necessary to get the bill through 
the house to sacrifice the monopolistic 
fund idea to the extent of permitting 
mutuals and reciprocals to operate. 


Hearing Held on State Fund 


BOSTON, MASS., April 14.—Hearings 
were opened this week by the joint 
judiciary committee of the Massachu- 


setts legislature upon the report of the 
1918 legislative recess committee on com- 
pensation and kindred subjects. The ma- 
jority report advocated a state fund, in 
addition to other methods of writing 
compensation business, opposed self-in- 
surance and made various recommenda- 
tions regarding inspection of freight 
elevators, boilers and other hazards, as 
well as recommending a director of pub- 
lic safety. 

The only member of the recess com- 
mittee to appear for the bill was James 
Cavanagh, .chairman of the committee. 
Mr. Cavanagh was subjected to rather a 
severe grilling by members of the judi- 
ciary committee, and in his apparent in- 
dignation at the size of the opposition, 
there being some 300 insurance men at 
the hearing, was somewhat at a loss for 
arguments to substantiate his position. 
He stated he could not conceive why the 
insurance men should oppose the state 
fund when they believe it cannot succeed. 

Owing to the press of legislative mat- 
ters, the hearing of opponents was put 
over until April 22. 


Will Investigate Kansas Problem 


TOPEKA, KANS., April 15.—The 
governor of Kansas has submitted his 
plan to name a commission to study 
compensation, to employers, employes 
and to insurance companies interested 
in compensation problems. The replies 
he is receiving indicate that all the in- 
terests regard a study as advisable, if 
not absolutely necessary and they have 
expressed a willingness to help in every 
way. It is likely that the governor will 
name the commission within the next 
week or so. It will be made up of men 
representing the employers, the labor 
unions, the insurance companies and the 
general public. 

The commission will serve without 
pay and without expense funds unless 
the legislature in 1921 votes to re- 
imburse the members. It will be di- 
rected to study the compensation 
problem, determine whether or not it 
would recommend that the state ad- 
minister the compensation payments 
under a plan of state insurance or pro- 
pose a new law, or continue the present 
system. 


Cotter Made President 


SAN FRANCISCO, CAL., April 16.—F. 
M. Cotter of the Royal Indemnity was 
elected president of the Burglary Under- 
writers Association of California at the 
annual meeting Tuesday. Other officers 
are: Vice-president, W. L. Archibald, 
Aetna Casualty & Surety, and secretary- 
treasurer, Guy C. MacDonald. 





Applies to All Companies 


The Blanchard anti-compact bill which 
has applied to fire insurance companies 
operating in Iowa, has been amended, 
the bill having passed both houses which 
strikes out the word “fire’ and makes 
the law applicable to all insurance com- 
panies. The bill was Senate File No. 7, 


by Wilson in the senate. 
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Casualty Premiums Received and Losses Paid in NEW YORK in 1918 on Several Lines 
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LACK OF OHIO SERVICE 


Tue report on the questionnaire in- 
vestigation on the matter of the adminis- 
tration of the Ohio state workingmen’s 
compensation fund made by the Onto 
State BoarpD oF ComMERCE is decidedly 
interesting. The NationAL CoUNCIL OF 
INSURANCE FEDERATIONS has gotten out a 
mimeograph copy of this report which 
should make very interesting reading to 
those that are advocating a state fund 
for handling compensation. The direct 
answers to the questionnaires submitted 
by the members of the Ohio body, to 
some 500 doctors and to a large number 
of employers furnish some food for 
thought. The letters sent by employers, 
emploves and doctors in connection with 
their detailed reports throw a flood of 
light on the Ohio situation. 

Evidently the service is far from satis- 
factory. There is much red tape in mak- 
ing out reports. There are delays and 
lack of attention. Many of the employ- 
ers object to the increased rates that are 
being charged. One employer says that 
his rate has been increased over 100 per- 
cent, although there has been no change 
in conditions. Many employers do not 
know whether the state inspects their 
plants or not for classification purposes. 
One employer says that his concern is 
paying four times as much for insurance 
as it did to the casualty companies. This 
employer declares that he is so disgusted 
with the operation of the state fund that 
he is arranging to have the insurance car- 
ried by his concern and not depend on the 
state. Another employer says that his 
concern has extreme difficulty in getting 
any satisfaction from the management of 
the fund. He asserts that he wired sev- 
eral times and sent many letters but re- 
reived the same stereotyped letters that 
did not answer the questions propertly 
and failed to settle the subject in ques- 
tion. Because of these conditions the con- 
cern decided to carry its own insurance. 

The Ouro State Boarp oF CoMMERCE 
in commenting on the situation in the 
State says: 

We cannot close this report without 
special reference to the information col- 
lected from the explanatory answers fur- 
nished by the physicians and surgeons. 
It is very apparent that while the com- 
bensation law was not enacted for the 
convenience or benefit of the physicians, 
yet the methods employed in its admin- 
istration so far as the doctors are con- 
cerned is a matter of extreme conse- 
quence both to employers and employes. 
No system which undertakes to furnish 
medical attention on account of indus- 
trial accidents can be satisfactory un- 
less the procedure will promote, rather 
than retard, the recovery of injured 
workmen and their re-establishment as 
Wage earners rather than compensation 
beneficiaries. It has been commented 
upon by a large number of the doctors 
answering these questionnaires that they 
have difficulty in collecting their bills for 
the treatment of injuries which do not 
lesult in any loss of time on the part of 
the laborer. The net result of this is 
a lack of interest in the proper treat- 
ment of minor injuries, with the ultimate 
result that many minor injuries become 
major ones for lack of proper early treat- 
ment. In the same connection it has been 
frequently commented upon that while 
the industrial commission has a schedule 
for amputations, and the fees when prop- 
erly charged on that schedule are paid, 
yet when a long series of treatments is 


Tequired in order to prevent the neces- 
sity of an amputation, the bills are arbi- 





trarily cut, and the tendency is to dis- 
courage the competent physicians from 
attempts through long and diligent treat- 
ment to prevent the necessity of ampu- 
tation. There seems to exist a condition 
which tends to discourage the rehabili- 
tation of the injured if the extended and 
long drawn out treatment of a skilled 
physician is necessary. 

The chief surgeon of one of the largest 
concerns in the state says that the admin- 
istration of the Ohio law has been made 
part of a vast political machine used by 
the party in power for the furtherance of 
its own ends. He says that he personally 
knows that one investigator was sent out 
to investigate a claim with the admonition 
o “feel the political pulse.” Many of 
the state fund employes, this doctor says, 
are absolutely incompetent. The chief 
medical examiner gets but $4,000 a year 
and he has to pass judgment on all the 
severe cases that occur in the state. It 
is impossible, according to this physician, 
to get the right kind of help for the sal- 
aries that are paid. 
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W. C. Cartinhour, secretary of the 
Provident Life & Accident of Chatta- 
nooga, Tenn., is back from war service 
after having been a year in France and 
England. Mr. Cartinhour is one of the 
best known disability underwriters who 
has made a great success with his com- 
pany. 


The American Surety this week cele- 
brates its thirty-fifth anniversary, it 
having started April 14, 1884, with 
$500,000 capital and no surplus. The 
company is one of the ably managed 
institutions of the country. It now has 
assets of about $12,000,000, capital 
$3,000,000 and surplus and reserves of 
$5,500,000. 


Charles H. Remington, vice-president 
of the Aetna Life, accident and liability 
department, and vice-president of the 
Automobile of Hartford, was elected a 
trustee of the Fidelity Trust Company 
of Hartford. On the same board is 
Charles G. Woodward of the Connecti- 
cut General Life. 


To Discuss Automobile Business 


The National Automobile Bureau, con- 
sisting of leading nonconference auto- 
mobile writing casualty companies, will 
meet in Cincinnati next Monday. At that 
time the question of further cooperation 
with the National Workmen’s Compensa- 
tion Service Bureau will be taken up. 
There has been a strong recommendation 
made that rates be increased in St. Paul, 
Minneapolis and some other cities where 
the loss ratio is very high. It has been 
evident to companies for some time that 
courts and juries in St. Paul and Minne- 
sota are very liberal in their verdicts. 
The socialistic element there is antago- 
nistic to corporations and hence does 
not hesitate to exact the pound of flesh. 

Some of the members of the National 
Automobile Bureau are allowing a dis- 
count of 10 percent on renc-vals, this 
being done to prevent, if possible, the 
switching of business. 


John B. Coughman, who has been in 
charge of the claim department of the 
Royal Indemnity at Detroit for four 
years, has resigned to become connected 
with Frederic J. Ward, prominent insur- 
ance attorney and adjuster. Mr. Ward’s 
business has grown to such an extent 
that it was necessary to get some assist- 
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LITTLE STUDIES 





Some Information Agents Can Use in Their 
Contact With the Public 














NE of the grave objections to a state 

compensation fund is the political 
aspect. The employes are appointed 
by the state authorities. Any state 
managed bureau of any character as a 
general rule is at least 33% per cent 
less efficient than a private enterprise. 
The incentive is lacking. Most men in 
a political position do not exert their 
greatest effort toward economy, effi- 
ciency and service. Where there is a 
state monopolistic fund, with competi- 
tion entirely lacking, the efficiency of 
the bureau is much more decreased. 
Ohio has a state monopolistic fund. 
Two letters are introduced to show 
how politics enters into state depart- 
ments. Phillip C. Berg, state superin- 
tendent of banks in Ohio, wrote a letter 
to Robert S. Hayes, secretary of the 
state industrial commission that handles 
the state fund. The letters speak for 
themselves. Aside from the political 
aspect of the situation the letters bring 
out another fact. There was a claim 
filed Aug. 27, 1917 for the loss of an 
eye and it was still pending Aug. 27, 
1918. Suppose a _ private company 
allowed a claim to drag that long what 
would have happened? Here are the 
letters, they speak for themselves: 

“My Dear Mr. Hayes: I am thankfully 
acknowledging your letter of Aug. 20, 
with reference to claim No. 364002, Dan 
McLaughlin, Hillsboro, Ohio. McLaugh- 
lin informed me Sunday that the blanks 
referred to had not been forwarded. 
The McLaughlins are Democrats and 
there are perhaps a hundred voters in 
that particular family—it is one of those 
old-time families and the members live 
all over Highland county. If the mat- 
ter can be given some immediate atten- 
tion, and an examination made to deter- 
mine the extent of the injury, it will be 
of considerable help this coming elec- 
tion. He is very impatient and seems to 
think that your office is not interested. 
He is willing to come to Columbus any 
time for an examination. I am sorry to 
trouble you in this matter and were it 
not for the reason stated I would not 
inject myself. Yours very truly, 

“Philip C. Berg.” 

To this letter Mr. Hayes made the 
following reply on Aug. 7: 

‘Dear Phil: I have your letter in ref- 
erence to the claim of Dan McLaughlin. 
I am giving definite instructions today 
that this case be expedited as much as 
possible, and I am quite sure that some 
relief will be had at an early date. 

“Yours very truly, 
“Robert S. Hayes.” 

The claim was paid on Sept. 16, 1918. 
The Republicans in the Ohio legislature 
insisted that the incident was evidence 
of their repeated charge that the political 
pull rather than merit often governed 
administration of the state fund’s adjust- 
ment of compensation claims. 


Lichtenstein Made Chairman 


SAN FRANCISCO, CAL., April 16.—Joy 
Lichtenstein, Pacific Coast manager for 
the Hartford Accident & Indemnity, was 
elected chairman of the Casualty Under- 
writers Board of California at the an- 
nual meeting Tuesday. The governing 
committee was chosen as follows: Conti- 
nental Casualty, United States Casualty, 
Aetna Life, Fidelity & Casualty and 
Globe Indemnity. 


New Company at Davenport 


Articles of incorporation have been 
filed by the Federal Surety Company at 
Davenport, Iowa. The company is capi- 
talized at $300,000. The articles are 
signed by E. J. Carroll, Herman Heesch 
and A. L. Langwith. The companies will 
write all branches of casualty business. 


Casualty Premiums and 
Losses by States 
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Prems. Losses 
Aetna Cas. & Sur. 
ACCIGERE .ccccccee 75 204 
OG eae 71 5 
1) ee 7,112 11,828 
GE tac eaneee 15,067 18 
Plate glass...... 8,205 4,061 
Burglary & theft... 8,061 1,579 
Sprinkler ....... 1,646 8,183 
Fly wheel....... ) ayer 
Auto. & T. P. dam 19,749 6,436 
12 7 1 ae 59,972 32,100 
Home 
MMNNEY Sc cccedes 110,739 34,418 
a 1,252 veneer 
Burglary & theft... wee «  ‘seeslewe 
OURS Gacdces eeee 260. ds wea 
Auto. & T. P. dam See s kaceas 
Workmen’s collect 54,553 21,292 
J eae 167,428 55,710 
Amer. Surety 
4 ee ae 15,309 4,931 
WNOGGS. 6cedceceas 12,157 9,870 
Burglary & theft. Ge.  ~<eeades 
ME Secnce 27,946 14,802 
| ILLINOIS 
Chicago Bonding 
MOORE 0<66 ccc 17,652 10,434 
ERODE fev cdscsue's 1,77 66 
ee eee eee 39,818 10,238 
Workmen’s compn.. 12,171 12,606 
ty 1 ea? 60,339 —60 
MEUEW vedecu wes 74,068 54,410 
Plate glass...... 106,103 13,162 
Burglary & theft... 4,706 3,023 
Auto. & T. P.d 13,123 3,083 
«337 1S ee 329,750 107,013 
Amer. Mut. Liab. 
are 24,216 4,660 
Workmen's compn.. 341,839 93,529 
hie he FT PD. :& Ce. 9 350 
TOPALS |. icc 367,967 98,539 
Automobile Liab. 
eS ee 16,013 1,565 
INDIANA 
Employers Indem, 
UROIGOIKG: Sccceces 4,597 2,523 
pS 136 159 
Workmen’s eres. 25,968 6,586 
Auto. & P 
EPC So céc0 29,890 9,276 
Autoists Mut. 
LAADEty oc ccccacs 10,305 1,935 
Amer. Indem. 
PENNE cS cmccces 1,117 302 
Tee 109 éeaale 
No 444 ota ddeded 3,980 53 
Burglary’ & nee ( ie eer 
uto. & T 336 571 
TOTALS ...... 5,586 926 
Amer. Mut. Liab. 
BAGBY << cilés sc 2,289 17 
Workmen’s compn.. 127,285 27,761 
Auto. & T. P. eae 84s - eseeae 
TOPALS |... ccc 129,960 27,778 
Chicago — 
Accident .. S 11,443 6,104 
Health .... 1,236 650 
Liability 1,998 239 
Workmen’s compn.. 2,197 2,005 
ENE oan 6a a0 oa W4em =) > <eeaen 
eee 21,512 1,423 
Plate glass.... . 1,811 1,780 
Burglary & theft... 455 
Auto. & T. P. d 729 126 
TOTAES sk ccice 49,152 12,332 
U. S. Cas. 
Accident 18,403 6,981 
PS eee ee ,05 5,660 
Liability 4,138 304 
Workmen’s compn. 10,316 5,223 
Plate glass...... 1,873 435 
Burglary & theft.. 1,059 81 
Auto. & T. P.d 801 122 
“3 2 Gee 42,648 18,807 
Travelers Indem. 
Mocident <...6ese 1,194 121 
ENED. Raceeccaas 272 96 
Workmen’s compn.. 5,880 2,273 
Plate glass...... 9,314 4,340 
Steam boiler..... 9,530 1,095 
Burglary & theft 10,293 51 
Fly wheel....... arte 
uto. tT. P. dam.. 15,634 7,479 
"TOURED cccccs 52,213 15,915 
Illinois Mut. 
Accident ......e.- 223 75 
European Accident 
Accident 4,136 7,392 
DE Seaccetaes 1,857 1,133 
Liability 1,49 23 
Workmen’s compn.. 323 “a 
PEGGY cece cous 2,308: _. acenas 
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MMI <a k Gc'bietcu S's 4,098 1,642 
Steam boiler........ Lo, EEE RE 
Burglary & theft... 15,193 962 
Fly wheel..s....... Sexton 
0 tt _ Ss See 30,324 11,154 
IOWA 
Ocean Accident & Guarantee 
PACRTIAL 6.06 wo eiein 6:0 43 2,599 
EERIE Secccdveseec.s 34 70 
OS See 16,523 2,233 
Workmen’s compn.. 63,511 19,798 
oS 2s i ween 
PIRCS Blass. . 2... 2c v0 3,696 2,034 
Steam boiler ....... wee sbeeaee 
Burglary and theft 5,246 1,062 
Ee WANOOL. 4.5:0.600%00% 45 1,000 
Auto. & T. P. dam 2,433 65 
‘itp | © ei 94,533 29,446 
ite ot \ € a 40,693 7,13 
Preferred Accident 
POOIEONE. 6s 0 osiss's0e 38,607 16,498 
BRMEREMN 5155 40:64 6:4's,0-0- 26,098 16,395 
SERENE 6 6 ciwia iodo 4,508 77 
UMOIERY. 5. % 65 owe ees's ae >; Sceeeen 
re eae a a ee 
Burglary and theft.. ae ee 
Auto. & T, P. dam.. 1,277 251 
in Le ee 71,286 33,221 
Ridgely Protective 
ent Cee as ak whee 27,271 16,685 
lyy i 27,271 16,685 
Royal = AD 
eee 2,245 563 
Ee 616 635 
TS eee 8,743 972 
Workmen’s compn.. 14,075 6,120 
NRE os og biaieieia.os 3 1,091 —125 
OS Sr eras {1 IS eae esis 
Pilate glass ......... 2,808 1,084 
Steam boiler ....... AR a) | oS icigbee 
Burglary and theft.. 1,683 56 
Auto. & T. P. dam.. 1,668 499 
or \ 9 ae 34,382 9,805 
Security Mutual Cas. 
BERLE, 20.0.6 ive ww-s00 3,764 3,503 
Workmen’s compn. 23,825 1,898 
ict . as 27,589 5,401 
Standard reenen ence 
Accident 13,985 3,087 
OO ae 3,103 2,394 
Liability 9,650 3,595 
Workmen’s compn.. 13,045 5,364 
Auto. & T. P. dam.. 3,05 97 
uty \ 0. I 42,833 15,312 
Standard Live Stock 
bive stock ......... 9,015 6,140 
gy Fees ,015 6,140 
Travelers Indem. 
Accident 1,559 155 
Health ..... 29 181 
Liability . 26,026 4,006 
Workmen’s compn.. 2,060 819 
ee ee 4,737 1,425 
Steam boiler ....... 1,829 27 
Burglary and theft 4,373 216 
a WOOL cicero acces a i Se 
Auto. & T. P. dam 8,199 3,195 
Cy 2 XP ae 49,092 10,025 
Travelers Insurance 
Co ae Sa 91,103 38,755 
SS ee 39,675 18,335 
eee ae 18,726 ,28 
Workmen’s compn.. 94,310 44,544 
ot HE ers 243,813 104,923 
United States Cas. 
NDE: 65.5 sb 50'e 06. b-9.0 5,642 289 
er 1,565 46 
a ee 4,491 2,272 
Workmen’s compn.. 14,673 4,457 
Piate @iaés ........ 388 1,27 
- pe egy and theft.. LS ye 
Auto. & T. P. dam.. 762 27 
a gee 28,663 9,028 
s. Widelity & Guaraniy 
pn Matar kaieue bsp s36 1,375 
RP ae 75 3 
a eae 11,894 3,445 
Workmen’s compn.. 34,771 14, "348 





Prems. Losses 
LY e.g < basis oo bi04 16,580 9,05 
re ae eee 34,541 3,368 
Pinte PlASS .. cdvccue 3,78 1,431 
Burglary and theft.. 7,991 21 
Auto. & P. dam 1,872 617 
APES oc b0eb sso 111,593 33,692 
Western Automobile Indem. 
Auto. & T. P. dam.. 41,201 9,502 
DOR sic o 0-0 41,201 9,502 
Western Casualty 
MMIEEES, so 0 50 wccese 6 1,372 ey 
Workmen’s compn.. 22,974 11,772 
sip i re 24,346 11,772 
Western Live Stock 
Ce oS a ae 16.987 15,322 
coe. Seer 14,267 15,32 
Zurich Gen’l Accident & Liab. 
ON = a aa < Seer ee 
Workmen’s compn.. 8,570 3,846 
Auto. & T. P. dam , eee 
| TOE 10.720 3.846 
Maryland Casualty 
INN 5 634.95 56:0:6 704.0 —8 441 
Se ee —16 109 
OS ere 10,854 1,322 
orkmen’s compn.. 26,296 11,838 
lL ee ae 3,209 90 
IT 2 aiak'g 56.5 0:0. 5-00 aoe  66aneee 
eee 2,316 1,356 
Steam boiler ....... MIMI. ; bodes 
Burglary and theft.. 5,759 234 
Peo sko~e eae x « 1,312 187 
B1y WUROL v occcccecs 370 one 
Auto. & T. P. dam.. 3,164 726 
ceed’ 5: 70,589 17,121 
Masenic Protective Ass’r 
PAUINOINT so 94 60 064-010 32,911 19,176 
pit, 2. 0 32,911 19,176 
Mass. Bonding 
REMNNENE, Sips ote niolee t:3'6 22,236 6,875 
NURUNENOY, 3 n0:3 4 15:506-0.% 4,267 1,268 
orkmen’s compn.. 2,965 853 
RNOLD: os sieceiswmieuras 4,990 515 
ee a ee ,003 304 
PIGS GIGHS ob .. 35.02. 3,847 2,022 
Burglary and =: m 1,709 901 
uto, & T. P. dam. 702 255 
‘Ud See 46,720 12,994 
National Life, U. S. A. 
PTE his oss bas 2,544 658 
cia 2. 2 ae. 2,544 658 
National Live Stock 
TAVe StOCK 2. 6. ccsce 85,873 15,556 
pity y VE 5,87 15,556 
National Protective 
pe ere 21,548 13,554 
sii pk Ce a 21,548 13,554 
National Surety . 
WEMOHILG)  s 6rks0-06.0-00 8 24,837 5,907 
PDE. 5 0é\s ate th sue 306 26,148 4, 556 
Burglary and theft 16,172 
pee on isa 67,159 et’ 38t 
New Amsterdam Cas. 
BROMUOIG 65:05 gitoass 1,179 162 





























Prems. Losses 
PERE (558.6 's by aa-015 84 64 
EMOMELILY. 00'cs0.c00en 6 64 97 
Workmen’s compn.. 11,461 3,395 
MMEEIGY © os.e'sale's ce dts 2457 --44 
cn 3 SERIES Cree Oe 9,049 4,544 
Plate glass 2 cscccs ,388 1,830 
Burglary and theft. 1,858 a 
uto. & T. P. dam.. ,294 261 
TOTALS. occ vce as 1,999 11,604 
New York Plate Glass 
Piate Gises i... 085% 5,258 2,296 
ATE AIDS 60.4.5 0 sinieis 5,258 ,296 
North American Accident 
PE ET eae 41,675 17,339 
fog WS nr 41,675 17,339 
Norwegian Globe 
— Se SAT 2,341 98 
eee TE See 294 81 
Tiability Lert "  , rare 
Workmen’s compn. A 29,253 16,832 
UIE loads vcestaee Lee veces 
es ee re 6,343 9,125 
Steam boiler ....... Lees). oes.ewute 
Burglary and theft 4,131 326 
iy ore ee 
RPI 6.0 Gia 6)6-0'0 45,462 26,462 
Pacifie Mut. Life 
CS RR Pre ener rae 28,912 9,486 
SEA eo cic'es 6 eva'siavals 12,681 7,653 
Reliance Life 
Po ae 1,300 129 
ee ro 76 353 
PSL MADS css arscue 2,063 482 
KANSAS 
Bankers Cas. 
POCTOORE 6.56 6.5660 550 13,155 1,890 
"EATS ce 0.4:0.0, 05055 13,155 1,890 
Columbian National 
er ee 3,893 392 
| ERS ee 12 1,461 
Ss oa Cape 7,013 1,853 
American National 
PADRAIG 50 5hdc0 oerd Sel 774 386 
OT eee 774 410 
ROTATES oc ces s.0.08 1,548 796 
Aetna Life 
NURS terorél &:6 54 6 560020 13,039 4,757 
Os Pe tee 2,864 1,038 
LPS TET i ene 18,298 2,085 
Workmen’s compn.. 145,024 45,403 
Workmen’s collect.. anc eee 
y you fo 2 Ae 179,325 53,284 
American Surety 
eo SSA 16,034 1,089 
Ue 19,261 —92 
Burglary and theft.. hj 2 
ge \ 1. SEE fe 37,871 996 








Today See, Write or Phone 


- General Offices, Chicago, Ill. 


“$2,500 FOR $1.00” 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 

















STATE AGENCY 





Home Office: 


Interstate Casualty Company 


Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


Insurance Exchange, Chicago 


CRAIG BELK & Co. 
Chronicle Bldg., Houston, Texas 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Blidg., Louisville, Ky. 

















THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary 


Cleveland Ohio 





claim settlements made. 


Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. 
INCOME policy. Ask for folder describing it. Prompt and liberal 


No other Company writes our 








Representatives Wanted in Ohio 









C. A. CRAIG 
President 








W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 


Zurich Official Here 


Robert A. Naef, assistant manager 
of the Zurich, who is in charge of the 
United States business at the home 
office, has arrived in this country and 
will visit the United States office in 
Chicago to take up a number of im- 
portant plans with the management. 
It may be decided to enter additional 
territory. 


Missouri Rate War Still on 


Contrary to the general understanding, 
it now developes that the Missouri auto- 
mobile liability rate trouble has not ac- 
tually been cleared up. When the Na- 
tional Workmen’s Compensation Service 
Bureau sent out instructions that manual 
rates were to prevail after April 1, this 


‘was taken as sounding the final note. 


All of the companies prepared to quote 
the new basis of rates. It was later dis- 
covered that United States Fidelity & 
Guaranty took the position that Missouri 
was open territory and continued to 
quote rates on automobile liability in- 
surance at 60 percent below the manual. 
This has caused some uneasiness among 
the Missouri agents of other companies, 
many of whom seem now to feel that 
their eompanies will again revise their 


‘plans and prepare to meet this reduc- 


tion. 

However, it is expected that the bureau 
will effect an understanding all around 
that will cause the prompt withdrawal 
of all cut rates. 


Casualty Notes 


Carl I. Kellog, of the bond department 
of the Aetna Casualty & Surety, in New 
York City, where he represented the or- 
ganization as resident vice-president, 
has resigned to enter the manufacturing 
business. Mr. Kellog acted as superin- 
tendent of the bonding division under 
the management of Wilmot Smith. 

Before the Manufacturers’ Council of 
New Jersey, at Newark, Wednesday of 
this week, W. G. Curtis, ‘president of the 
National Casualty spoke in opposition to 
the compulsory health measure before 
the state legislature. There were labor 
representatives on hand to give expres- 
sion to the sentiment of wage earners on 
the compulsory health bill. 

Capitalized at $25,000, the National 
Eye-Sight Indemnity ‘Company was 
chartered in Virginia last week with the 
following officers: Floyd P. Archer, 
Wilkes-Barre, Pa., president; Arthur B. 
Boulden. Havre de. Grace, Md., vice-presi- 
dent and secretary; Ida S. Bunn, Wilkes- 
Barre, Pa., treasurer. The company will 
insure against loss of eyesight only, but 
it is stated that it may issue other forms 
of protection later, 

Blake, McKee & Co., of Seattle, have 
been appointed general agents for the 
Georgia Casualty, in Washington, which 
state the company is now entering. The 
firm conducts a large agency at Seattle, 
representing several fire companies as 
well as being general agent for the ac- 
cident es dy ee of the National Life, 
U.S. A. he Georgia Casualty will write 
all its sane in Washington and business 
in the state will be reported to Leonard 
Cc. Jones, western manager for the com- 
pany at San Francisco. 






C. R. CLEMENTS 
Sec’y and Treas. 





Record For 
Growth Unsurpassed 












Money-Making Contracts 
For Good Agents 








‘THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Copumiice. © Casualty, 
Fire and Tornado and Surety Bo . 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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BURGLARY INDEMNITY 


LOUISVILLE IN CRIME WAVE 


Agents Should Push Burglary Line at 
This Time—Police Force 
Inefficient 


LOUISVILLE, KY., Apr. 15.—That 
Louisville agents of burglary compa- 
nies are in position to greatly increase 
their business is shown on every side 
at the present time. Louisville has ex- 
perienced a bad wave of unlawfulness 
during the past few weeks, including 
housebreaking, hold-ups, window smash- 
ing, pocketbook snatching, and several 
rape cases. Much of the lawlessness is 
said to be due to release of soldiers 
from the army and the fact that there 
are now a good many men out of em- 
ployment, especially from the laboring 
class, which is waiting for construc- 
tion work to start again. 

The police department hasn’t been espe- 
cially efficient for some months past, due 
to a change in administration, and trouble 
in holding good men on the small wages 
paid. A large number of policemen have 
been released lately on charges of drunk- 
enness and disorderly conduct. 

Things have reached a stage where a 
curfew law had to be enacted, the local 
ordinance providing that any man on the 
streets after 1 o’clock A. M. must account 
for himself or else go to headquarters. 

Trouble in Residence District 

A great deal of the crime wave is prob- 
ably preventable, and it is interesting to 
note that a considerable portion of the 
outbreaks have been in residence neigh- 
borhoods, the retail and jobbing sections 
of the city not being bothered to any ex- 
tent. However, Louisville residents have 
never been particularly strong for bur- 
glary insurance, only placing insurance 
when away from home for months. 

Banks and retail jewelry establishments 
as well as general retailers carry fair in- 
surance, and have private protection of 
various kinds. They are not bothered to 
any considerable degree. However, con- 
ditions in the country are growing worse, 
due to the steadily increasing number of 
men out of employment and the opportuni- 


von for the risk companies are improving 
aily. 


Mercantile Losses Heavy 


Recent experience plainly indicates 
that the general indust.ial disturbance 
incident to the war reconstruction condi- 
tion is having a decided effect upon the 
burglary insurance experience. This is 
particularly notable in the mercantile 
stock lines. All companies report an in- 
crease in the frequency of mercantile 
losses with sufficient large claims to ma- 
terialy affect the loss ratio. 

It is felt by many burglary underwrit- 
ers that the time has arrived for a re- 
classification of business, at least so far 
as the stocks which seems to be subject 
to attacks at this time are concerned. 
It is also being urged by some that a 
number of the cities which have been 
Placed in the preferred class heretofore 
receive a lower classification because of 
inadequate police protection and a con- 
Sistently high loss ratio. There is no 
general complaint about residence bur- 
glary losses, the mercantile claims being 





IN THE SURETY FIELD 


EAGER FOR ROAD BUSINESS 


Q 
Surety Men Feel That Road Building 


Will Not Start Soon—Contractors 
Short of Capital 








KANSAS CITY, MO., April 15.— 
Western surety men are becoming 
quite eager for all this road-building 
talk to result in business. But there 
seems no real good way to hurry it. 
The exuberant promises of contracts 
by the millions for paving roads, are, 
it is believed, to see fruition in the 
next year or so—but few of them, it is 
feared, will materialize this year. The 
chief present difficulty is that the con- 
tractors haven’t the capital or facilities 


to tackle the big jobs that are offered, 


and unless some facilities are provided 
for financing them, they will not be 
able to handle adequately the big work 
which will inevitably be on the market 
next year. 


Projects Being Launched 


Only recently two or three big con- 
tracts went begging because no con- 
tractor could swing them; in other cases, 
large jobs were split up among several 
contractors. In this emergency, several 
different projects are being launched. One 
type is the company which will promote, 
finance and construct the road, the com- 
munities presumably turning the whole 
matter over to the company—and, pre- 
sumably, the company making its own 
connections for bonds. Another project 
is a company to do financing exclusively, 
and it will have its own inside as to 
bonds—the company being organized on 
a scale to handle million-dollar jobs. 
Road contracts are beginning to bob up 
here and there, but the really big work, 
the widespread road-building movement, 
won’t get well under way for at least 
18 months, experienced road-building 
men say. 





the chief cause of worry among burglary 
underwriters just now. 





Figure It Out 

A trick problem in robbery insur- 
ance, which may. interest agents and 
adjusters, is propounded in the Chicago 
Tribune’s Lin-o-Type column as fol- 
lows: 

“Boy, call up the Studebaker Com- 
pany and ask if they ever recovered 
those stolen Liberty bonds. The bonds 
represented, if we remember, a quarter 
million dollars! but as they could be 
exempted in the income tax schedule 
as loss, and as the tax is 80 per cent, 
the government lost most of the money. 
Also, boy, find out whether the gov- 
ernment insured delivery; that would 
make the government’s loss total, per- 
haps more than total—we were never 
good at figures.” 





Pictures that convince in each issue of 
the Casualty Review, a monthly magazine 
for accident and health insurance sales- 
men. Send for sample copy to 1362 Insur- 
ance Exchange, Chicago. 








NEED OF CREATING 
FAVORABLE SENTIMENT 


(CONTINUED FROM PAGE 23) 


holder the impression that he owns a 
contract which covers every possible 
contingency, and he cannot be made to 
understand that his accident or disease 
does not come within the scope of the 
contract. 


Is Always Cause of Dispute 


Limited policies might be all right, 
if in buying them the assured could 
gain a real conception of just what was 
being purchased. As a matter of fact, 
almost irrespective of what the sales- 
man tells the policyholder at the time 
the contract is sold, when a claim 
arises, the policyholder wants a settle- 
ment on the basis of full coverage, and 
is pursuaded with difficulty that the 
contract does not cover the case. It 
is safe to say that the greatest num- 
ber of misunderstandings over claims 
arise where the policyholder has pur- 
chased a limited and restricted con- 
tract. 


Misrepresenting to Foreigners 


Another abuse that could be curbed 
by many of the monthly payment com- 
panies is the sale of very low priced but 
at the same time very much restricted 
accident and health policies, to the for- 
eign element in the large industrial cen- 
ters. Many laboring men in the big fac- 
teries buy accident and health insurance 
that they believe to be all embracing in 
its scope. When a claim is filed the dis- 
covery is made that their policy does 
not provide indemnity for the particular 
accident or disease that benefit is being 
claimed for. Among the worst offenders 
along this line are the companies whose 
salesmen give the impression that the 
small principal sum provided with the 
policy is a natural instead of an acci- 
dental death benefit. Hundreds of labor- 
ing men have been sold contracts of this 
kind, who have gone along laboring un- 
der the delusion that they possessed a 
policy carrying with it the natural death 
benefit or burial fund, only to discover 
that the principal sum would be paid 
only in the event of accidental death. 


Sales Managers Responsible 


While it may be true that there are 
a number of fake claims submitted, that 
quite a number of policyholders are in- 
clined to maligner, and thus the com- 
panies must constantly guard against 
fraud, this in the aggregate is not of 
so much importance. The fault lies with 
the disability companies themselves, not 
with the claim departments, which sim- 
ply administer their affairs according to 
the strict interpretation of the policy 
contract and do not attempt to shave 
claims, but with the sales organizations 
whose heads are making every effort to 
accumulate a big volume of business and 
are inclined to wink at misrepresenta- 
tion on the part of some of the leading 
salesmen. This process simply acts as 
a boomerang to come back to the com- 
panies later on in the way of dissatisfied 
claimants, and the enemies of accident 
and health insurance that are created by 
the policyholders-who feel that they have 
been given the short end of the deal. 


Will Always Be Disputes 
It must be admitted that there will 





always be disputes and controversies in 


the accident-health business. It is not 
possible to measure a claim so accurately 
as it is in the life insurance business, for 
instance, where proof of death consti- 
tutes a claim, and there is no possibility 
of further argument. Even in the fire 
insurance business, it is not such a diffi- 
cult matter to detect the unjust claim 
from the just. In accident and health 
insurance many contingencies may arise. 
There are numberless angles to the busi- 
ness and even the companies issuing 
unrestricted policies find that it is not 
possible to entirely eliminate misunder- 
standings with policyholders. In other 
words, if the companies issued only un- 
restricted policies, there would still be 
disputes. But the practice of issuing 
various forms of limited contracts, of en- 
couraging salesmen to get the business, 
even if it is necessary to misrepresent a 
little, aggravates a condition that is un- 
desirable at best. 


Complaints at Departments 


Insurance commissioners complain that 
most of the cases submitted to the de- 
partment for settlement are accident 
and health cases where limited policies 
have been issued. Cases which reach the 
attention of the insurance department 
come more under the public gaze. They 
are discussed in the daily newspapers. 
The fact that an accident and health 
company is withholding payment, justly 
or unjustly, is given rather wide pub- 
licity, in at least one state. The com- 
panies should make an effort to reduce 
this sort of thing to the lowest possible 
point. The hostile attitude that many 
now hold toward accident and health in- 
surance has been gained as a result of 
the impression received in one way or 
another, that the accident and health 
companies are not prompt in the pay- 
ment of claims, and are in the habit of 


‘beating down the policyholder’s figures 


whenever possible. While it is true that 
this condition can never be entirely re- 
moved, the companies should make an 
effort to relieve the situation as much 
as possible by eliminating the factors and 
practices that contribute to the forma- 
tion of an unfavorable attitude on the 
part of the public. 





Boston Surety Men Meet 


The annual meeting of the Surety 
Underwriters’ Association of Boston, was 
held last week, and the following officers 
were elected for the year 1919: President, 
James P. Parker, United States Fidel- 
ity & Guaranty; secretary, Collins Gra- 
ham, National Surety; treasurer, George 
W. Berry, Massachusetts Bonding. The 
association, whose members have had 
much of their time taken up in endeavor- 
ing to meet the extraordinary conditions 
caused by the war, is planning to re- 
sume its former activity in the way of 
regular monthly luncheons with prom- 
inent speakers to address the members. 


Allow Doctors to Insure Against 


DES MOINES, April 15—Insurance 
companies are given the power to insure 
druggists and physicians against mis- 
takes, in a bill which passed the Iowa 
house, and a bill passed in the senate 
allowing druggists to organize mutuals 
for their own protection. It is expected 
that the two bills will be combined. 





“One solicitor alone put on 99 new indi- 
vidual subscriptions to the Casualty Re- 
view last month just by showing the paper 
to accident and health men. Why don’t 
you send to 1362 Insurance Exchange, 
Chicago, for a sample copy? 





General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 

A Michigan Company for Michigan People 

Live Agents Can Secure 

Up-to-Date Policies 


Liberal Contracts 
WRITE US 


ELMER H. DEARTH ; 
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President 


























| THE METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 CedarSt., New York City 


PLATE GLASS, 
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SPECIALISTS in MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG.; CINCINNATS, O 
__.. $100,000.60 INSUPANCE DEPT. DEFOE 















22 STATES 


and some undeveloped territory 
in all of them. 


Special Agents wanted for our 
‘*Special Farmer’s Policy’”’, 
in Illinois, Indiana and Ohio. 
District Managers territory 
open. Most complete line of 
special policies on the market. | 


Cash Capital $200,000.00 
Net Surplus 97,000.00 
Admitted Assets 367,475.00 


INTER-OCEAN CASUALTY 
COMPANY 
CINCINNATI, OHIO 
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The Money Saving Service 


HE Insurance Agent must study his business 

and work hard all the time; he certainly has no 

sinecure. He has also three serious problems to 
face all the time. They are: 


First —To please and protect the companies he 


represents. 

Second—To please his clients and protect their in- 
terests. 

Third—To hold his business against active com- 
petition. 


It is little wonder, therefore, that he should re- 
gard an Appraisement as distinctly a side issue and 
of minor importance so far as he is concerned. 


In this he is, however, decidedly mistaken. 


Appraisements carefully and honestly compiled 
will please and protect his companies. 

Appraisements carefully and honestly made will 
please and protect his clients. 

Appraisements well made, if obtained through 
his agency, will not only help to hold his business, 
but will actually increase it. 


They will make money for you. 


The Agent will naturally ask: ‘‘How can these 
things be?’’ He too is ‘‘From Missouri’. 

It is up to us to answer. 

This is the answer. 


FIRST: As regards his companies. 


None of them fear an honest loss, all that they 
are really afraid of is a dishonest loss and an appraise- 
ment made on the square by a disinterested Ap- 
praisal Company will always protect them against 
any dishonest proof of loss, and they will invariably 
be pleased to learn of its existence; and they will 
also be protected by it against possible fraud. They 
will moreover secure an increased premium on 
a decreased risk. 

No wonder that they will! be pleased and pro- 
tected. 


Why not try it? 
SECOND: As regards his clients. _ 
An Appraisal will for the first}time acquaint 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


eer 


the client with what he really owns, where it is and 
what it is actually worth. 


This information he can use to his financial 
advantage in Accountancy, in Cost Finding, in Tax 
Reporting and in properly placing his insurance. 

In nine cases out of ten an Appraisement will 
save the client many times its cost in its every-day 
use, long before any damage ur loss occurs from fire 
or other causes. . 


If made by a good Appraisal Company the 
client is sure to be pleased and protected. 


In addition he is sure to save money—perhaps 
many thousands of dollars. 
Why not try it? 


THIRD: As to the Agent himself. 


Anything that the Agent can do to save his 
client money and to increase his protection is sure to 
result in the strengthening of his position with that 
client; and is sure to make it more difficult for any- 
one else to take away the business. 


Eternal Vigilance is the price of many things— 
including Insurance Lines. 
Why not try it? 


The Lloyd-Thomas Company would like every 
Agent’s endorsement, if the Agent can conscientiously 
give it—not otherwise. 

We are willing to stand or fall on our merits. 


The Lloyd-Thomas Company never has, does 
not and will not pay commissions. 


We buy no man’s good opinion. 
We do not believe in obtaining a dollar’s worth 
of business except upon our merits. 


If you do not know us, 
Ask any Insurance Authority. 
Do not take our word, 
Do not take our competitors’ word. 
Ask Insurance Authorities. 
They are interested and will give you the facts. 


The! facts[should govern the’ Agent’s ac 
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CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, 


Indianapolis, Milwaukee, Detroit, Toronto 
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BIRD’S EYE VIEW OF 
E. A. WOODS AGENCY 


Observations Made On the Makeup 
and Working Machinery of 
This Organization 








PARTS ARE WELL OILED 





Why This Tremendous Office Has 
Been’ Able to Accomplish So 
' Much for Agents 





PITTSBURGH, PA., April 15.—In 
Pittsburgh. is located one of the most 
important life insurance general agen- 
cies in the world—the Edward A. 
Woods agency of the Equitable Life 
of New York. Founded in 1880 the 
agency has grown until in 1918 a busi- 
ness of $19,972,618 was produced rep- 
resenting 8,625 applications. Mr. Woods 
has given the agency a quota of $33,- 
000,000 for 1919 which must be paid 
for by $780,000 in premiums. The 
Woods agency has jurisdiction over 
sixty counties extending in a diamond 
shape from Lancaster, Pa., on the east, 
to Zanesville, Ohio, on the west. 
Forty-six of the counties are in Penn- 
sylvania, thirteen in Ohio and two in 
West Virginia. In this district the 
Equitable has in force 84,285 policies 
and total outstanding insurance of 
$173,252,190. 


What this means in a comparative’ 


way is made clear when it is under- 
stood that only twenty companies in 
the United States have a larger prem- 
ium income than the Woods agency, 
and only eighteen companies in the 
country have more insurance in force 
than this one agency. 


Has Over 200 Agents 


There are 225 agents of the company 
in the district, about forty of whom 
are located in Pittsburgh. The Woods 
agency produces. by far the largest vol- 
ume of business. of any. agency in the 
Pittsburgh district. Its machinery is 
well oiled. It is one of thé smoothest 
running selling--organizations to be 
found anywhere and a study of some 
of the chief characteristics of the 
agency, some of the rules and prin- 
ciples by which it operates, brings to 
the surface some facts that they may 
be more or less unexpected to the life 
man who is not familiar with this 
agency. 

Men Carefully Selected 


Unlike so .many large big -city 
agencies it is.not a.simple matter to 
get a contract with Edward A. Woods. 
& Co. The agency is not hiring every 
Tom, Dick, and Harry to sell life in- 
surance. So many of the big agencies 
have become so large that the rules 
which originally governed are not ad- 
hered to very strictly and for this rea- 
son business is often accepted more or 
less carelessly" ‘and’ ‘indiscriminately. 
The nondescript life insurance man in 

(CONTINUED ON PAGE $7) 
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Get Right, Young Man! 


gF You can Sell Life Insurance ANYWHERE in Ohio, Mich- 

igan, West Virginia, or in the District of Columbia, The 
Columbus Mutual Offers You Policies, Backed by Eleven 
Years of Signal Success, —Highest Factor of Safety and 
Lowest Net Cost,—which You Can Land in Face of the 
STIFFEST COMPETITION. 


We Offer You a Direct Home-Office Agency Contract with 
PERMANENT RENEWALS, Continuing in Your Name, 
whether You Remain with the Company or not. These Re- 
newals are VESTED IN YOUR ESTATE and go to Your 
Heirs if You Die. 

The Record of This Company has Attracted National Atten- 
tion, especially in the Flu Year Acid Test. Get Right Now! 
If You Don’t Come with Us Soon, in Later Years You'll be 
Glad to Join Our Force or That of a Company which Then 
Follows Our RESULT-GEITING METHODS. Protect 
Your Own Future. Make Every Lick Count for Yourself 
from Now on. Confidential Correspondence Solicited with 
Young Men of CHARACTER, ABILITY and AMBITION 


The Columbus Mutual Life 
Columbus Ohio. 


“The Man Between Eliminated!” 











CAPITAL, $2,000,000.00 


A company born in the West, 
built for western people, 
by western men, 


GOOD AGENTS WANTED 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 
live wire. 







Progressive In Its Ideas 


Conservative In Its Management 


-: STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











LIFE INSURANCE SECTION 


MEDICAL DIRECTOR 
SEES GRAVE DANGER 
Deere Companies Are Over 
Eager for Business and Let 
. Down Bars 
SHOULD BE NO LAXITY 








Pressure Is Being Used to Have This, 


’ Requirement or That Waived 
on Applicants 7 





NEW. YORK, April '15—A medical 
director of one of the leading eastern 
life companies says that there is a dan- 
ger, because of the great volume of 
business that is being offered this year, 
of the companies becoming overdesir-. 
ous for the acquisition of business, with 
a resulting let-down in the requirements 
of the medical department. The life 
companies are all establishing big pro- 
duction records, and there is to be seen; 
at this time a somewhat mad rush: for: 
volume. Agents are desirous of estab-: 
lishing records, and from all quarters 
pressure is being brought to bear upon, 
the medical examiners to waive this or 
that requirement and accept the busi- 
ness. 

Tendency Is Dangerous 


This tendency is regarded as partict- 
larly dangerous at this time, owing to 
the fact that the effects of the influenza 
epidemic have not yet passed. Instead 
of a laxity in the medical department, 
it is urged that the examining physi- 
cians be even more exacting in their 
requirements just now. It is pointed 
out that many are now presenting 
themselves as applicants for life insur- 
ance who a few months ago suffered a 
severe attack of influenza, possibly with 
complications. An attack of influenza 
in the great majority of cases affected 
the lungs and digestive system. Con- 
trary to the general belief, the influ- 
enza did not have a particularly bad 
effect on the heart. It has been found, 
however, that it is not an easy matter 
for an examining physician to detect 
a defect of the lungs. Furthermore, 
the applicant who has had a recent at- 

of influenza is in a generally weak- 
efed state, and not, comparatively 
speaking, a highly desirable life insur- 
ance risk. 


Should Make Carefal Selection 


It is urged that while the business is. 
being so freely written, it is possible 
for the companies to select risks more 
carefully. Turndowns at this time will 
not have such a depressing effect upon 
agents for the reason that for one case 
turned down there are five or six others 
that can be written. Medical men are 
not entirely sure that the influenza has 
completely passed, and will not flare 
up again in considerable virulence. If 
a large number of risks are written that 
have previously suffered an attack of 
influenza, there is a strong likelihood 
that they will be more subject to the 
disease if it makes itself manifest 
again later on. 1" 
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The Life Salesman’s Favorite 


for 25 Years 


he LITTLE GEM 





rat LIFE GHAR 


of the Sampson Dawe Publishing Co. of Boston, Mass. now consolidated with 


HE NATIONAL UNDERWRITER COMPAN 


CINCINNATI 


CHICAGO 





NEW YORK 


This famous little vest pocket guide, the original of all the vest pocket books, and the leader, has 
been a marvel to publishers and insurance men of what can be included in a vest pocket volume. 


JUST THINK OF IT! 


There is no book published in America, in the insurance or 
any other field, that will compare with the LITTLE GEM either 
im the quantity or the condensed value of the information, for 
the purposes for which it is intended. 

And this book, bound in leather, printed on the best bible pa- 
per, at 30 cents per pound, has been sold for $1.25 retail, and 
less in wholesale lots! ° 


BUT THIS YEAR IT IS TO BE REDUCED IN SIZE 


to cover the 104 leading companies instead of all the 250 com- 
panies. This will make a vest-pocket book about one-half 
inch thick. The other companies are to be found in the larger 
book, the UNIQUE MANUAL-DIGEST, price $2.50. 


The PUBLICATION DATE is to be advanced to early in 


' May, instead of two months later. 


Just Glance over this list of some of the features to be found in 

the LITTLE-GEM: 

Number of pages in the Little Gem, 700; other books less than 500. 

Price of Little Gem, $1.25 (less in quantities); other similar 
books, $1.50 and up. 

Financial and Insurance Statistics, all companies, five years; 
other books, one or two years. 

Dividends on 10 and 15 pay life and 10 and 15 year endowments ; 
not in other books. 

Five-year and deferred dividends with net costs, only in the Lit- 
tle Gem. 

Larger showing on premium rates, including disability and dou- 

ble indemnity, in Little Gem than other publications at same price. 

Dividends and net costs on present scale 15 years; Little Gem 
also shows change in dividends and rates for past 15 years. 


IMPORTANT 

Policy history: Little Gem shows history on three forms not only 
for policies issued 10 years ago, but for policies issued each 
year since. 

Cash Values: Little Gem shows for eight years, other books for 
lesser number of years. 

The Little Gem shows a number of important special and odd 
forms, also intermediate and industrial dates, not shown in 
other books. 


These are some of the reasons why Life Insurance 


. Men prefer the Little Gem to all other vest-pocket 


books. 


1026 PAGES in last year’s book! 


SHOWS FOR 104 LEADING COMPANIES 


PREMIUM RATES DIVIDENDS NET COST 
CASH VALUES SYNOPSIS OF POLICY CONTRACTS 
FINANCIAL AND INSURANCE STATEMENTS 


For five years OR companies) 
RESERVE AND MORTALITY TABLES 


GENERAL AGENTS, MANAGERS AND AGENTS 

Buy the Unique Manual-Digest (2.50) for full and complete 
information for all companies (convenient pocket size). 

Buy the Little Gem for every one of your men (part-time and 
full-time) whether they buy the Manual-Digest or not. 
Where the same information is shown in both books, it is 
usually shown in different ways. 

The Little Gem is by no means merely a synopsis of the more 

important information taken from the big book— 

It is a separate and distinct compilation, covering the 104 

larger companies. — 


Quantity Prices: 


LITTLE GEM 
Per Copy Per Copy 
Per single copy............ $1.25 25 COPIES ...cicvecievesvevse $1.10 
pot, ee 1.15 SO COPIES sive ciwee'sicisicve's ‘+ 1,00 
TO 00; SUP. CODICES, «o.oo osieccc es ccccveicces oes Naa Shale sail cha hcaielelerbias 95 
UNIQUE MANUAL-DIGEST 
Less than 5 copies......... $2.50 25 copies or MOFre.......08- 2.35 
5 copies or more.......... 2.40 50 copies or more........«. 2.30 
Order your quantity to day. 


Both books out by the middle of May. 


You get the benefit of the quantity rate on all the books ordered by the agents of your company 
in using this form. 


ORDER BLANK - 





The National Underwriter Co., 
Cincinnati—Chicago—New York. 

Please reserve...... COP.....4 of the 1919 Unique Manual- 
Digest and...... copies of the Little Gem Life Chart, at my 
company club price. 

POD. 5 6k os creole Seeandessngsiatiees eee 


CANOE onc: 55:5 05a sess ss ee henemenaneamene ees 
PMB 6.56 555500 604.05 56K chaps eee 
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DID NOT GET A RISE 
BUTTON HITS UNION CENTRAL 


Insurance Commissioners Did Not Re- 
spond to the Vitrolic Criticism of 
Virginia Superintendent 


ST. LOUIS, MO., April 15.—At the 
spring meeting of the National Con- 
vention of Insurance Commissioners, 
Joseph Button, Commissioner of Vir- 
ginia, directed attention to the fact that 
the Union Central Life had recently 
increased its capital $2,500,000. Com- 
missioner Button said that this action 
was entirely out of accord with the 
trend of the times and was particularly 
deplorable, when, because of a disas- 
trous year owing to the influenza epi- 
demic many of the younger companies 
were struggling desperately for their very 
existence. Mr. Button was quite sar- 
castic in his remarks and denounced 
the action of the Union Central in the 
most scathing terms. He read two ar- 
ticles recently published in the “Balti- 
more Underwriter,” and The Record 
of New York, in which the action of 
the Union Central was excoriated. 
However, in spite of Mr. Button’s de- 
termined presentation of the question, 
his subject evoked no discussion and 
upon motion of Commissioner F. H. 
Hardison, of Massachusetts, the topic 
was referred to the committee on ex- 
aminations. ‘ 

The impression seemed to prevail 
that the Union Central is capable of 
handling its own affairs and was well 
within its rights. 

Modern Woodmen’s Rates 


Another life insurance matter given 
consideration during the first day of 
the meeting was the recent increase 
in rates by the Modern Woodmen of 
America. Joseph G. Brown, of Ver- 
mont, presented a resolution, asking 
that the committee on fraternal in- 
surance of the National Convention 
of Commissioners investigate the fair- 
ness and justice of the recently adopted 
plan and report their findings to the 
next meeting of the body to be held in 
Hartford in. September. 





Colorado Bills Passed 


DENVER, COLO., April 15—Life bills 
that passed the Colorado legislature are: 

Senate bill No. 363—Defines group life 
insurance, declaring it to be a form of 
life insurance covering not less than 50 
employes without medical examination or 
less than 50 with medical examination, 
written under a policy issued to the em- 
ployer, premium to be paid by employe or 
by employer and employe jointly, pro- 
vided that when premium is paid jointly 
not less than 75 percent of such employes 
are to be insured. Also provides stand- 
ard provisions for group policies, recipro- 
cal provisions and exemption from exe- 
cution. 

House bill No. 226—Amends the law 
governing fraternals, giving. authority 
for societies to divide their membership 
into separate classes, each class having a 
Separate form of contract of similar or 
general plan and maintaining assets or 
mortuary collections made from members 
of each class separately and keeping re- 
Serve accumulations of each class sep- 
arate and distinct. 

House bill No. 227—Substitutes the so- 
called New York conference amendments 
ed Section 23-a of the Mobile fraternal 

w. 





Death of J. W. Gunter 


J. W. Gunter, manager of the southern 
California department of the West Coast 
Life at Los Angeles, died Thursday at 
the age of 44 years, following a double 
eperation for intestinal trouble from 
which he had suffered for many years. 
Mr. Gunter entered life insurance in 1900 
aS agent for the company at Hot Springs, 
Ark., and was soon advanced to an as- 
Sistancy and then to a superintendency 
With the company in 1906, when the 
West Coast Life reinsured its industrial 
business. Mr. Gunter continued with the 
company’s ordinary department and was 
appointed southern California manager. 











GOVERNMENT LIFE POLICY 





‘Form of Contract the United States Will Use in Converting the 
Present One-Year Term Certificates 


T HE subjoined is a copy of the ordi- 
nary life policy to be issued by the 
United States to those who enlisted in 
military service. This is one of the 
forms to which the present term poli- 
cies may be converted. 

The text of the policy is as follows: 


Ordinary Life Policy 
Age of insured, 30. 


Monthly Premium................ $ 14.70 
Quarterly Premium............... 44.00 
Semiannual Premium......:...... 87.60 
Annual Premium.............ee.- 173.60 


THE UNITED STATES OF AMERIC 
Hereby Grants Insurance 
GG die swecsece ces Ten thousand dollars 


This insurance is granted in considera- 
tion of and subject to the terms and 
conditions hereinafter set forth, and in 
further consideration of the payment of 
the monthly premium of $14.70, due and 
payable on the day this policy takes ef- 
fect and on the first day of each succeed- 
ing month during the lifetime of the 
insured. 

This insurance is payable in monthly 
installments of $57.50 (hereinafter called 
the monthly installment). 

The beneficiary, subject to the benefi- 
ciary provisions hereof, is..... Mary Doe. 

Upon due proof of the total permanent 
disability of the insured while this policy 
is in force, the monthly installments 
shall be payable to the insured and con- 
tinue to be so payable during total per- 
manent disability so long as he lives, 
and payment of all premiums due after 
receipt of such proof during total per- 
manent disability shall be waived. 

Upon due proof of the death of the 
insured while this policy is in force, the 
monthly installments shall be payable 
to the beneficiary designated and con- 
tinue to be so payable until two hun- 
dred and forty such monthly install- 
ments, including any paid to the insured 
during his lifetime on account of total 
permanent disability, have been paid, 
but if two hundred and forty or more 
installments shall have been paid to the 
insured;on account of total permanent 
disability, no death benefit shall be pay- 
able. 

All payments under this policy shall 
be payable at the United States Treasury 
in the city of Washington, District of 
Columbia. 

This insurance is granted under and 
subject to the provisions of the War Risk 
Insurance Act and supplements thereto, 
and shall participate in dividends from 
gains and savings. 

The conditions, benefits and privileges 
recited on the succeeding pages hereof 
constitute a part of this contract. 

This policy takes effect on the first day 
of ...July, Nineteen Hundred and. .Nine- 
teen, provided the first premium due 
hereon has been paid. 

Carter Glass, 
Secretary of the Treasury. 
Henry D. Lindsley, 
Director of the Bureau of War Risk 
Insurance. 


CONDITIONS, BENEFITS AND 
PRIVILEGES 


Payment of Premiums—1. Premiums 
are due and payable on the first day of 
each month in advance in legal tender 
of the United States of America to the 
Treasurer of the United States in the city 
of Washington, District of Columbia. 

Premiums may be paid annually, semi- 
annually, or quarterly, in advance, in 
which case the premium payable will be 
the sum of the monthly premiums for 
the period discounted at three and one- 
half percentum per annum. The dis- 
counted premiums for these periods are 
stated on the first page hereof. At ma- 
turity by death or otherwise, the dis- 
counted value at three and one-half per- 
centum per annum of the premiums paid 
in advance beyond the current calendar 
month shall be refunded to the insured, 
if living, otherwise to the beneficiary. 

If any premium be not paid when 
due, this policy shall become void except 
as hereinafter provided. 

Grace for Payment of Premiums—2. A 
grace of the then current calendar month 
will be allowed for the payment of any 
premium when due; during such grace 
the policy shall remain in force but the 
unpaid premiums shall be deducted from 
any settlement under the policy on ac- 
count of any claims arising during such 
grace period. 

Reinstat t——3. This policy, if it has 








not been surrendered for cash or for 
paid-up insurance or if the extended 
insurance has not expired, may be rein- 
stated upon evidence of the insurability 
of the insured satisfactory to the Bureau 
of War Risk Insurance, and upon pay- 
ment of all premiums in arrears, with 
interest at the rate of five percentum per 
annum, and the payment or reinstate- 
ment of any indebtedness which existed 
at the time of such default, with policy 
loan interest. 

Dividends—4. This policy shall partici- 
pate in and receive such dividends from 
gains and savings as may be determined 
and apportioned by the director of the 
Bureau of War Risk Insurance with the 
approval of the Secretary of the Treas- 
ury. Any dividends so apportioned may 
be taken in cash, or left on deposit to 
accumulate at interest, the rate of in- 
terest to be allowed on such deposits to 
be determined by the Secretary of the 
Treasury. 

Nonforfeiture and Loan Provisions—5. 
Nonforfeiture and loan provisions as 
follows shali be effective only after pre- 
miums for twelve full months have been 
paid—all values, reserves and net single 
premiums being based on the American 
Experience Table of Mortality, with in- 
terest at three and one-half percentum 
per annum: 

Cash Surrender Value—(a) Upon writ- 
ten request therefor by the insured made 
while this policy is in force or not later 
than three calendar months after the due 
date of the premium in default, and upon 
complete surrender of this policy with 
all claims thereunder, the United States 
will pay to the insured the cash value 
hereof. The said cash value at the end 
of any policy year for which premiums 
have been paid in full, if no installments 
on account of total permanent disability 
have been paid, shall be the reserve, 
together with any dividend accumula- 
tions left on deposit, less any indebted- 
ness under this policy. For each month 
within any policy year, for which the 
premium has been paid, the reserve at 
the end of the preceding policy year 
shall be increased by one-twelfth of the 
increase in reserve for the current policy 
year. 

Paid-Up Policy—(b) If the policy has 
not been surrendered for a cash value, 
upon default in payment of premium and 
upon written request of the insured and 
complete surrender of this policy with 
all claims thereunder within three cal- 
endar months after the due date of the 
premium, the Bureau of War Risk Insur- 
ance will issue paid-up insurance for such 
amount payable in one sum at death as 
the then cash value will purchase when 
applied as a net single premium at the 
attained age of the insured: Such paid- 
up insurance shall be without right to 
disability benefits but with right to divi- 
dends. 

Extended Insurance—(c) Upon default 
in payment of premium and the expira- 
tion of the grace period, if the policy 
has not been surrendered for a cash 
value or for paid-up insurance, this policy 
shall be extended automatically as term 
insurance payable in monthly install- 
ments, without right to disability bene- 
fits but with right to dividends, for such 
time from the date of default as the 
cash value will purchase when applied 
as a net single premium at the attained 
age of the insured. The number of the 
monthly installments will in any event 
be the same as may then be payable here- 
under. If there is no indebtedness, the 
amount of the monthly installments will 
be the same as may then be payable 
hereunder; and if there is an indebted- 
ness, the amount of the monthly install- 
ments mentioned on the first page 
hereof shall be reduced in the proportion 
which the indebtedness bears to the com- 
muted value of the monthly installments 
—said commuted value being determined 
upon the basis of interest at three and 
one-half percentum per annum. The ex- 
tended insurance shall not have a cash 
or loan value. 

Policy Loans—(d) At any time after 
this policy shall have been in force for 
one year, and before default in payment 
of any subsequent premium, upon written 
request of the insured, the United States 
will lend to the insured on the sole 
security of this policy any amount which 
together with any existing indebtedness 
shall not exceed ninety-four percentum 
of its then cash value. The sum ad- 


vanced shall bear interest at a rate not 
ceeding six percentum per annum, the in- 


(CONTINUED ON PAGE 16) 
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TWO TERMS ARE EXPLAINED 


IS PLAIN 





Confusion in Certain Quarters as to 
“Insurance” and “Compensation” 
in War Revenue Act 


WASHINGTON, D. C., April 16.— 
The Bureau of War Risk Insurance is 
having a hard time making clear to 
the soldiers and their relatives the 
sharp distinction between “insurance” 
and “compensation.” It seems hard 
for them to understand that the two 
terms represent entirely separate and 
distinct benefits, although both are pro- 
vided for in the same act of Congress 
of Oct. 6, 1917. 

Many mothers and fathers named as 
beneficiaries in the war risk insurance 
taken out by their sons have gained 
the impression that they must prove 
dependency in order to receive pay- 
ments of insurance, whereas such is 
not the case, as the Bureau is now at 
some pains to explain. 

Insurance is payable regardless of 
dependency and a beneficiary desig- 
nated in a government insurance pol- 
icy, if within the permitted class of 
spouse, child, grand-child, parent, 
brother or sister, is entitled to receive 
the insurance in monthly installments 
without proving dependency upon the 
insured. 

Compensation 


“Compensation,” however, is another 
matter. It takes the place of the old 
form of pension and is payable only to 
a wife, child, dependent mother, or de- 
pendent father of a man who is dis- 
abled or dies as a result of injury suf- 
fered or disease contracted in the line 
of duty while in active service. Com- 
pensation may be paid in addition to 
insurance if the facts justify it. 

One of the features of the govern- 
ment’s plan which may add to the con- 
fusion in the public mind is the fact 
that insurance payments are made in 
monthly installments. This is true of 
all insurance payments made before 
the maturity of the government poli- 
cies. It is a feature which is com- 
plained of by some who are about to 
convert their term insurance into the 
new permanent policies. It is entirely 
possible that the coming session of 
Congress may see some move to rem- 
edy this difficulty by legislative enact- 
ment which will permit the Bureau to 
make payments of the lump sum car- 
ried by the policy immediately upon 
the death of the insured, instead of 
over a period of twenty years, in 
monthly installments. 


Endowment Conversion Terms 


WASHINGTON, D. C., April 15.—The 
War Risk Insurance Bureau is finding 
difficulty in presenting the merits of its 
conversion terms, especially the endow- 
ment policies. Under the war risk act 
in case of death the proceeds of the pol- 
icy are to be paid in 240 installments. If 
the policy is converted into a twenty year 
endowment, for example, and the holder 
dies one month before the policy matures, 
his beneficiary will be paid 240 pay- 
ments, extending over 20 years. The 
holder of an endowment policy is permit- 
ted to receive the face in a lump sum at 
maturity. Some of the holders of gov- 
ernment insurance policies desire to get 
the money in a lump sum and hence take 
out endowment policies. It defeats their 
aim therefore when they find that in case 
of death, especially so near maturity, the 
beneficiary is obliged to have the money 
paid on the installment plan. Cfficers of 
the War Risk Bureau assert that Con- 
gress should pass legislation remedying 
this matter, 





LaFayette Life’s Progress 

The LaFayette Life of LaFayette, Ind., 
has passed the $11,000,000 mark of insur- 
ance in force and expects to pass the 
$12,000,000 mark by December 31 of this 
year. The company’s splendid new home 
office building is nearly completed. 
About eight of the ten floors have al- 
ready been rented. 
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RAISING THE LIMIT 


TO ALLOW MORE EXPANSION 





Bill Being Pushed in New York Legis- 
lature to Permit Writing More 
Business 





NEW YORK, April 16.—Little did 
the legislators of some twelve years 
ago, who were instrumental in passing 
the so-called Armstrong laws, realize 
the enormous expansion of which life 
insurance was capable. Stimulated by 
the government’s war insurance scheme 
for the soldiers and sailors, and still 
further stimulated by the nation wide 
object lessons derived from the influ- 
enza epidemic, life insurance this year 
has taken on an impetus that will break 
all the artificial bounds placed upon 
it by section 96 of the New York laws. 

Indications are that before the end 
of the third quarter of the year, more 
than one company, at the present rate 
of writing, will have reached the statu- 
tory limits upon new business, and 
will see its agents unemployed, or else 
turning business away to other compa- 
nies. 

Will Allow More Liberality 


With a view to remedying this con- 
dition, Mr. Towner .last week intro- 
duced in the Senate at Albany, a bill 





to amend the insurance law in relation 
to the limitation of new business by 
adding after Section 96 a new section 
to be known as Section 96-a, to read 
as follows: 

“If, during any calendar year, the 
superintendent of insurance shall be 
satisfied that insurance corporations, 
writing not less than 50 percentum of 
the amount of life insurance written 
by insurance corporations authorized 
to do business within this state, will, 
in the normal course of their business, 
properly and economically conducted, 
reach the limits provided for in Sec- 
tion 96 of this chapter before the end 
of such calendar ‘year, the superin- 
tendent of insurance is authorized to 
suspend the said limitation for such 
calendar year as to any corporation 
making application for such suspen- 
sion; provided, however, that in the 
case of any such suspension for any 
calendar year, the amount of insur- 
ance permitted to be written by such 
corporation for the next succeeding 
calendar year shall be determined upon 
the basis of the amount of insurance 
which would have been allowed under 
the provisions of section 96 if there 
had been no such suspension of limita- 
tion under this section, or shall be lim- 
ited by the amount of insurance actu- 
ally written during the year of such 
suspension, which ever amount is 
greater, and the limitation so deter- 


CASES ARE WATCHED 


MANY INFLUENZA APPLICANTS 





Life Companies Are Making Careful 
Scrutiny of All Persons That 
Have Had Disease 


NEW YORK, April 15—Many life 
companies have adopted special rules 
relating to the acceptance of business 
where applicants have had a recent case 
of influenza or pneumonia. As a mat- 
ter of fact, considerable business is be- 
ing offered to the companies that is 
looked upon as undesirable, from a 
medical standpoint. In getting out after 
business, agents have found that the 
man who has sustained an attack of 
influenza or pneumonia lends a willing 
ear to the life insurance story. Realiz- 
ing more keenly than ever the uncer- 
tainty of life, he signs an application 








mined for the said next succeeding cal- 
endar year shall be controlling unless 
a further order of suspension be 
granted for such calendar year under 
this section.” 

The bill, which has the backing of 
the insurance department, progressed 
at once to a third reading, and it is 
confidentally hoped it will become a 
law this session, 








for life insurance. Cases of this kind 
are being subjected to the most careful 
scrutiny by the companies. 


Cases Are Postponed 


A number of companies have adopted 
the practice of not examining applicants 
of this character, who have not been 
up and about their normal affairs for 
at least one month, following an attack 
of influenza, and from three to six 
months after an attack of pneumonia. 
Agents have been instructed to this ef- 
fect and while applications are being 
written, this waiting period is being 
observed. It has been found that the 
effects of influenza are more lasting 
than was at first thought. A man may 
recover from an attack and feel normal 
again, but his system does not get back 
into the proper shape sometimes for 
many months. 

There are often after effects, and re- 
currences, and the medical departments 
of the life companies are guarding 
against this danger. The effort is being 
made to have the agent avoid having 
applicants of this kind examined until it 
is certain that all possibility of rejec- 
tion has been: eliminated. It has been 
found that by adhering strictly to the 
waiting period, the number of declina- 
tions has been lowered. The companies 
which are now observing these rules 
will adhere to them during the remain- 
der of the winter. 
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121,837 19,236,048 
seevewes 60,486 
80 330,887 
aebeee ee 201,448 


ee eeeee eee eens . 


Popes 337,359 





INTERESTING ITEMS FROM COMPANY STATEMENTS 


DISBURSEMENTS 





~ 
Total iin- 
Total dis- Issued : i suninie 
burse- during By death By ma- All other force 
ments 1918° turity December 
31, 1918 
$ $ $ $ $ $ 
85,496,380 275,492,159 30,495,095 11,322,179 138,973,981 1,924,538,574 
84,276 1,898,000 i eas 620,000 4,511,256 
9,098,488 24,051,007 2,612,706 2,085,102 9,851,763 179,217,908 
ere 22,605,914 1,793,735 710,675 9,346,120 158,710,294 


3,069,991 4,019,081 —‘ 1,350,080 199,495 3,864,672 56,441,037 
56,382,607 425,189,410 23,417,660 | 5,598,891 123,192,366 2,084°007,635 
15,494,079 306,776,470 36,361,452 2,499,625 197,940,697 2°345,504,100 


2,931,275 DOGG «§ wescsece 7" ‘Hadewess 





264,570 52,295,187 


9 qeude and 
85,315,858 201,809,064 30,508,011 6,473,421 83,468,530 1,861,881,954 
122,700,207 344,498,306 40,348,878 17,536,338 133,612,584 2,838,829,809 
325,328 1,119,100 188,127 4,537 768,525 8,290,737 
1,786,896 2,052,919 834,030 83,983 2,647,816 39,003,296 
aah ot 7,880,639 833,480 44,099 4,624,346 57,267,818 
GME. Soncecde ~ ciddeuse  «twakauea Wai!" Seedkauem » / vaca pie 
1,341,169 2,094,376 458,212 124,745 2,381,754 23,840,795 
448,452,937 1,312,709,975 132,868,014 44,183,465 513,352,457 9,236,541,094 


COMPANIES OF OTHER STATES 


54,009 2,371,071 
8 


re ee 446,342 
28 20,050 

8,845 9,659 

76 279,487 
eesitewes 257,100 


21,113,204 128,382,210 9,095,767 2,963,712 105,936,792 673,171,465 
8,924,699 38,230,809 6,034,401 ........ 24,806,785 446,933,870 
3,473,614 10,128,121 1,593,004 197,503  —~ 2°833°750 94°131'528 

189,145 394,442 76,839 8,187 371,829 5,384,579 
1,356,969 11,885,669 643,282 7,573,882 7,573,882 38,802,955 
2,650,096 17,357,279 1,091,235 21,600 6,658,503 92,195,820 
4,308,160 48,234,770 1,914,985 285,391 10,040,427  175,853/823 

11,138,839 31,624,686 5,510,240 421,617 11,193,033 285,121'430 
5,898,747 18,721,706 2,492,284 301,896 9,499,309 149/295'537 

14,738,141 90,471,879 6,424,763 419,291  24,482'563 511592103 

19,650,478 71,987,034 10,384,726 3,972 53,546,289  549°525,140 
1,574,894 1,073,943 BMOe (4sikentne 3,000 1,069,940 

14,987,660 63,525,629 _ 6,557,126 392,716 17,057,351 490;793/293 


31,355,335 112,758,739 ~ 12,550,243 2,118,016 26,344,662 987,481,790 
9,717,537 25,685,037 2,956,623 1,375,248 11,942,100 233,424,376 
12,689,179 46,676,660 5,869,154 760,563 12,607,867 403,609,806 
57,789,268 149,676,178 19,854,962 8,244,555 46,736,388 1,680,936,503 
31,018,729 94,483,469 11,879,674 2,548,287 36,556,813 802,225,787 
7,899,545 28,818,922 2,827,994 1,147,592 8,809,731 213,479,967 
14,853,504 50,358,928 4,679,056 3,192,123 20,933,291 412,833,709 
39,502,432 315,885,142 18,498,575 2,517,885 93,252,351 1,642,209.615 
72,219,821 33,808,410 32,119,067 9,819 168,269,514 2,249,548 685 
7,943,415 29,637,056 3,040,181 687,864 8,847,482 240,152'136 
16,844,513 165,984,331 8,593,829 7,285,299 67,148,251 754,291,055 
21,557,479 73,909,632 6,483,464 = 5 "428 66) 


581,905 26,448,560 5 
2:973,101 5,293,252 837,277 447,280 4,009,504 eestor 


- 





32,674,728 


COMPANIES OF FOREIGN COUNTRIES 


436,368,507 1,547,312,820 138,862,676 31,918,530 576,520,342 10,925,168,251 


79,812 2,500,596 46,624 





442,608 
Totals .....seeee- 156,146,278 
Aetna ...cccces 8,590,851 
Bankers, Ia. .. 5,732,103 
Berkshire ... nein 1 gh 
Colonial, N. J. \ a... 635,621 
Columbian Nat’l, Mass. 902,968 
Conn, General ..ssa¢-- 1,613,114 
Conn. Mutual ......... 5,395,723 
Fidelity Mutual . pats aoe 
rd. . 969, 
John Hancock (Qrs 10,097,747 
Maryland Assur....... 1,000 
Mass. Mutual......... 5,867,337 
Mutual Benefit.......- 12,154,380 
National, Vt. .....--- 2,846,932 
New Eng. Mutual..... 5,408,204 
N. W. utual.......0- 18,149,721 
Penn Mutual ........- 10,420,029 
Phoenix Mutual ....-- 2,526,908 
Provident L. & T....-. 4,390,441 
a +» 17,111,899 
Prudential (iInd....... 33,581,143 
State Mutual ......... 2,707,682 
TravelerS ....-+seeeeee 7,433,497 
Union Central ........- 5,943,859 
Union Mutual, Me..... 756,999 
PON as conse y 172,067,401 
Mercury Reins., Ger... 46,451 
Prussian, Ger......... 143,649 
TORS 60% caicccace 190,100 


N. Y. State Life Cos.. 156,146,278 
Life Ins. Cos. of other ; 


WOE cn ena 2 172,067,401 


Cos. of other countries 
—U. S. branches.. 190,100 
Industrial Business 
New York and other 
states 


eee eee 


eee eee 


Kis eevee 1,919,871 
— 1,859 ; 503,923 
connewes 3,365,350 
Siatate sia aoe 1,132,270 
87 1,228,61 
312 6,827,526 
1,528 3,284,984 
1,078 708,581 
3,307,534 .......- 1,373,510 
490 117,573 1,616,055 
31,748 2,558,607 
159 952,870 
’ 10,552 1,289,305 
[ee kes meee 2,801,194 
44,789) — wc cee 773,564 
232,577 38,264,749 
eecccce 758 
coeccece 1,658 
eeecccce 2.416 
44,477,437 264,570 52,295,187 
) 
32,674,728 232,577 38,264,749 
eecaeeee 2,415 
77,152,165 497,147 90,562,351 


RECAPITULA 


icine 1,580,478 5 
217,152 6,122,635 Te ccedinni 7,193,021 28,082,450 
296,964 8,623,231 MOM igseasin 8,773,499 34,661,445 


448,452,937 1,312,709,975 132,868,014 44,183,465 513,352,457 9,236,541,094 
436,368,507 1,547,312,820 138,862,676 31,918,530 576,520,342 10,925,168,245 
296,964 8,623,231 1GMAGS .ncecccs 8,773,499 34,661,402 


436 gad .. 731,633,858 79,517,078 2,513,416 428,014,082 5,185,845,455 





*Morris Plant Indust. issued during 1918, $2,931,275. 


Terminated by death, $8,550. 


80,975,137 885,118,408 3,600,279,884 351,546,203 78,615,411 1,526,660,380 25,382,216,261 


All other, $683,700. In force De-cember 31, 1918, $2,464,450. 





A Wider Field —An Increased Opportunity 


Our Agents can sell volicies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and 
cational and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 a. our Agents considerably, and 
we have other advantages that help still more. 
our Agents in the rural districts. We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 

e insure males and females at the same rates. 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 








eprovide banking facilities for 


If you cannot make a full time 











Stock Salesmen 


Four Experienced Life Insurance Stock 
Salesmen who can make immediate 
contract to work out good leads, or be 
assigned to territory. 


The Premier Company of the West 


The Oil State Life Insurance Co. 
Oklahoma City Oklahoma 


337 Huckins Estate Bldg. 























MR. SUCCESSFUL LIF 


you want to secure a General Agen 
A $5,000 policy in the United Life and Accident Insurance Company 


FIRST, that in case of death from any cause, $5,000, the face of 
from any ACCIDENT, $16,000, or 
from certain SPECIFIED 


total disability as a result 


SECOND, that in case of death 
THIRD, tha of 
= 
WHY sheuld any man be satisfi a 


death 


E INSURANCE AGENT 


cy for yourself? If so, read this, it is 
guarantees— 


er which the weekly indemn: 
policy that would do less? 


WORTH KNOWING 


Pi » will 
DOUBLE the face ibe Policy, will be paid. 
TIMES the f. 


lace of the policy, will 
throughout the period 


oF accel thon ee ar ill ae aieeah co dhe Teena ce aah > oh Oe PER WEEE 
1, Oil he at the vate of $25 PER WEER’' of iit ORE? 


disability. Can insurance do M 





General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District of Celumbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. = Home Office, United Life Bldg., Concord, New Hampshire 














6 LIFE 


THE NATIONAL UNDERWRITER 


April 17, 1919 





ALL COMPANIES ABLE 
TO GO ON AFTER FLU 





Commissioner Inclined to Be Leni- 
ent With Companies That 
Suffered From Epidemic 


NO -ACTION WAS TAKEN 





Purpose of Meeting to Formulate Pol- 
icy to Be Followed in Deciding 
Smaller Concerns 





ST. LOUIS, MO., April 17.—One of 
the chief reasons for calling the spring 
meeting of the National Convention of 
Insurance Commissioners, which was 
held in St. Louis, Tuesday and Wednes- 
day of this week, was the necessity 
that many supervising officials felt 
existed for the commissioners organ- 
ization to outline a general policy to 
be pursued in coming to the assistance 
of the smaller life companies, whose 
financial resources had been depleted, 
owing to influenza losses. 

The effects of the influenza were 
thoroughly discussed. The commis- 
sioners outlined the present standing 
of the small companies in their own 
commonwealths, and were rather sur- 
prised to discover that all of the com- 
panies, no matter how seriously af- 
fected, had been able to rehabilitate 
themselves, formulate new plans and 
keep going. In other words, it was 
discovered that the situation is not so 
serious as had been thought. All of 
the smaller companies have been able 
to re-establish themselves in spite of 
the fact that the influenza hit them be- 
low the belt. As a result of the discus- 
sions the commissioners came to the 


conclusion that no general policy could 
be adopted towards companies in finan- 
cial distress, but that individual action 
would have to be taken. A number of 
commissioners described the heroic 
measures taken by some companies for 
the purpose of protecting policyhold- 
ers, and the commissioners were in- 
clined, as a result of what the compa- 
nies themselves have done, to assume 
a very lenient attitude toward compa- 
nies in temporary financial distress. 

The feeling of the commissioners in 
this matter is best expressed in the 
resolution adopted, which reads as fol- 
lows: x kK Xx 

Whereas, American life insurance has 
promptly and successfully met the com- 
bined burdens of unprecedented war and 
epidemic; 

Resolved, That the National Conven- 
tion of Insurance Commissioners having 
supervision over life insurance organiza- 
tions in the states of the union, hereby 
extend to the insuring public congratu- 
lations and to the organizations a vote 
of appreciation of the safe and efficient 
manner with which this great American 
institution has been administered, com- 
mending them for the steps taken for 
the conservation of their resources and 
urging a continuance of this course be 
participated in by all. 


Passage of Dividends Discussed 


Dissatisfaction was expressed by the 
commissioners over the fact that the 
passage of dividends by some companies 
is being used for competitive purposes. 
It was pointed out that some companies 
decided to pass their dividends before 
their influenza experience was fully be- 
fore them and that a complete examina- 
tion of the facts developed that the ne- 
cessity for omitting dividends did not 
exist. On the other hand, some compa- 
nies continued their dividend scales only 
to discover that their influenza losses 
had mounted above the original estimate 
and as a consequence the continuance of 
last year’s dividend scale is proving a 
burden. 

Ane Entirely Justified 


On the whole the opinion seemed to 
prevail that most companies which have 





reduced or omitted dividends for 1919 
are entirely justified in their position, 
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and that in the last analysis this action 
is an indication of a desire on the part 
of the management to protect present 
policyholders, even at the expense of new 
business. 

Take Auto Ride 


Representation from twenty-eight 
states was present. The gathering was 
a rather uneventful one. Apparently 
there seemed to be a general under- 
standing that no definite action on any 
of the questions submitted would be 
taken, but rather that the meeting 
be used for the purpose of bringing out 
opinions and developing the thoughts 
uppermost in the minds of the officials, 
with the idea of deferring final action 
until the fall meeting in Hartford. 

On the evening of the first day a din- 
ner and entertainment was provided by 
the three big St. Louis life companies, 
the International, Missouri State and 
Central States. On the closing day an 
automobile ride about the city was en- 
joyed by the delegates who remained. 








Reasons for 
Quitting Trade 





If sales managers could get at the 
actual reasons why customers whose 
trade is highly desired really leave the 
store, it would be valuable informa- 
tion. A recent investigation conducted 
by System among one hundred repre- 
sentative business men brought out 
194 specific reasons for withdrawing 
their trade from certain retail shops. 
These reasons fell into the following 
groups: 

Indifference of salespeople........ 47 
Attempts to substitute............ 24 
AEDES is cndie sa %icceiesasecicisicee ce eS 
Tricky methods .....ccccccsesceee 18 
Slow deliveries 


ce cccccsccccccccces At 


Overinsistence of salespeople...... 16 
Insolence of employees............ 14 
Unnecessary delays in service...... 13 
Tactless business policies.......... 11 
Bad arrangement of store.......... 9 





Ignorance of salespeople concerning 


Refusal to exchange purchases..... 4 
Poor quality of goods......eeee00. 1 
Total reasons .....cccccccceeee sl 94 
It is significant that practically all 
these reasons relate to the element of 
service rather than to dissatisfaction 
with the goods themselves. The ulti- 
mate success of the store depends upon 
the human qualities, granted that the 
goods and prices are right. 

Life insurance men might well study 
similar statistics as to why policyhold- 
ers give up their policies or why they 
quit doing business with certain agents, 





Bankers of Iowa News 


L. A. Barker is the new agency man- 
ager for the Bankers Life of Des Moines 
in Ilinois, with headquarters at Peoria. 

C. H. Harris is the new agency man- 
ager in northern Minnesota, with head- 
quarters in St. Paul. 

J. S. Steves is the new agency man- 
ager in northeastern Minnesota, with 
headquarters at Duluth. 

President George Kuhns of the Bank- 
ers will captain the life insurance team 
in the Victory loan campaign in Des 
Moines, and Secretary G. S. Nollen will 
serve as a member of the executive com- 
mittee, 

The new business of the Bankers Life 
for the first quarter of 1919 is approxi- 
mately $20,000,000, as compared with $10,- 
000,000 for the first quarter of 1918, 
March was a record month, with over $7,- 
000,000 of business, and the first ten 
days of April are ahead of the first ten 
days of March. If the present rate con- 
tinues, the company will write over $80,- 
000,000 of business for this year. 

Howard G. Lea, new agency manager 
at Kansas City for the Bankers, has a 
splendid territory which embraces the 
old Kansas City territory, the former St. 
Joseph territory and the former Spring- 
field territory. Mr. Lea was until recently 
state manager of Kentucky for the Pru- 
dential. 

V. F. Houda, a bank cashier at Kim- 
ball, S. D., heads the paid-for leaders of 
the Bankers Life of Des Moines for the 
first quarter of 1919, with $257,500 to his 
credit. His best competition. was afforded 
by G. F. Murrell of Pittsburgh, whose 
paid-for total for the same period was 
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BIRD’S EYE VIEW OF 
E. A. WOODS AGENCY 


(CONTINUED FROM PAGE 1) 


need of some ready cash usually goes 
to the biggest life insurance office in 
the city to get an advance and a rate 
book and some applications. Such a 
man would meet with a cool reception 
at the Woods agency. For one of the 
cardinal principles of the office is the 
proper selection of men. 


Not Coaxing Men to Join 


It is one of the boasts of the heads 
of the agency that they are not induc- 
ing anybody to go into the life insur- 
ance business. They are not coaxing 
and persuading prospective agents to 
“take a whirl at it.” They are attempt- 
ing to proceed along more scientific 
lines. To be specific, the man who de- 
sires to connect with the Woods 
agency first gets an interview with one 
of the agency’s heads. He has ex- 





Edward A. Woods is known 
wherever life insurance men get to- 
gether. His agency is one of the 
greatest in the world. The accom- 
panying article gives a bird’s eye 
or “aviator’s” view of his great life 
insurance selling organization at 
Pittsburgh. It is of first importance 
for both life agents, general agents, 
and managers to understand what 
methods a great life insurance 
leader like Mr. Woods pursues. It 
is illuminating to learn just what 
agency standards he has, how he 
selects men, what business stimu- 
lating ideas he has put into use, 
and what training methods he has 
established. 











plained to him what the agency is and 
does, is given some educational litera- 
ture, and told to think it over. Upon 
his second visit to the office if he is 
still interested he takes a test very 
similar to the Scott test and is asked 
to pass a medical examination. Be- 
fore going to the trouble of making the 
test, however, the prospective agent’s 
qualities are passed upon by three men 
in the agency who have developed the 
selective faculties. 


Must Make a Deposit 


After passing the test, the man is 
required to deposit $10 with the 
agency in return for which he is given 
the Equitable’s correspondence course 
in life insurance, the agency’s special 
course of instruction and his full life 
msurance equipment. This require- 
ment has the effect of weeding out 
those who are not thoroughly in earn- 
est about going into the life insurance 
business and who might be attempting 
to get a contract simply to write a 
policy on their own life and on the 
lives of some of their friends. The 
agency commenced to make these tests 
about six years ago, first in a some- 
what crude way and gradually the sys- 
tem was perfected. No men under 25 
are considered as agents and none 
above 50. College men are strongly 
preferred, 


Results Are Gotten 


..0 many this method of choosing 
life insurance material will seem elab- 
orate and complicated but that it pro- 
duces results is evidenced in the fact 
that last year in the Woods agency 
two men paid for more than $750,000, 
one produced over $500,000, five over 
$250,000 and forty over $100,000. To 
those already connected with the 
agency the knowledge that it is a 
rather difficult matter for the new man 
to obtain a contract adds confidence 
and dignity and a feeling of satisfac- 
tion that would not otherwise exist. 
Since 1905 it has been a rule of the 


for Equitable men. A studied effort is 
made to conduct the affairs of the 
agency in as scientific a manner as pos- 


sible. 
Agency Meetings 


For instance, at the present time Mr. 
Woods has outlined for the entire year 
all of the meetings that are to be held. 
Roughly, the. program is a meeting each 





EDWARD A. WOODS 


Head of the Great Pittsburgh General 
ae of the Equitable Life of New 
ork. 


Monday morning in the agency office; 
four rousing quarterly meetings during 
the year and two big gatherings, one 
in the spring and one in the fall; two 
or three meetings of the forty largest 
producers in the office and the same 
number for the women connected with 
the agency; one meeting of the office 
employees’ social organization and any 
other special meetings that should be 
held. But the whole program is mapped 


} men. 





out on Jan. 1. Each month the agency 
publishes its own house organ known 
as “The Beaver.” In addition to Mr. 
Woods and his brother, Lawrence C. 
Woods, vice-president and _ assistant 
manager of the agency, there is one 
superintendent and four assistant su- 


‘Derintendents of agencies all of whom 


act as counsellors and advisers to the 
men. 


Work on Allotments 


All of the men in the agency work on 
allotments and their production records 
are regarded as good, bad or indifferent, 
only as they measure up to or fall short 
of the allotments. The agency is capi- 
talized for $250,000, Mr. Woods holding 
a majority of the stock, but to the suc- 
cessful producers of the agency are 
‘given shares as their records merit such 
distribution. It is not possible to buy 
a share of stock in the Woods agency, 
as it is all distributed according to pro- 
duction. Some idea of the extent of the 
Woods agency may be obtained from 
the statement that the office occupies 
7,500 square feet of space in the Frick 
building. 

E. A. Woods’ Views 


BE. A. Woods, who was actively out on 
the firing line for 25 years, thoroughly 
believes in the scientific selection of life 
insurance timber. He was very largely 
instrumental in inducing Prof. Walter 
Dill Scott of Northwestern University to 
come to the Carnegie Research Bureau 
in Pittsburgh and believes that Dr. 
Scott provided the. government with 
something of major importance in his 
army tests. Mr. Woods says that 
rational and sane tests for determining 
the salesmanship qualities in a man are 
simply the means of separating the 
wheat from the chaff. He does not be- 
lieve that any test is infallible, but a 
system that is based upon the experi- 
ence of thousands of men provides a 
sensible working basis for selecting new 
If the new man fails utterly to 
measure up to any of the salesmanship 
standards despite a favorable appear- 
ance and a pleasing personality, he is 
not good life insurance timber and 
should be eliminated from serious con- 
sideration, as he will not succeed. 





MINNEAPOLIS, 


O Is a mutual, 


participating 


NORTHWESTERN 
NATIONAL LIFE INSURANCE 
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agency to accept no business from an 

“ing Equitable men. Brokerage hasinenn 
S thus eliminated entirely and the. 
agency is actually an Equitable agency j 














(insurance in force) of all 
mutual companies West of 
the Mississippi River, and 
is FOURTH IN SIZE of 
all mutual companies West 
of Philadelphia. 
$1.08 of assets for every 
$1.00 of liabilities. 
its policies and agency con- 
tracts are desirable is shown 
by the volume of new busi- 
ness written during the 
four months ending March 


31st, 1919, viz:-$13,600,000. 
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It has 
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Of all the so-called life insurance psy- 
chologists, Mr. Woods is as rational as 
any. He does not believe that by means 
of tests men can pass through estab- 
lished grooves and come out 100 per 
cent salesmen. He does, however, be- 
lieve that a more or less scientific selec- 
tion of men reduces noticeably the 
agency turnover, as it most certainly 
has in his agency, reduces the expense 
ratio and what is most important of ali, 
produces more efficient life insurance 
salesmen. 


Why Agency Is a Success 


Asked for the two chief reasons for 
the success of his agency, Mr. Woods 
said: “We develop and promote the 
financial advancement of our men and 
furnish inspiration and education in 
equal parts. We feel that it is not so 
important how much business a man 
produces in a year, but rather how much 
money does he earn for himself. Our 
whole development is along that line. 
Last year our 50 leading men averaged 
$4,000 each clear profit for themselves. 
Such men stay on the job. Here are 
some figures on that. Seven of my men 
have been with me for 25 years, 19 for 
20 years, and 62 for over ten years. We 
have a personal interest in their suc- 
cess and they know it. We assist them 
in the handling of their private affairs. 
Most of them file a personal financial 
statement with us each year. They are 
a happy, contented, well fed lot and they 
set a good example. Last year over 75 
percent of the new men who came to 
this agency were influenced to do so by 
the men already under contract.” 





Permanent Disability 
Clause Is Discussed 


Question—In many of the life insur- 
ance policies issued today there are 
clauses to the effect that if the insured 
meets with “permanent” total disabil- 
ity the company will waive payments 
of premiums or pay installments to the 
insured. Will you give us your opinion 
as to what this permanent disability 
means? Does it mean that it is for a 
lifetime, or at least presumably so? In 
case a person has tuberculosis which 
totally disables him from his business, 
and which the doctors are of the opin- 
ion he will recover in two or three 
years, would this be considered a “per- 


manent” disability under the clause 
mentioned? ee 
Answer—The permanent disability 


benefits in the policies of most of the 
companies issuing them include both 
waiver of premium and annuity benefit. 
Some companies give a waiver of pre- 
mium benefit merely. The benefit is 
usually given on the happening of the 
disability before the insured becomes 
60 years of age. The disability under 
the usual clause exists whenever prior 
to age 60 the insured “has become 
wholly disabled by bodily injury or dis- 
ease so that he is and thereby will be 
permanently and continuously unable 
to engage in any occupation whatever 
for remuneration or profit.” 

The companies have so _ recently 
added these clauses to their policies 
that no judicial rulings have as yet 
been had concerning them. It is be- 
lieved, however, that the usual rule of 
liberal construction in favor of the in- 
sured would apply in a doubtful case. 
The intent is apparent. The language 
does not mean that disability prevent- 
ing the insured from engaging in his 
usual occupation would give the benefit, 
if he may engage in another for profit, 
nor does it mean that ability to obtain 
a livelihood as a mendicant would be 
construed as an occupation yielding 
profit. The disability must reasonably 
prevent the insured from earning any 
income. 

Where the disability, as from tuber- 
culosis, is actual and the recovery prob- 
lematic, the disability benefit, it is be- 
lieved, would attach to be removed if 
recovery is effected in the future. In 
other words, probability of recovery 
would not remove the actuality of the 
disability. In some clauses there are 
specifically mentioned certain results 
that constitute total permanent disabil- 
ity but others are left for adjustment. 
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EFFECTS OF PROHIBITION 


ALTHOUGH the fire insurance companies 
have exhibited a rather lively interest 
in the national prohibition law which be- 
comes effective July 1, the life insurance 
companies have apparently not given a 
great deal of consideration to what result 
prohibition country wide is to produce so 
far as the life insurance business is con- 
cerned. Of course, the real effect upon 
the mortality experience of life companies 
will not be felt during the first few years 
of prohibition. It is estimated that it 
will be at least five years before national 
abstinence will commence to operate 
favorably for the life companies. No one 
familiar with the effect of alcohol on the 
human system will argue that the absence 
of alcoholic beverages is not going to im- 
prove the general health of the nation. 
In this general improvement the life com- 
panies will share. Probably because the 
beneficial effects of national prohibition 
are rather distant, the companies have 
not given the question much thought. 

There is one result of the prohibition 
situation that the companies will feel soon 

_ after the law becomes operative. This is 
the question of inspection reports. It is 
a conservative estimate that at least 50 
percent of the applicants for life insurance 
who are rejected because of an unfavor- 
able inspection report are given to ex- 
cessive use of alcohol. In other words, 
there are thousands of applicants capable 
of passing a medical examination who are 
not desirable life insurance risks because 
of their intemperate use of alcoholic 
stimulants. Theactual facts are not 
brought out until an inspection is made. 
It is reasonable to expect that even dur- 
ing the first year the number of unfavor- 
able inspection reports will decrease. In- 
spection reports do not have to do with 
physical defects to any great extent. These 
are discovered during a medical examina- 
tion. It is the secret or periodical drinker, 
the man who indulges a case of high life 
every month or so, who hits the bright 
lights occasionally, whose habits are dis- 
covered by an inspection. After July 1, 
it will be more difficult for men of this 
type to depart from the straight and nar- 
row path. Too many obstacles and diffi- 
culties will lie in the way of those who 
have been in the habit of painting the 
town at more or less regular intervals. 





The open saloons will be gone. The dif- 
ficulties and penalties will make the game 
hardly worth playing. This will be in- 
creasingly true the longer the law re- 
mains in force. As the result irregular 
and periodical imbibers will | become 
scarcer and inspection reports will reveal 
fewer and fewer men of this type. A 
change for the better is anticipated even 
during the first year the law is in effect. 





SAUCE FOR THE GANDER 


Some of the life underwriters asso- 
ciations of New York state are asking 
the legislature and the insurance de- 
partment to print annually the lists of 
men licensed as agents for life insur- 
ance companies. 

They are seeking pitiless publicity for 
the protection of whom—the public or 
themselves? They do not want the 
dear people preyed upon by inefficient 
and improper salesmen nor do they 
want such salesmen to get commissions 
which they feel rightfully belong to 
them. 

But, be that as it may, this informa- 
tion is already being published by a 
private concern. It is being put out in 
the form of a hand-book, similar to the 
hand-books which THe Nationa, UN- 
DERWRITER has been publishing for vari- 
ous states for many years. From our 
experience in attempting to sell such 
hand-books to life insurance agents and 
general agents we will wager that the 
publisher of this New York Hand Book 
will have few orders from these same 
life underwriters. 

Frankly, these life insurance men 
want the taxpayers of New York to pay 
for the cost of this pitiless publicity. 
Up till now, they have pretty con- 
sistently refused to do it. 

Now there is another phase to the 
situation. They are asking the state in 
one breath to further compete with in- 
surance publishers and in the next, pro- 
testing loudly against any government 
competition with private insurance. 

To say that the state can print these 
lists in better form or more economic- 
ally than a private publisher will never 
do, for they persistently assert that the 
state cannot conduct any form of busi- 
ness as efficiently as can private enter- 
prises. 

And it can’t. Private publishers give 
to the insurance world departmental in- 
formation, figures and all other manner 
of data, far in advance of the publica- 
tion of the same data by the states. 
Of course the state gives its publica- 
tions away. The private publishers 
charge for them. 

The New York department is prob- 
ably as efficient as any in the publica- 
tion of its reports but the life under- 
writers who seek this pitiless publicity 
will want it in all states. 

For example, the 1918 annual report 
of one department, covering transac- 
tions of 1917, has just been issued. It 
comes about one year later than the 
same information was published by pri- 


vate concerns and at a time when pri- 
vate publishers are almost ready to 
issue volumes covering 1918 transac- 
tions. And this year-late, state-printed 
book comes from a commonwealth 
whose governor is now being boomed 
for a presidential nomination on the 
strength of the businesslike administra- 
tion he has given his state. 

Consistency, thy name is mud, as far 
as many people are concerned. 























| PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 





James W. Janney of Philadelphia, 
who, for thirty years, was general 
agent of the Provident Life & Trust 
in Chicago, died last week. Mr. Jan- 
ney retired from business three years 
ago. He went to Philadelphia to live 
to be near his daughter who is Mrs. 
William S. Ashbrook, wife of the 
agency secretary of the Provident Life 
& Trust. Mr. Janney entered the 
Philadelphia agency of the company in 
1876. Ten years later he went to Chi- 
cago with Charles D. Hammer to form 
the firm of Janney & Hammer, general 
agents. This was dissolved in 1891 
when Mr. Hammer became general 
agent of the company at Boston. Mr. 
Janney was the first president of the 





JAMES W. JANNEY 


General Agent of the Provident Life & 
Trust at Chicago for Thirty 
Years, Who Is Dead 


Chicago Life Underwriters Associa- 
tion. He, therefore, was one of the 
founders and until he left Chicago 
seldom missed a meeting. He often 
attended conventions of the National 
association. 

Mr. Janney had pronounced views as 
to life insurance. Perhaps no general 
agent had such strong feeling against 
rebating as he. He refused to accept 
any business that came to his office 
unless the person signed a statement 
that no rebate had been given either in 
a direct or indirect way. He did not 
deviate a hair’s breadth from the prin- 
ciples he espoused. Mr. Janney was 
born in Hillsboro, Va., Dec. 18, 1845. 
He was in mercantile pursuits in Bal- 
timore and Washington, D. C., until he 
went with the Provident Life & Trust. 


Warren C. Flynn of St. Louis, man- 
ager of the Massachusetts Mutual, is 
chairman of the Liberty loan commit- 
tee in his city and is therefore in a 
very responsible position during the 
Victory loan campaign. Mr. Flynn is 
vice-president of the National Life Un- 
derwriters Association, conducts a 
growing general agency, is very much 
interested in civic affairs and is one of, 
the successful life insurance men of 
the west. 


E. P. Greenwood, vice-president of 
the Great Southern Life of Dallas, 
which is to merge with the Interna- 
tional Life of St. Louis, tendered his 
resignation a few weeks ago. Mr. 
Greenwood is one of the prominent 
life insurance executives of the Lone 
Star state. He does not know whether 
he will remain in the ‘life business or 
not. He is extensively interested in 
the oil business and may decide to de- 
vote all his time to his personal affairs. 
Mr. Greenwood has been the active 
vice-president of the Great Southern 














Life, and as President O. S. Carlton has 
been busily engaged in a number of 
outside propositions he left much of 
the administrative work to Mr. Green- 
wood. Mr. Greenwood is about 40 
years of age and was born and reared 
on a farm in Texas. Then he taught 
school for a while, entered the service 
of a bank and became interested in life 
insurance as a side line. He decided 
to sell insurance for the Equitable of 
New York and later went with the 
Northwestern Mutual in the general 
agency of Lee & Lee of Dallas. Mr. 
Greenwood made a great success in 
soliciting and his work attracted the 
Southland Life of Dallas, he being se- 
cured as agency director. Mr. Green- 





E. P. GREENWOOD 


Vice-President of the Great Southern 
Life, Who Resigns to Look After His 
Extensive Qutside Interests. 


wood later on became associated with 
J. A. Kemp and Frank Kell of Wichita 
Falls in the organization of the Wichita 
Southern .Life. Mr. Greenwood was 
elected vice-president and general] man- 
ager. It paid dividends to its stock- 
holders and grew steadily till a year 
ago and the stockholders found they 
could sell out, realizing $300.00 a share. 
The Great Southern took over the com- 
pany. 

Platt Whitman of Highland, Wis., 
who has been appointed insurance com- 
missioner to succeed M. J. Cleary, who 
becomes second vice-president of the 
Northwestern Mutual Life, was elected 
a trustee of the Northwestern in July, 
1918. Mr. Whitman, however, will re- 
sign to give Mr. Cleary a place on the 
board. 


Word from President H. M. Woollen 
of the American Central Life, who re- 
cently underwent an operation for ap- 
pendicitis at New Orleans, is very en- 
couraging. He is making a somewhat 
slow but sure recovery, the physician 
states, and will be able to leave the 
hospital this week. It will probably be 
two weeks before he can return home. 


John H. Upton, who was formerly 
actuary of the Colorado department, 
has been elected secretary and actuary 
of the Two Republics Life of El Paso, 
Tex. Mr. Upton has had long expe- 
rience in actuarial work, both in state 
departments and head offices. 

Leo H. McCall has been elected sec- 
retary of the New York Life. He is 
the youngest son of the late John A. 
McCall, president of the company. Mr. 
McCall has been with the New York 
Life for ten years, lately being super- 
visor of purchases and chairman 0 
the efficiency department. He secured 
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leave of absence in April, 1917, to take 
charge of the New York City office of 
the New York state military census. 
He was commissioned a captain last 
year and went to Washington in the 
ordnance department. Later he was 
assigned to duty as personne! adjutant 
in the motor transport division at Camp 
Johnston, Jacksonville, Fla. 

Gaylord Davidson, agency manager 
of the Shenandoah Life of Roanoke, 
Va., delivered two lectures before the 
students of the National Business Col- 
lege in that city recently. One lec- 
ture was delivered one afternoon and 
the other the next morning. His 
first lecture was given to members of 
the class who had taken up the study 
of salesmanship letters. Mr. Davidson 
went over the subject of selling letters, 
newspaper advertising, and so on. His 
second lecture was entitled “Loyalty— 
the Corner Stone of Service.” 

J. F. Grant, general agent of the Penn 
Mutual Life at Seattle, gets off a clever 
and concise observation: 

GREAT WORDS in the life of a life 

insurance man are: 

INFORMATION 
MEDITATION 
INSPIRATION 
APPLICATION 
PERSPIRATION. 

All going great words, but the last the 
greatest of all because it has a bearing 
on each of the other four. It takes Per- 
spiration to get Information. Meditation 
plus Information causes Inspiration. In- 
spiration pluc Perspiration secures the 
Application. 


E. G. Holz, who recently received 
his honorable discharge from military 
service, has been appointed assistant 
to B. R. Neuske, president of the Old 
Colony Life of Chicago. Before going 
into military service Mr. Holz was 
Chicago manager of the Spectator 
Company and previous to that connec- 
tion was in the life insurance business 
in Chicago. 

Last Thursday evening Manager Wil- 
liam H. Kolb of the Chicago branch 
of the Travelers tendered a banquet at 
the Union League Club to 30 members 
of the Chicago agency. The occasion 
was the finish of a three months’ pro- 
duction contest which had created 
much friendly rivalry and proved a 
great stimulus to production. 

First honors went to M. B. Parker 
and the second prize was awarded to 
another star producer, Ralph Browne, 
who last fall won first place in a sim- 
ilar contest. 

Some of the figures in the record of 
Parker are especially interesting be- 
cause they emphasize*the present pos- 
sibilities of insurance and the high 
financial returns to men who fully em- 
ploy their time and talents. 

Parker’s life insurance, on a paid-for 
basis, totaled $135,000, written in eleven 
applications. This is an average of 
better than $12,000 per application. His 
gross premiums, including accident and 
health insurance, were $6,734. The 
average premium per life application 
was $529. This strikingly illustrates 
the tendency to larger policies and 
higher premium investment. Further, 

arker wrote an average of $500 in 
premiums for every week of the entire 
three months of the drive. 

It is not argued that this exceptional 
accomplishment would be easy for any 
man who might attempt it, but here is 
a record which is worthy the emula- 
tion of ambitious men in the insurance 
business, 

Parker has become prominent as an 
underwriter of large policies for men 
ot wealth who are attracted to the 
monthly income advantages of life in- 
Surance contracts, and the excellent 
means afforded through life insurance 
to provide funds for inheritance taxes. 

tis Parker’s opinion that the old age 
income to the insured is more fully ap- 
Preciated by the buyer than by most 
imsurance men. 

He says it is quite as simple to place 





is only a matter of exercising good 
sales judgment in negotiating this class 
of business, and avoiding prolonged 
and frequent interviews. 

The Chicago office, which is ably 
managed by Mr. Kolb, is inaugurating 
a similar campaign for the next three 
months. The prizes include three 
trips to the home office and other 
worth while awards. 


William B. Millas, one of the lead- 
ing life agents in the Chicago office of 
the Travelers, is also one of the best 
little life insurance poets in the middle 
west and elsewhere. His ode to spring 
is easy to read and worth reading. 
SPRINGTIME INSURANCE 

I’ve got that tired feeling 

That always comes in Spring, 


The time when lilacs blossom 
And birds begin to sing. 


I’m kind o’ sleepy all day long, 
My eyes are half-way shut; 

I can’t get out and sell my goods, 
I’m in an awful rut. 


I sorely need the money 

To buy my wife some clothes, 
But I can’t work—my fondest wish 
Is for an hour’s repose. 


My boy needs shoes and roller skates, 
The baby must be fed, 

But still I sit around all day 

And wish that I were dead. 


I drank nine quarts of sassafras 
And ate a box of pills 

That kind friends recommended 

To overcome my ills. 


But all this dope availeth not— 
The pills don’t seem to work— 

I rest my head upon my desk 
And all my duties shirk. 


At last I said: “Buck up old top, 
And be a full-sized man; 
If you sit here and doze all day 
You'll be an ‘also ran.’” 


So I got out and worked like heck 
Amidst the moil and strife, 

And wrote some accident and health 
And twenty thousand life. 


At once I felt much better, 
My heart began to sing— 

I wonder why I feel so good ; 
These first sweet days of Spring. 


Can Not Advertise Old Contracts 


TOPEKA, KAN., April 15—Life 
companies which have old policy con- 
tracts maturing, under which the pol- 
icyholder is receiving unusually fine 
settlements, are prohibited from using 
these policies as illustrations unless the 
companies can write as favorable a 
policy at the present time. This is the 
ruling of the Kansas department in a 
general bulletin to all life companies 
operating in tke state. The ruling was 
announced because some companies 
now have policies maturing which were 
written fifteen to twenty years ago 
which present unusual features to the 
policyholder. In many cases these con- 
tracts could not be written at the pres- 
ent time. But some companies are 
said to be using these old policies as 
illustrations of what the new policies 
may be expected to do and getting a 
good deal of business on the scheme. 





Uses Modern Woodmen Incident 


KANSAS CITY, KAN., April 15.—The 
Modern Woodmen of America incident 
is being used to good advantage by life 
salesmen in Kansas City. Harry E. Kirk, 
city manager for the Central Life of 
Iowa, has an especially successful method 
of meeting this kind of situation. The 
day the stories appeared in local news- 
papers of the raised rates of the Modern 
Woodmen, Mr. Kirk had a list made up 
from his files of policyholders and pros- 
pects of persons who carried fraternal 
insurance. He got busy on these pros- 
pects at once, carrying with him clip- 
pings from the newspapers, and other 
literature showing what fraternals had 
been doing. Mr. Kirk has in the past 
made no special effort to get people to 
lapse their fraternal insurance. He has 
many holders of small policies who have 
larger amounts in fraternals than with 
him, and these are every once in a while 
coming to him for more old line pro- 





a large policy as a small one, that it 





tection. 








3 Agency Supervisors Wanted 


in Indiana 


78 companies wrote life in- 
surance in Indiana in 1918. 
The Lincoln Life led all with 
121% millions paid and over 
8 millions net gain in force 
in this State. 


We stand well in our home 
State, but we are not yet 
satisfied. We have 3 terri- 
tories which must be better 
organized; one southeast, 
one southwest and one 
middle west. 





We write both Par. and Non-Par. insur- 
ance on all Standard forms of policies. 
Our sub-standard department has cut the 
rate of our rejections down to one of the 
lowest in the country. It means practi- 
cally 7% greater income for our agents. 


For 3 men with records as personal producers and organ- 
izers we have an attractive Salary and Commission con- 
tract with an opportunity to build a large renewal ac- 
count. We want proved General Agency men. 


We are now extending our territory 


to NEBRASKA and want a real 
General Agent for that state. 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 

















Conservative Life Insurance Company 
of America 
(Ordinary and Monthly Premium Pian) 
We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 
district. Both in Indiana. Must have 
record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 
tricts, good pay, rapid promotion. Write in 
confidence to 
A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


tel Ia Salle 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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RATES: 
BS) Room with detached bath $2 to $3 per 
+ Room with private bath © © = « $3 to $5 per 
z TWO PERSONS a 
dz Room with detached bath - + = oo to 0 oer Oe -§ 
a Rooms with private bath - - © =» S$Sto$Sperday Far 
t Connecting rooms and suites as desired 


All rooms at $5 or more are the same pri 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago’ 
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SOME INQUIRIES ANSWERED ON 
APPLICATION OF WAR REVENUE LAW 








The answer to the questions pro- 
pounded by a subscriber on the ap- 
plication of the war revenue act to 
life insurance is made by John R. 
McFee of the Penn Mutual at Chi- 
cago. 











Question—We should like your in- 
formation on the following items of 
relationship between life insurance and 
the latest United States revenue law. 
We arrange our questions in order for 
your convenience in response. 

1 Are dividends on a premium pay- 
ing personal insurance policy, taxable 
income? 
co-partnership policy? Is there any 
distinction between dividends on a 
premium paying policy and those on a 
paid-up policy? Is the interest im- 
provement on accumulated surplus 
held to be the same as the dividend 
itself? 

_ There now seems to be the fine dis- 
tinction between personal and business 
life insurance that the first is a bene- 
faction and the latter is an indemnity 
In light of this a corporation must con- 
sider as taxable income the difference 
between the proceeds of a matured 
policy or surrendered policy and the 
total premiums paid. In the case of 
an individual maturing an endowment 


Are they on a corporation or - 





policy, must he return as taxable in- 
come the difference between the pro- 
ceeds at maturity and the sum total 
of the premiums paid? 

2. Since the corporation may not 
deduct life insurance premiums in find 
ing net profits, would it be required 
that the corporation or co-partnership 
carry the cash surrender value and the 
accumulated surplus in its inventory 
as an asset value? Were this required, 
the annual increase in the cash value 
would be subject to tax and would be 
tantamount to double taxation, would 
it not? 

3. If the proceeds of a matured en- 
dowment are left with the company 
under an interest income arrangement, 
is the entire interest income taxable 
income, or is only the guaranteed in- 
terest rate taxable and the excess in- 
terest considered an interest dividend 
and not taxable? If a matured endow- 
ment policy were settled on a limited 
or continuous installment basis, the 
payee would have no income tax to 
pay until the sum of the installments 
received exceeded the face of the in- 
surance, and then an income tax would 
be levied against the excess only 
Would this interpretation operate in 
the case of an interest income settle- 
ment; that is, would the interest in- 
come be free from taxation until the 
total of the payments aggregated the 





sum insured, and then all ‘subsequent 
payments on account of the policy be 
subject to income tax, both as to future 
interest income and the final payment 
of the principal sum of the insurance. 


Status of Dividends 


Answer—Under the revenue law, 
“the amount received by the insured as 
a return of premium on premiums paid 
by him under life insurance, endowment 
or annuity contracts, either during the 
term or at the maturity of the term 
mentioned in the contract or surrender 
of the contract,” are exempt from be- 
ing included as income under the in- 
come tax. Whether the expression 

‘paid by him” is intended to limit the 
Pavcontiy: only to such premiums ac- 
tually paid by the insured, and is not 
broad enough to exempt dividends on 
policies under which a partnership or 
a corporation pays the premium and is 
beneficiary, must be left to construc- 
tion. 

Construction of the Language 

The language “paid by him” is soine- 
what similar to the expression “taken 
out by the decedent on his own life.” 
used in the exemption clause under the 
estate tax provision of the revenue law. 
The clause in the estate tax provision 
“taken out by the decedent” is con- 
strued as intended to exclude corpora- 
tion and partnership protection under 
life insurance policies. So, with as 
much reason, the expression in the 
clause exempting dividends from in- 
come taxation may be construed to 


mean that only dividends on premiums | 


actually paid by the insured are ex- 
empt. 








The Treasury Department regula- 
tions, known as House Document No. 
1826, do not specifically rule on the 
question. . Under “Gross Income De- 
fined: Exclusions” on page 28 of this 
document the language of the revenue 
act above quoted is merely set forth; 
that is, it is not stated whether the ex- 
emption applied to refunds on all 
premiums or only on such premiums 
as are~paid by the insured himself. 
The intent of the act, however, it may 
well be argued, is to exclude from in- 
come taxation all refunds of premiums. 
This is all that can be said in answer 
to the first specific question. 


Paid-Up Policy Dividends 


“Is there any distinction between 
dividends on a premium-paying policy 
and those on a paid-up policy?” 

Under the rulings of the Treasury 
Department, as expressed in House 
Document No. 1826, the answer is 
“yes.” Art. 44, page 26, of this docu- 
ment rules: “Distributions on paid-up 
policies which are made out of earn- 
ings of the insurance company subject 
to tax are in the nature of corporate 
dividends and are income of an indi- 
vidual only for the purpose of the sur- 
tax.” That is, where the individual in- 
come of the tax-payer is large enough 
to include the surtax, then dividends 
on paid-up policies are included under 
the rulings of the Treasury Depart- 
ment as part of the basis for surtax 
levy. 

Interest on Reserve 

“Ts the interest improvement on ac- 
cumulated surplus held to be the same 
as the dividend itself?” By this is prob- 











generously given. 





One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 


Inter-Southern Life 


JAMES R. DUFFIN, President 


The Close of the Day’s Work 


men you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


All this and more we constantly strive to give our 
This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


agents. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 
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©) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT ~° MONTHLY INCOME INSURANCE. 
s}t tea LATEST POLICIES AND AGENCY CONTRACT Bath e7.ligs 





Openings OHIO. IND., KY.. MICH. and W.VA = Write Columbus 





UCCESS IS 


ECRET OF OUR 
» § 
ERVICE 


Cash Capital $200,000.00 


We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY fiaiichn 


V. D. CLIFF, President 











THE FARSEEING AGENT KNOWS 


E. W. RANDALL, President 


The Minnesota Mutual Life 
INSURANCE COMPANY 


T. A. PHILLIPS, Secretary-Actuary 


April 17, 1919 





| oooonDoDoOoOoOoDoOoOoOoOoOoOoOoOoOoOoOooOoOooOooooOoOoOoOooooOoOoOoooooOU 












The demon- 
that his strated values 
abilities linked 4 offered your 
up wit 1 the Se MUTUAL Po 09 
policies of WIFE INSURANCE COMPANY _conFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 











We have just entered 
THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


Fer Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesot® 
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ably meant the addition of the assumed 
interest yearly to the reserve. The 
answer is “no.” The general reserve 
is the fund out of which all claims are 
paid and the contribution of the indi- 
yidual policy to that reserve is part of 
the general reserve. The reserve in 
the hands of the company is exempted 
from taxation as income of the com- 
pany under Section 234, Clause 10, of 
the revenue act by this language, “The 
net addition required by law to be 
made within the taxable year to re- 
serve funds.” 


Persenal and Business Policy 


The statement as to the distinction 
between personal and business life in- 
surance “that the first is a benefaction 
and the latter is an indemnity,” is not 
accurate. Life insurance is never a 
pure benefaction. Where an individual 
is beneficiary it is predicated on insur- 
able interest in the continuance of the 
life of the insured and may reach be- 
yond mere indemnity, which alone is 
the basis of insurable interest where a 
partnership or a corporation is bene- 
ficiary. Life insurance to protect a 
beneficiary with what may be called 
natural insurable interest is not a mere 
benefaction. It is rather of the nature 
of what the law regards as a purchase. 


Is the Excess Taxable? 


The next question as to whether a 
corporation (or a partnership; it might 
be added) “must consider as taxable 
income the difference between, the pro- 
ceeds of a matured policy or surren- 
dered policy and the total premiums 
paid,” is a question not explicitly de, 
termined by the revenue act itself. The 
“Regulations” referred to, Art. 44, page 
26, rule that “where an insured receives 
under life’ insurance, endowment or 
annuity contracts, sums in excess of 
the premiums paid therefor, such ex- 
cess is income for the year of its re- 








ceipt.” As dividends under policies 
where the insured pays the premium, 
where such dividends are refunds of 
premiums, are exempt, it follows that 
the excess of the amount received over 
gross premiums constitutes the fund 
for income taxation. It is submitted, 
however, that in the case of limited 
payment matured endowments, this 
ruling is unsound. The actual earn- 
ings of the policy for the taxable year 
are merely the interest addition to the 
reserve of the year preceding maturity, 
if the policy matured in the taxable 
year. 
Treated as Income Earned 

However, Art. 72, page 30, of the 
“Regulations” specifically rules that 
during the life of the insured, “only 
so much of the amount received by an 
insured under life, endowment or an- 
nuity contracts as represents a return, 
without interest, of premium paid by 
him therefor is excluded from his gross 
income.” The ruling as to the deduc- 
tion of premiums from income compu- 
tation, whether gross or net premium, 
is not specifically extended to the pro- 
ceeds paid as a claim of policies where 
a partnership or corporation is bene- 
ficiary. It is likely that the entire fund 
would be treated as if income earned 
by the partnership or corporation. 

Cash Values Free 


The corporation or partnership, how- 
ever, seems not “to be required to carry 
the cash surrender value and the ac- 
cumulated surplus” (if by that is meant 
accumulations of dividends left with 
the company) in’its inventory so as to 
be taxed either as income or otherwise. 
The company pays the required tax- 
ation on its assets and the cash sur- 
render values are not the property of 
the insured until he obtains title thereto 
by exercise of the option of surrender. 
So cash values and their increase seem 
to be still free from taxation against 





the insured. It is believed the remain- 
ing question as to taxation of the pro- 
ceeds of matured endowments is 
answered by inclusion in the answers 
given to the other specific questions. 


HOME OFFICE NOW IN MOLINE 





Lutheran International Moves Its 
Executive Headquarters From 
Ottawa—Made Fine Progress 





The Lutheran International has moved 
its executive offices from Ottawa, IIl., to 
Moline, Ill, where it is occupying 
offices in Sohrbeck building. The 
Lutheran International has made com- 
menable progress under the admin- 
istration of President J. O. Laugman. 
It found that there were many advan- 
tages in being at Moline. It has the 
backing of many people there. There 
are a number of men in that section 
of Illinois who are financially inter- 
ested in it. It is the only life com- 
pany in that city. 


BIG INCREASE IS REPORTED 





Des Moines Life Companies Write 
Unprecedented Amount of Busi- 
ness in First Quarter 





DES MOINES, IA., April 15—An 
immense increase in business has been 
experienced by Des Moines Life com- 
panies during the first quarter of 1919, 
and is attributed to the lesson taught 
by the influenza, and the emphasizing 
of the value of insurance by the gov- 
ernment in insuring its soldiers. 

The Bankers Life has written $19,- 
000,000 as against $10,000,000 for the 
corresponding period last year. For 
the first three months of the year, the 





Equitable Life of Iowa wrote $13,500,- 
000 as against $6,200,000 for the same 
period last year, or more than 100 per 
cent increase. 

The Royal Union has written $4,- 
000,000, or an increase of more than 
$1,000,000 over 1918. The Standard 
Life reports business of $3,000,000, 
which is far in excess of former years. 
The Central Life Assurance has written 
double the business of the preceding 
year. 

The National Life reports an increase 
of 120 percent over last year. 

The American Life reports an in- 
crease of $400,000 over any previous 
year and says much of the increase is 
due to the fact that men are taking 
larger policies than ever before. 

The Western Life reports every indi- 
cation that 1919 will write at least 40 
percent more than last year. 

The Provident Life reports a splen- 
did gain with prospects very bright. 


Union Central’s Interest Rate 


Computation of the earned interest of 
the mortgage loan department of the 
Union Central Life of Cincinnati, just 
completed, establishes the final rate for 
1918 at 6.39 per cent, as compared with 
the original calculation at the close of 
the year of 6.271 percent. The Union 
Central’s interest rate continues to be 
the highest of all the large companies. 
Interest on loans amounted to $5,867,- 
853.75, of which more than one-third was 
paid before it was due and less than 1% 
percent was delinquent December 31. 
Since its organization in 1867, the com- 
pany made 104,331 loans, for a total of 
$222,811,111.66 up to the close of 1918. 


James H. Craig has been appointed 
manager of the Fidelity Mutual Life for 
northern Alabama, with headquarters at 
405 American Trust building, Birming- 
ham. He has been insurance examiner 
in the Alabama department during the 
last five years and previous to that had 
several years’ agency experience. 
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B. TO SAVE FOOD 


C. TO PRODUCE FOOD 


Food Garden. 
D. = BE THRIFTY 


very 
as a Practical Thrift Measure. 


Annuity and 








oooooDoDDoOoOoODoOoOoOoOoOoOoOoOoOoOoOoOoOoOooOoOoooOooOooocL8!£ mooovoo0o 


We NEVER Demobilize 


While our country’s military forces are being demobilized, GUARDIAN 
policyholders continue to mobilize under our plan to help increase the 
nation’s economic strength through individual effort. 


A. TO BE HEALTHY AND ACTIVE 
Every policyholder is entitled to Health Reclamation Service. 
Every policyholder may obtain the knowledge of Scientific Household Dies. 


Every policyholder may procure information on the Planning and Care of a 


policyholder will be furnished with a simple plan of Household Budgeting 


The GUARDIAN’S perfect protection a er san Waiver of Premiums, Disability, 
lemnity Clauses. 


The Guardian Life Insurance Company 


of America 
Fifty-eight Years of Unsurpassed Serotce to Policyholders 


For a direct agency connection, address T. LOUIS HANSEN, Vice-President and Agency 
Manager, 50 Union Square, New York, N. Y. 
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The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 


Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 








Frans Nelson, President 





The “Giant of the West’? 








of America 
Organized 1907 


Pioneer Life Insurance Co. 


John W. Cooper, President je 
EVERYTHING NEW BUT THE NAME 


KANSAS CITY, MO. 














liberal compensation. 





SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


Offers to men able to produce business, first 
Class territory, with direct contract providing 


C. H. JACKSON, Sup’t of Agencies 


For particulars address, 





life insurance. 








In the Center of the U. S. A. 


is located a big, vigorous, and growing institution of 


Our geographical location enables us to render excep- 
tional service to our policy holders and field force. 


Over $180,000,000 of insurance in force. 
INVESTIGATE FOR YOURSELF 


Missouri State Life Insurance Co. 
SAINT LOUIS, MISSOURI 
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LESS LAPSATION NOW 
THAN EVER BEFORE 





Cleveland Agents Give Several 





Reasons Why Business Stays 
Well at This Time 





INFLUENZA TEACHES NEED 


War Risk Insurance Has Shown the 
Value of Large Protection— 
Business Is Watched 


CLEVELAND, April 16.—General 
agencies and branch offices here are 
probably experiencing less _ trouble 
from lapses now than at any other 
time in the history of the business. 
Cause for the improvement is found in 
the more determined efforts to keep 
business on the books, widespread 
recognition of the necessity for pro- 
tection, influence of the government’s 
policy of insuring soldiers and the epi- 


demic of influenza which had prevailed 
for so long. Any one of these things 
is sufficient to bring about a realiza- 
tion of the importance of full protec- 
tion of both dependents and business 
interests, 

But the offices are not taking chances 
on any or all of these influences being 
sufficient to prevent lapsation. They 
are watching the business with a jeal- 
ous eye and taking advantage of every 
means to improve its staying qualities. 
While the opportunity is open and 
people are able to see the benefits of 
protection more clearly than ever be- 
fore, they are driving home their argu- 
ments and sending out their educational 
propaganda in such a way as to im- 
prove their field of operation. 


; Premium Notice 


The initial proceedings in the col- 
lection of premiums are about the same 
in all offices. Of course, the regular 
premium notice is sent out to all pol- 
icyholders. If no heed is paid to this 
within a reasonable time, then a form 
notice of the last day of grace goes 
out. As already intimated, this brings 
a majority of them to the cashier’s 
window, but there will always be a 
few laggards, no matter how prosper- 
ous the country is or how much they 
want to keep their insurance. With a 
certain proportion of the late ones, it 
is carelessness, but some others have 
difficulty im meeting payments, and 
a few display indifference as to 
whether they keep up their policies or 
not. 

“We are watching our business very 
closely,” said E. B. Hamling of Olmstead 
Bros. & Co., state agents of the National 
of Vermont. “Our first notice goes out 
fifteen days before premiums are due. 
If not paid, we send out a colored notice, 
calling attention to the expiration of 
grace. Then if the matter is still neg- 
lected, we write the policyholder, sug- 
gesting that if he will pay his premium 
and furnish us a personal certificate of 
g00d health, it will be accepted within 
the next thirty days, which really means 
a grace of sixty days. 


Every Effort Made 


“After that we write personal letters 
in which attention is called to different 
methods of paying premiums and argu- 
ments are presented as to the importance 
of maintaining the insurance instead of 
allowing it to lapse and then, later, find- 
ing that new policies must be taken. Of 
course, after the time allowed by the 
company has expired, new medical ex- 
aminations must be made and interest 
paid on the past due premiums, but we 
exert every effort to keep the policy- 
holder on the books, even where these 
things are necessary. 


Peoples Life Insurance Company 
Frankfort - - - - - 


$ 1,000,000 
10,000,000 


Assets - me fe 
Insurance in force 





Of course we want salesmen 


Of course we will pay the right kind well. 
Nor do we consider former life insurance experience absolutely 


necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


back of you. 
E. O. BURGET, 
Secretary. 


Indiana 











W. A. IRWIN, 
Supt. Agents. 











George Washington Life Insurance Company 


Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly IncomeCoupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 











We Want a 
Supervisor 


for Ohio 


Must Be An Ohio Man, ar 


Have a record of from $100,000 to $150,000 
personal production annually, and be able: 
to furnish first class personal and business 
references. | 
Security Life Insurance Company of America 
1101 The Rookery, Chicago 














DETROIT LIFE INSURANCE COMPANY 


The Leading Michigan Company 


for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. ; : 

A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


M. E. O’BRIEN, President 


Write Direct to 


DETROIT, MICHIGAN 


Home Office, Blessed Building 














Indiana National Life Insurance Co. 
Authorized Capital, $1,000,000.00 





INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


@ur poli 
features 


contracts are liberal and modern, having many 
at appeal to agents and prospects. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL ' 


Our Home Office is helpful; our agents are pleased with i 
the treatment accorded them. 


For Territory and Agency Contracts Address C. D. RENICK, Presiden: 


. 
—— 

















“In case a policyholder is carrying 





We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. — 
will pay anyone interested to investigate. All communications 


Address 77-P, care The National Underwriter. 


confidential. 


HOTEL WISCONSIN 
HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath| 
A.£. COPELARD, - Manager 
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high-priced insurance, we sometimes 
suggest that it would be advisable to 
change to some other plan, where the 
payments will not be a burden. Our ob- 
ject in this is to make it easier and ac- 
complish the original purpose of keeping 
as many people properly protected as 
possible.” 
Influenza Keeps Business 


Mr. Hamlin said that the influenza epi- 
demic has caused many people to keep 
their premiums paid. They realize the 
danger of going without protection and 
take no chances on lapses. It is a great 
aid in the collection of premiums. 

When policyholders are within reach 
of the office, agents call upon them, in 
ease they neglect their premiums, and 
the cashier gets into communication with 
them over the telephone. Where it is 
possible to reach them in this way, a set- 
tlement is generally effected. It has been 
found that personal work is better than 
any other and agents are requested: to 
maintain the personal touch as far as 
possible, so that it will not be difficult 
to reach them whenever anything occurs 
on which they need advice. 


One Agency System 


Murray & Walker, general agents of 
the Penn Mutual, have a fixed system 
for handling delinquent policyholders, 
but they sometimes inject new features 
when dealing with individual cases in 
which the circumstances are known. The 
regular premium notice is sent out about 
thirty days before the premium is due. 
If unpaid, notice of the expiration of 
grace is sent out about ten days previ- 
ous to expiration. 

Then, if no remittance has been re- 
ceived, a collection letter is sent out, call- 
ing attention to the expiration of grace 
and requesting payment by return mail. 
A copy of this letter is furnished the 
agent interested in the business. If pos- 
sible, he will do some personal work to 
save the business for himself. 


A Letter to Fit the Case 


About a week later, if still unpaid, 
another letter is sent to the policyholder 
urging immediate settlement, subject to 
the rules of the company for over-due 
premiums and suggesting note extension, 
premium loan settlement, or surrender 
of dividends accumulated, if any, to pay 
premium. If circumstances and condi- 
tions are known, the letter is based upon 
this knowledge and such suggestions are 
made as the cashier feels will fit the case. 

Should all these efforts have failed, a 
letter is written, emphasizing the ad- 
vantages of continuing the insurance, 
owing to the fact that it can not be 
duplicated at the same rate and may not 
be duplicated under any circumstances; 
also pointing out the decreasing cost be- 
cause of the dividends and the increasing 
Teserve values. It is thus shown how 
little the actual cost is and that, as the 
Policy grows older, the cost will be still 
less and the increase in value still 
greater. This letter will also refer to 
any other peculiar circumstances which 
may apply to the individual case, wher- 
ever the facts are available. 


Personal Call Effective 


Of course, in addition to all this, the 
agent interested in the business is espe- 
cially requested to call upon the policy- 
holder personally, experience having 
shown that a personal call is invariably 
More effective than any amount of corre- 
spondence. 

Charles T. Wallace, of the Mutual Life, 
Said that no new plans for the collec- 
tion of premiums have been introduced 
by his office. The company, however, 
has granted sixty days additional time 
for payment on personal health certifi- 
cates and this gives time for the adjust- 
ment of almost any difficulty that may 
arise. The prosperity of the country gen- 
‘rally has also made it easier for all to 
make their payments. 

Many of those who were formerly slow 
in making their payments now remit 
promptly and the office is really experi- 
sored little difficulty in making col- 
ee Where policyholders do neg- 
ie to make their payments, the regular 
Ollow-up system of letters is used and, 
one necessary, personal letters are 
wratee. Agents also aid in keeping the 
rusiness on the books, as it is as much 
© their interest to do so as to the office 
and the company. 


Change-of-Age Card 


at M. France, general agent of the 
State Mutual Life, said that it is the 
ga of the office to keep in very close 
th ch with the policyholders. The agents 

€mselves look after this.feature and 
the are reminded regularly by sending 

ma change-of-age card, so that they 











will understand that the office is look- 
ing after their welfare in every way pos- 
sible. Each policyholder is visited at 
least once each year by a representa- 
tive of the company and more often, if 
possible. 

The effect of this will be understood 
from Mr. France’s statement that 32 per- 
cent of the business last year was written 
on former policyholders. Only 4.5 per- 
cent of this was term insurance. re 

In case of difficulty in the payment of 
premiums, annual payments are some- 
times changed to quarterly and occasion- 
ally notes are taken to tide them over. 
The not-taken business has been kept 
down to a very small percentage. 








NEWS OF LIFE POLICIES 


News Policies, Premium Rates, Dividends, Surrender 
Values -_ — in Pode t Rate 

. lemen! holders igest, 
Published in May.” PRICE. $5.36 























MAKES INCREASE IN RATES 


Prudential Announces That Ordinary 
Premiums Are to Be Advanced 
From 5 to 10 Percent 


Effective from and after April 15, 
new rates applicable to all forms of 
ordinary and intermediate policies have 
been issued by the Prudential. Indus- 
trial rates remain as heretofore. The 
increase is slight, ranging, as it does, 
from 5 to 10 percent of the former pre- 
miums. In a letter to the field force of 
the company announcing the departure 
President Dryden says the move has 
been under consideration for some 
time. Any saving resulting from the 
new rates (which are well within those 
charged by participating companies) 
will innure to the benefit of the policy- 
holders paying them. 


Equitable of New York 


The Equitable of New York has re- 
vised its limits on ages from 15 to 24, 
as follows: 

Sub-standard Insurance, 
Extra Mortality Rating-——— 
Standard 


100 or 
Age Insurance 25% 37%% 50% 75% 150% 
15-17... $25,000 $5,000 $5,000 $5,000 $5,000 $5,000 
18-20... 50,000 15,000 10,000 5,000 5,000 5,000 
21-24... 100,000 25,000 15,000 10,000 10,000 5,000 
These limits have been increased in 
order that the company may be in a posi- 
tion to issue more insurance than in the 
past in the case of young applicants 
whose conditions and surroundings are 
so exceptional as to warrant the in- 
creased amount of insurance. It must not 
be assumed from this, says the Equitable, 
that it is prepared to grant the full 
amount of the new limits in the case of 
the average applicant. Restrictions in 
plan and amount are to be expected. 





Phoenix Mutual’s Figures 


Of the insurance in force in the Phoenix 
Mutual Life 36.3 percent is on the whole 
life plan, 31.9 on the twenty payment life, 
6.2 on other limited payment life plans, 
7.5 on twenty year endowment and 8.5 
on the term. Last year 48.5 percent of 
its business written was on the whole 
life plan, 22.7 on the twenty. payment 
life, 11.8 on the term plan and 3.6 on the 
twenty year endowment. The total ter- 
minations of the Phoenix Mutual Life 
this year were $12,785,317. Of this 
$2,827,994 was by death, $1,147,592 by ma- 
turity, $1,807,262 by expiry, $2,898,332 by 
surrender, $3,673,191 by lapse and $430,- 
946 by decrease. The total insurance in 
force is $213,479,965. The company 
earned on its mean account of accredited 
assets 5.42 percent. Its interest actually 
earned was $2,371,842, while the amount 
required to maintain reserve was $1,491,- 
729. The Phoenix is now paying over 
$1,400,000 a year in dividends to policy- 
holders. In more than 40 years of farm 
mortgage experience, during which the 
Phoenix Mutual has invested and rein- 
vested upwards of $100,000,000, not one 
cent of loss, either principal or interest, 
has been suffered. The gross rate of in- 
terest on farm mortgage loans was 5.92 
per cent. Of its mortgage loans amount- 
ing to $27,965,033, all are on farm prop- 
erty except $2,758,000. 





Alfred Matthews, Jr., who entered the 
army in 1917 and went overseas in the 
coast artillery, has received his discharge 
and will resume his duties as cashier for 
Vail, Eldredge & Matthews of San Fran- 
cisco, general agents for the Provident 








Forging Ahead Wit 
Rapid Strides 





New Business Issued and Revived During First 
Three Months of 1919, $3,340,976.00 











A Showing of Grand Totals 


The Bankers Reserve Life Company 


Home Office, Omaha, Nebraska 





Insurance in Force, $46,059,436.00 











Total Assets, $8,429,965.53 
Total Dividends paid Policyholders, $1,661,549.78 
Total Death Claims Paid, $2,028,067.91 
Other Values paid Policyholders, $1,438,962.59 
Total paid Policyholders, - $5,128,580.28 





Legal Reserve to Secure Policies, $6,585,392.00 











Our Expansion Plans call for a 
Few More Experienced Salesmen. 


We Must Have Good Men, to 
Whom We Offer Liberal Terms 


BANKERS RESERVE Lire COMPANY 


OMAHA, NEBRASKA 























[LIFE INSURANCE SERVICE BUREAU 








CONSERVATION OF Lt ee ge COMPANIES’ BUSINESS AND 
REINSTATEMENT POLICIES ON A THOROUGH ACTU- 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 
CHICAGO, ILL. 


10 SO. LA SALLE ST. 


a ormenan 
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COMMENTS ON 


WRITING BUSINESS TO STAY 


LAPSES 





O. H. Menold of the New York Life 
at Omaha Makes Some Important 
Observations 





OMAHA, NEB., Apr. 16.—“I remem- 
ber the words of John A. McCall, our 
old president, in a talk he had with 
me 25 years ago,” said O. H. Menold, 
state agent for the New York Life in 
Nebraska, telling how companies may 
keep business on their books. “Mr. 
McCall said lapses were due to rebates. 
I can see him now, as he said, ‘A rebate 
and a lapse are twins, born a year apart.’ 

“Write the business on the proper 
basis, observe the ethics recommended 
by the National Life Underwriters’ As- 
sociation and the leading agents of the 
country and you will not have lapses 
or loss of business. Ninety percent of 
lapses is due to irregular writing. 


Overloading the Assured 


“One important reason for lapses is 
the overloading of people. No wise 
insurance man will overload a customer. 
That isn’t good business; it is bad 
headwork. It is a boomerang. 

“In our office we have the follow-up 
system that is more or less common. 
We send a notice thirty days in ad- 
vance of the time the premium is due; 
another when the premium is due, tell- 
ing of the thirty days of grace allowed, 
and a third ten days before the thirty 
days of grace are up. We have argu- 
ments, too, which we use at the coun- 
ter when people come in with the idea 
in mind of letting their policies drop. 
We use every means to keep these 
customers on the books. 

“The war, of course, caused an un- 
usual number of lapses. Men getting 
small salaries could not afford, in many 
cases, to keep up their insurance. Then, 
too, the cheaper federal insurance of- 
fered enlisted men was more within 
their ability to pay. In every case, 
however, we went to the extent of our 
ability, trying to get the men to find 
ways and means to keep their insur- 
ance. In all other ways the year 1918 
was good for business. People -paid 
off the loans on their premiums and in 
other ways the year was very satisfy- 
ing.” 


Donahue Made Commissioner 


State Senator John J. Donahue of 
Manchester, representative of the 
Union Central Life in that city, has 
been appointed insurance commissioner 
of New Hampshire, succeeding the 
late Rufus N. Elwell. The appointment 
of Senator Donahue makes the third 
commissioner for the state within the 
past year. Commissioner Robert J. 
Merrill resigned less than a year ago, 
and Col. Elwell died suddenly, a few 
weeks ago. Senator Donahue has been 
prominent in New Hampshire Repub- 
lican politics for several years and has 
been Governor Bartlett’s spokesman on 
the floor of the senate. Harold 
Cheney was, at the same time, ap- 
pointed deputy commissioner. Mr. 
Cheney has been in charge of admin- 
istering the blue sky law. 


May Employ Agents 
MADISON, WIS., April 15.—An- 


into the state life insurance fund. The 
lower house of the Wisconsin legis- 
lature has favorably advanced the 
Masikowski bill providing for the hir- 
ing of state life insurance agents on a 
commission basis. Under the terms of 
the bill the commissioner of insurance 
will appoint one agent in each county 
and three in Milwaukee to solicit poli- 
cies for the state life fund. These 
agents will receive a fee of 50 cents for 
$100 of insurance written and 10 per- 
cent of the first annual premium. 


Federal Union Life’s Change 


The Federal Union Life of Cincinnati 
has now completed the change in its 
official staff following the retirement 
of President Robert B. Palmer and the 


Epidemic Proof 


DETROIT 











advance of First Vice-President Frank 
M. Peters to the presidency. George 
F. Schott is elected first vice-president. 
He was formerly sheriff of Hamilton 
county, prominent in the retail shoe 
business and was recently president of 
the Ohio Retail Shoe Dealers’ Associa- 
tion. President Peters says that there 
will be no radical changes in the policy 
of the company except to make such 
improvement and economies as are pos- 
sible from time to time. The first 
quarter of the year shows a net gain of 
business in force of 23.6 percent as 
compared with the corresponding pe- 
riod of 1918. The premium increase 
during this period was $81,481 as com- 
pared with $44,892 a year ago. Al- 
though the new and revived business 


Guarantee Assurance at Guaranteed Cost 

Liberal Policy Provisions 
All Standard Forms of Policies 
Special Endowment Forms 

Attractive Accumulation Contracts 

Monthly Incomes 
Same Rates and Plans for Women as for Men 
‘‘A reputation for clean, efficient management’’— Alfred M. Best. 
Steady, Rapid Growth 
Persistent Policy Holders 
Modern Agency Methods 


NORTHERN ASSURANCE COMPANY 


CLARENCE L. AYRES, President 








for the first quarter is about $500,000 
more than the first quarter of last year, 
the acquisition expense is only $5,000 
more. President Peters says that the 
company will close the year with a 
very satisfactory increase in business 
and a reduction in expenses. The in- 
surance in force now totals over $15,- 
000,000. 





Hamilton Opens Agency 


Frederick H. Hamilton, who was for- 
merly vice-president of the Great Amer- 
ican Life of Hutchinson, Kan., has opened 
a general agency in that city known as 
the Central States Insurance Agency. It 
is associated with the Central States 
Bank at Hutchinson. Mr. Hamilton will 
have charge of the insurance department 
and will write all kinds of business. Mr, 








MICHIGAN 











other effort will be made to put life 





The 
The 








The Masonic Mutual Life Association 


Of the District of Columbia. 
Chartered by Special Act of Congress, March 3, 1869 


Security of the Old Line 
Economy of the Fraternal 


“ Select work, with big returns to high class representatives. For terms 


and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple 


Washington, D. C. 














Southland Life Insurance Co. 


DALLAS, TEXAS 


The Progressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 
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Hamilton was formerly supervisor of Life Notes 

ife with headquarters at 
~% an ont at one ‘ne was an The Star Life of Baltimore, Md., has 
agent of the Mutual Benefit Life in Chi- applied for admission to Virginia. 
cago. He is now seeking companies. J. Albert Hyink has been appointed 
district manager of the New England 
Mutual Life at Washington, Ia. 


Is Building Home Office M. C. Gray has been appointed Detroit 


manager of the Bankers Life of Ne- 
HARTFORD, CONN., April 15—The new | praska. He was formerly in Indiana for 
home office building of the Phoenix Mu-| the New York Life 
tual Life is under construction. It will A seein 
be six stories and 140 ft. by 150 ft. This Senne wile sa ieaeine — ete 
will accommodate twice the clerical help | surance and prescribing certain pro- 
now employed. The building will be| visions and conditions to be embodied 
fireproof and modern in every way. 


in such a contract. 
ber that can be insured in one group / and the American Bankers of Chicago, 


Manual-Digest for 1919, order now. 
National Underwriter, Duttenhofer Bldg., 
Cincinnati. 


Potter, of Illinois, is in San Francisco, 
examining the branch office of the Na- | dends and practices—the Unique Manual- 
tional Life, U. S. A. 








The minimum num- The Franklin Life of Springfield, Ill., 
pe — ——— Sn. = 
merican Bankers w rew from e 

Te sauaze yourselt & copy of the ee state last year and is reentering. 
J. K. Dubrouillet the well known St. 
Louisan, who has been with the United 
Clair M. Osburn, district agent of the States Marines for the last seven months 


John Hancock Mutual Life at Cadiz, has joined the agency force of the 
Ohio, died last week after a brief ill- 
ness. 


— Life of New York., in St. 
ouis. 

For $2.50 you can secure the most com- 
plete volume on life companies, their 


Semerenes financial statements, policies, rates, divi- 


Superintendent Fred W. 


Digest. Order now. The National Under- 
writer, Duttenhofer Bldg., Cincinnati. 





No Manager Yet Secured 


Secretary E. B. Jewett of the Farmers 
& Bankers Life of Wichita, Kan., states 
that no arrangements have been made 
to secure a@ manager of agencies follow- 
ing the resignation of Vice-President 
James P. Sullivan, who goes with the 
Franklin Life at Springfield, Ill, Mr. 
Jewett says that practically all of its 
business is done through general 
agencies and the work is going along in 
a very satisfactory manner. 








=. 


Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 


Stephen Brewster who has been work- 
ing as part time agent in connection 
with Frank N. Williams, district man- 
ager of the Mutual Benefit Life at Cold- 
water, Mich. has been promoted as 
district — of the company at Union 

ty, M 
Thos. J. Hill, superintendent of agents, 
and J. Smith Hart, insurance supervisor 
for the Provident Life & Trust, were San 
Francisco visitors last week, leaving 
Thursday for Portland, Seattle and other 
Northwest agencies. Messrs. Hill and 
Hart arrived at San Francisco Sunday, 
and Monday evening conducted a meet- 
ing of the agency force of Vail, Eld- 

















Central States 


Life Insurance Company 
St. Louis, Mo. 





Insurance in force ~ * 


$37,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 
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redge & Matthews, general agents for 





The Reinsurance Life Company 
of America 


DES MOINES, IOWA 





LIFE AND ACCIDENT 


REINSURANCE ONLY 





Correspondence Solicited 











A Record of Thirty Years of Progress— 
Ten-Year Periods 


Assets Insurance in Force Income Policies Issued 
Dec. 31—1888.... $ 104,307 $ 889,073 a Meaces $ Bap go $460,386 
1898.... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
= nee 12821170 43, 1909-1918 besees 35,887,982 2,199,357 
1918.. 145,055,484 


the WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western,,Pennsylvania and Michigan 








AN ESTABLISHED GENERAL AGENCY 


For the right man or firm we have an estab- 
lished, growing General Agency, covering the 
whole of the State of Illinois. 

The agency is now producing less than 
$500,000 a year, and we are not satisfied. We 
want at least $1,000,000 per year from this 
agency, and with an agency organization of rea- 
sonable size and efficiency it can be easily pro- 
duced. We are prepared to offer an unusually 
attractive contract. 

All communications will be held in strict confidence. 


Address 21-K, care The National Underwriter 











The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 


with the Determination to give that 








Generous Service which is making Life Insurance 


A Universal Necessity 
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Once an 
Illinois Life 
Man 


Always an 
Illinois Life 
Man 





ILL PAY THEM WELL 
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EQUITABLE | LIF EOFIOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


and 
Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 



















































Here is a problem for you to solve 
Sal ar y and the answer is simple— 
a opportunity. Liberal salary 
Commission 224 commissions plus attractive 
bonus and renewals, plus the 
+ best territory on earth equals 
Bonus our District Manager’s Contract 
4- which we are ready to give to 
just Two real producers. We 
offer a direct contract covering 
Iowa and Illinois territory and 
pledge every assistance towards 
building real agencies. This is a 
part of our new Agency plan which we hope to have 
in full working order by April lst, so—Get Busy. 
We are ten years old and ‘“‘Clean Clear Through.” 
No experiment—no chances to take. You have 
been looking for an opportunity to ‘‘get in on the 
ground floor’’—here it is. 


Address 
lowa Life Insurance Co. 


Waterloo, Iowa 
F.A. F Presid 


Renewals 





Opportunity 




















We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
I. A. MORRISSETT, Vice-Pres. and Gen’! Mgr. 




















MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons @nly 
Over $9,000,000.60 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON 0. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFFALO, N. Y. 












THE CAPITOL LIFE INSURANCE een = 


OF COLORADO 






The Sign of Good Insurance 


Home Office 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 


















































Government Life Policy 


(CONTINUED FROM PAGE 3) 
terest being payable annually, and at any 
time before default in payment of pre- 
mium may be repaid in full or in amounts 
of five dollars or any multiple thereof. 
Failure to pay either the amount of the 
loan or the interest thereon shall not avoid 
this policy unless the total indebtedness 
shall equal or exceed the thep cash value. 
When the amount of the indebtedness 
equals or exceeds the cash value the in- 
surance under this policy shall imme- 
diately cease. 


(e) TABLE OF NONFORFEITURE 
VALUES 
Cash Paid- res 


Endof Valuefor _ Ins. 
Policy Ea. $1,000 -" Bi, 000 Ext’d Ins. 


Year of Ins. ns. Years — 
1 : ST BS 1 56 
54.95 2 133 
3. 82.28 3 227 
4. 109.47 4 339 
5. 136.50 6 97 
6. 163.35 7 227 
a 190.02 8 354 
8. 216.47 10 102 
9. 242.66 11 186 

10 ..< 268.61 12 229 
11 294.25 13 224 
12 319.58 14 171 
13 344.59 15 71 
14 369.27 15 294 
15 393.57 16 108 
16 417.51 16 252 
17 440.98 16 364 
18 464.04 17 80 
19 486.59 17 135 
20 508.64 17 168 





25 610.46 17 59 
30 697.51 16 34 
35 769.73 14 232 
40 827.83 12 323 


The above values are based on an in- 
surance of $1,000 without indebtedness. 
If this policy provides for a larger amount 
of insurance than $1,000, the cash values, 
loan values and paid-up insurance values 
will be increased proportionately. 

The periods of extended insurance as 
given in the above table are the same 
irrespective of the amount of the insur- 
ance. 

Indebtedness at Maturity of Policy—6. 
At the maturity of this policy by death 
or disability, any indebtedness, unless 
paid off in cash, shall be liquidated by 
reducing the monthly installment in the 
proportion which the indebtedness bears 
to the commuted value of the monthly 
installments, as may then be payable 
hereunder. 

Incontestability—7. This policy shall be 
incontestable from the date it takes ef- 
fect, except for nonpayment of premiums, 
and is issued free of restrictions as to 
travel, residence, occupation or military 
or naval service. 

Misstatement of Age—8. If the age of 
the insured has been understated, the 
amount of the insurance and the monthly 
installment shall be such as the premium 
paid would have purchased at the cor- 
rect age; if overstated, the excess of 
premiums paid shall be refunded without 
interest. Nonforfeiture and loan values 
will be modified accordingly. 

Total Permanent Disability—9. Total 
permanent disability as referred to herein 
is any impairment of mind or body 
which continuously renders it impossible 
for the disabled person to follow any 
substantial gainful occupation and which 
is founded upon conditions which render 
it reasonably certain that it will con- 
tinue throughout the life of the person 
suffering from it. Without prejudice to 
any other cause of disability, it is further 
agreed that the irrecoverable loss of the 
sight of both eyes, or the loss of both 
hands, or the loss of both feet shall be 
considered as total permanent disability 
within the méaning of this contract. 

Recovery From Disability—Notwith- 
standing proof of total permanent disa- 
bility may have been accepted as satis- 
factory, the insured shall at any time, on 
demand, furnish proof satisfactory to the 
Bureau of War Risk Insurance of the 
continuance of such total permanent dis- 
ability, and if the insured shall fail to 
furnish such proof, all payments of 
monthly installments on account of such 
disability hereunder shall cease, and all 
premiums thereafter falling due shall be 
payable in conformity with this policy. 
Thereafter the premium to be paid, and 
the cash values, paid-up insurance values 
and loan values shall be reduced so that 
the resulting premium and values shall 
bear the same proportion to the premium 
and values respectively, specified hereon, 
that the commuted value of the install- 
ments (two hundred and forty less the 
number paid) bears to the commuted 
value of two hundred and forty install- 
ments. The extended insurance values 
shall be modified accordingly. 

Benefits Not Assignable—10. The pro- 
ceeds of this policy shall not be assign- 
able, nor shall they be subject to the 
claims of creditors of the insured or 
ereditors of any beneficiary to whom 








the proceeds may be awarded, : except 
claims of the United States arising under 
the War Risk Insurance act. 

Exempt From Taxation—11. The pro- 
ceeds of this policy are exempt from a]} 
taxation. 

Beneficiary—12. The insured shall have 
the right at any time and without the 
consent or knowledge of the beneficiary 
to change the beneficiary under this 
policy within the class permitted by the 
War Risk Insurance act or any supple- 
ment thereto. Such change shall not be 
valid unless and until it is recorded in the 
Bureau of War Risk Insurance. The in- 
sured may also exercise any right or 
privilege given under the provisions of 
this policy without the consent of the 
beneficiary. 

If no beneficiary within the permitted 
class be designated by the insured, either 
in his lifetime or by his last will and 
testament, or if the designated benefi- 
ciary does not survive the insured, or 
if such beneficiary survives but dies be- 
fore receiving all the installments pay- 
able, the insurance shall be payable to 
such person or persons within the per- 
mitted class of beneficiaries as would 
under the laws of the state of residence 
of the insured be entitled to his persona} 
property in case of intestacy. If no such 
person survive the insured,’ then there 
shall be paid to the estate of the in- 
sured an amount equal to the commuted 
value of the monthly installments cal- 
culated on the basis of interest at three 
and one-half percentum per annum less 
any indebtedness hereon. 

If after the maturity of this policy by 
death the permitted class of benefi- 
ciaries is exhausted before all payments 
on this insurance have been made, the 
commuted value of the installments re- 
maining to be paid shall be payable to 
the estate of the insured. 

Change to Other Forms—13. At any 
time within tive years from the effective 
date hereof, upon complete surrender 
while in force, this policy may be ex- 
changed, without medical examination, 
for a policy of the same amount, bear- 
ing the same date and based on the same 
age, on any plan issued by the Bureau 
of War Risk Insurance at a higher rate 
of premium, upon payment of the dif- 
ference between the reserve on the new 
policy and the reserve on this policy. 

Optional Settlement—14. The insured 
may select during his lifetime for a 
designated beneficiary the optional set- 
tlement set forth below, but notice of 
such selection shall not be valid unless 
and until it is recorded in the Bureau 


of War Risk Insurance. The insured © 


may likewise revoke his selection of the 
optional settlement, but such revocation 
shall not be valid unless and until it is 
recorded in the Bureau of War Risk 
Insurance. At the maturity of this policy 
by death a designated beneficiary may 
select the optional settlement set forth 
below. Settlement under this option shall 
be considered full and complete settle- 
ment of all liability under this contract. 
Optional Settlement in Lieu of Monthly 
Installments of $5.75 Payable on the 
Death of the Insured for 20 Years, Sub- 
ject to the Beneficiary Provisions 
Hereof. 
The installments noted below will be 





HOME LIFE 


INSURANCE Co. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 
The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 

Dollars. 
The total insurance in force was increased 
during the year 8.6% and is now nearly 
Hundred and Fifty Nine Million Dollars. 
W. A. R. BRUEHL & SONS, ~ 
General Managers 
Central and Southern Ohio and 
orthern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
- CLEVELAND, OHIO 








INSURANCE STOCKS 
wage! AND SOLD 


Quotations Furnished 


BABCOCK, RUSHTON & COMPANY 


137 Se. La Salle St. Central 8900 
CHICAGO 
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No reconstruction 
worries in Wiscon- 
sin. Everything as 
it should be with 
Russia more than 
3000 miles away. 


Gardianiite 


Operating in Wisconsin Only. 


Ask C. L. MILLER, 
Director of Sales, Madison. 








THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
policies to 

; Ordinary. 
Splendid op- 
portunities for 
good men. 





Address 
ELON A. NELSON 


President 
Home Office Building CHICAGO 
Chicago 




















FEDERAL LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 

Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 








19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising. This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our history. 
The Fidelity operates in 40 states. Full level net 
Premium reserve basis. Faithfully serving insurers 
since 1878, Insurance in force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 








ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


& Those who can not only write applications 
ut deliver policies, and are energetic in their 


=— Good positions are ready for such 


Union Mutual Life Insurance 
Company 
Arthur L. Bates, President, Portland, Maine 
Address ALBERT E. AWDE 


Supt. of Agenci 
7W. Madison St.” Chicago, Ill. 
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payable during the lifetime of the desig- 
nated beneficiary, and should such bene- 
ficiary die before two hundred and forty 
such installments shall have been paid, 
the remaining installments will be pay- 
able in accordance with the beneficiary 
provisions hereof, but the amount of the 
installment will be the same as was 
payable to the designated beneficiary. 


> b 

gs > 3% iS mee 2 

o Oo « -) 

a 3 a 3 Po Ss a 3 
S68 SE Sue we Sue wh see we 
oS [C9 OSE So oS OO OF8M 35 
Mos 2 QoS ~& Mos +s Mos 2& 
wee SSven SS uso Ss & at 
o8&S 5g 08s 33 CEs 39 SES 35 
OHS 24 oOhs BE ChB 28 CNB oe 
eo 2 woo 82 woe 3 woo Ee 
448A <n eA dR AeA 4K ARQ 4K 
10 $3.67 30 $4.14 50 $5.07 70 $5.75 
11 3.69 31 4.15 51 5.13 71 5.75 
13° 3.70 38 2.418 52 519 73 5.75 
43 S12 SS "4.22 GB: 4 TA TS 
14 3.73 34 4.26 54 5.29 74 5.75 
15 3.75 35 4.30 55 5.35 75 5.75 
46° .S7t  3@°° 4.26 GO BSS LS. 
tT i 39S 87. 4:36. 68 244 

18 3.80 88 4.43 58 5.48 

19 3.82 39 4.48 59 5.53 

20 3.84 40 4.52 60 5.56 

21 3.87 41 4.57 61 5.60 

22 3.89 42 4.63 62 5.63 

23 3.91 43 4.68 63 5.65 

24 3.94 44 4.73 64 5.68 

25 3.96 45 4.79 65 5.70 

26 3.99 46 4.84 66 5.71 

27 44.02 47 490 67 5.73 

28 4.05 48 4.96 68 5.74 

29 4.08 49 5.01 69 5.74 


The abdve values are based on an in- 
surance of $1,000 without indebtedness. 
If there is indebtedness under this policy, 
or the insured has received any payments 
on account of total permanent disability, 
the values will be decreased accordingly. 
If this policy provides for a larger 
amount of insurance than $1,000, the 
values will be increased proportionately. 








LOCAL ASSOCIATIONS 




















Chicago—The Chicago association will 
hold its next meeting April 25. The pro- 
gram will consist of the consideration as 
a general topic of “Present Realization 
and Future Outlook of Life Underwrit- 
ing.” Several phases of the subject will 
be presented by members as follows: J. F. 
Oates, Northwestern Mutual, in “What 
the Agent Should Know Now.” F. H. 
Davis of the Equitable of New York, on 
“Life Insurance and Inheritance Taxa- 


tion.” Harold Dyenforth of the Illinois 
Life, on “Insuring the Business Man 
Now.” U. C. Upjohn of the Penn Mu- 


tual, on the “Value of Mathematical Pre- 
sentation.” H. C. Hintzpeter of the Mu- 
tual of New York, on the “Present Need 
of Agency Organization.” After the pre- 
sentation, which are expected not to 
take more time each than ten minutes, 
the subject will be open for general dis- 
cussion. 

The meeting will be held at the Stev- 
ens building restaurant, where a six- 
course dinner will be served at 6 o’clock 
at $1.00 per cover. 

*O* OK 

Kansas City, Mo.—The association is 
stronger by 129 members, than a week 
ago. This accession was obtained in a 
week’s drive, under two captains, con- 
testing for the honors, the reward of 
which was eating a chicken dinner while 
the losers dine on mush and milk. L. L. 
Adams won the chicken dinner, with his 
team, turning in 92 new members. C. L. 
Poindexter headed the other team. The 
association now has 204 members. 

* * * 

Richmond, Va.—Following a highly in- 
spirational talk by Oliver J. Sands, a 
Richmond banker, who is state chairman 
of the Victory Loan campaign, a com- 
mittee of five was named to map out a 
practical working plan for the partici- 
pation of the underwriters in the work. 
jeading this committee is G. W. Diggs, a 
former president of the association and a 
very active worker in preceding cam- 
paigns. Other members are S. B. Love, C. 
B. Richardson, A. O. Swink and T. G. 
Tabb. 


Robert B. Palmer 


Robert B. Palmer, who resigned last 
week as president of the Federal Union 
Life of Cincinnati, remains as chairman 
of the board and will take the general 
agency for the company in its home city. 
He expects to do a good business in the 
field for the company which he started. 
Mr. Palmer is an experienced life insur- 
ance man, having been for some years 
superintendent of agencies of the Ohio 
agency of the Mutual Benefit Life and 
has also been with a number of promi- 
nent companies. 








The Prudential Insurance 
Company of America 


Forrest F. Dryden, Home Office, 
President Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 




































You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


The Central Life 


Insurance Company ofjlllinois 
OTTAWA, ILL. 
} F. had a nel 


Ss. B. BRADFORD 
Secretary 
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FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 
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Farmers National Life Bldg., i = CHICAGO, ILL. 








“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 








The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Diirishttindd AGOWUS o.oo ois occ oc ccc decicces osc ceccee $ 3,286,468.00 
Insurance in Force...............e0008 seeeee 26.191,875.00 
Surplus to Policyholders............... 0.0. 383,467.00 


New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 








Combination Accident and Health Policy 
$6,000.00-12,000.00—$25.00 per week 


$24.00 a Year 


Membership 74,296 Claims Paid $1,715,549.36 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in 1918 made more than $9,000.00 


ioaaiwss MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 

















LIFE AGENCY CHANGES 




















GO WITH THE FRANKLIN LIFE 





E. A. Marthens Becomes Wisconsin 
State Agent and Dr. W. A. Fricke 
Is Associated With Him 





The Franklin Life of Springfield, IIl., 
has entered Wisconsin. E. A. Mar- 
thens of Milwaukee, Manufacturers 
Bank building, has been appointed state 
agent. Mr. Marthens has been gen- 
eral agent in Milwaukee for the Great 
Northern Life of Wausau, Wis. In 
slag with the stat® agency work, 

. William A. Fricke, former insur- 
ital commissioner of Wisconsin and 
former vice-president and _ general 
manager of the Great Northern Life 
of Wausau, will be associated with Mr. 
Marthens. Both these men are expe- 
rienced life underwriters, have a splen- 
did knowledge of the business and are 
highly esteemed. Mr. Marthens has 
just served two terms as president of 
the Milwaukee Life Underwriters As- 
sociation, during which time its mem- 
bership was greatly enlarged and a 
renewed interest was worked up in 
the organization. The Franklin Life 
will appeal to the people of Wiscon- 
sin because of its strong manage- 
ment, conservatism and splendid rep- 
utation. 





O. L. Gambrel 


O. L. Gambrel of Denver, Colo., has 
been appointed manager of the Rocky 
Mountain division of the International 
Life. Mr. Gambrel for the past five years 
has been superintendent of agents for 
the American Life of Denver and during 
the past year his agency force wrote ap- 
proximately $2,500,000 of insurance. He 
will maintain his headquarters at Denver. 





E. H. McFarland 


E. H. McFarland has been appointed 
general agent of the Franklin Life at 
Detroit, Mich. Mr. McFarland represents 
the North American Accident in Detroit 
and has a very efficient producing staff. 





Rodman B. Oshier 


The Franklin Life has entered Minne- 
sota. Rodman B. Oshier is made mana- 
ger. Mr. Oshier for six years has been 
secretary of the lecture and lyceum de- 
partment of the University of Minnesota. 
He has an_ extensive acquaintance 
throughout the state. 





W. F. Davies has been appointed gen- 
eral agent of the National Life, U. S. A., 
for Mississippi. Mr. Davies has been con- 
nected with the company as an agent, 
and is thus given a promotion. He has 
heen associated with the W. I. O’Donnelly 
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Agency in west Tennessee. 
Prudential Men Recognized 

Assistant Superintendent A. A. Meister 
started his Prudential service 10 years 
ago. On March 29, 1909, he began to 
cover an agency route and the work 
proved so pleasant that he decided to 
stay and to advance. He was warmly 
welcomed into Class B of the Old Guard. 
Mr. Meister is one of the Mansfield, 
Ohio, staff. 

The Dayton, Ohio, district introduced 
one of its force into Class B of the Old 
; Guard toward the end of March last. 
The worthy man who proudly accepted 
| the silver emblem and certificate of mem- 
; bership is Agent William B. Hall, who 
started out with a Prudential collection 
book for better and not otherwise on 
March 23, 1909. 


New York Was the Leader 


The Travelers shows that New York 
led all its states in new business last 
year, the amount being $65,804,424. Other 
states writing considerable amounts fol- 
low: Pennsylvania, $19,591,773; Illinois, 
$18,392,547; Ohio, $14,620,381; Connecti- 
cut, $13,414,327; New Jersey, $9,854,664; 
Michigan, $6,476,906; Massachusetts, 





A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 








“THE COMPANY OF CO-OPERATION” 


DES MOINES 


LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 














$4,769,372; Rhode Island, $4,957,045; Cali- 
fornia, $4,310,747. 





ACTUARIES 


—_— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
_— J. HAIGHT 


CONSULTING 
ACTUAR* 


811-812-813 Hume-Mansur Bidg. 
INDIANAPOLIS 








ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcu? 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared, 
The Law of Insurance a Specialty. 
Colcord Bidg. 


OKLAHOMA CITY 
J H. NITCHIE 
e 








pero gt 
Telephone 223 Association Build 
Central 3462 is Ss. LaSalle St.. CHICAGO 





ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437 First National Bank Building 
CHICAGO 
RE : m GTON,F.A.LA 
JP esoncoatns SCroany AND EXAMINER 
~ 3064-306 Security Building 
DES MOINES, IOWA 
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The || Security Life of Chicago—In its new W hat An Agent W ants 


statement it shows assets, $3,377,176; 
surplus, $372,702, including capital stock 


° ° of $220,000; insurance in force, $21,053,- A Company whose name, everywhere a household 
Provident Life |i: cer.otees oe 22 || word, ishis best introduction, Prestige is a door-opener, 
and ee eeeramer tee ae tien || and age and size are impressive. 

a guia in Rew isturance written of 982) Policies that are unexcelled. Big dividends. Strength 
Tru st Comp any $1,042,916. Its surplus gained $13,000. and safety that need no demonstration. Unsurpassed 


Detroit Life—March was a very suc- service to policyholders—the thing that makes solid 
cessful month for the Detroit Life. There 


a of Philadelphia was a special contest on in Wayne county patrons out of first-time ae, 
n the Morris Fishman agency. are { j 
ee tate kai, ees coe The Oldest Company in America! Come with it and 
Fishman and his agents succeeded in you will stay with it and it will stay with you. 
piling a — etary soe be busi- 
: 7:1 “ ; ness, leading all other Detro a - . 
Provident policies are “seeing cies in “the volume of production. This For terms to producing agents address 


us poli ; was the largest month’s business for this 
ahead ee Taken out agency since March, 1916. The Fishman 


1 i Agency is becoming more and more s 
NOW, they provide effective prominent each month in the life insur- 
protection at the time when ance affairs of Detroit. e U e uranic mpahy 


* *K xX 
it is most needed. Farmers National Life, Chicago, Ill.— 


.This company, which made rapid strides of New York 


last year, reports that it now has more 


———- .than $9,000,000 of life insurance in force. TRE 

Its business is well selected, being prin- 34 NASSAU S ET, NEW YORK CITY 
corner Fourth hestnut Street ‘cipally on the lives of farmers in Illi- 

Northwest F and C s nois and Indiana. President John M. 

Stahl has given a great deal of time to 

building up the Farmers National and 

the results are now beginning to show. _ pememera ett eee 


x ek * CARPET NETL eS) 
W ANTED! Louisiana State Life—Assets, $542,367; 
capital, $250,000; surplus, $37,189; new - | d | 
business, $14,047; in force, $4,535,566; t 
i i » $128,131; id licy- 

DISTRICT AND SPECIAL |}2:0mium income gree as a Ear eneral and Loca Agen S. 

AGENTS Columbian elbienbindeban, $15,194,- 
862; capital, $1,000,000; net surplus, $232,- 


both in NORTH DAKOTA and_ || £203, new business, $17,907,312; in, force, Contracts With Vety Attractive 
SOUTH DAKOTA, by one of = ||:935; premium income, $2,792,435; total in- Hl P. LR l 
the most active and progressive Old come, $3,916,572; paid policyholders, erpetua enewais 


. . . $1,264,795; total disbursements, $2,650,- 
Line companies in the Northwest- | |i096. 


Page = ee aee aa es 
em field. Writing business in its Farmers & Traders—H. Oliver Ritz 
home state at the rate of $500,000 attempted to get control of the Farmers W . ‘ , 
per month, & Traders Life of Syracuse, N. Y., at the e Can Use a Field, Superintendent—Salary, Expenses 

annual meeting, but was defeated. The e.e er 
Men of integrity and ability. administration ticket won by 1,675 to 165. and Over-Writing Commissions 

- 2 President T. O. Young of the company 

a who wish to stay and build for the said that the same forces that were back . bid M 
future, will be given liberal con- ||°f Mr. Ritz two years ago were cham- Write, Giving References. TERRITORY: Indiana 


° e pioning his cause this time, but the efforts 
tracts directly with the Home Of- did not amount to anything. The com- 
pany is moving along in a very satis- 
factory way. 


ae ge f ; ce SAL ga? ne 
Northwestern Mutual Life—It reports G N ] L; t In C 
a total of new business on the paid for ary ationa Ire surance Oo 
PROVIDENT INSURANCE basis of $75,650,000 for the first quarter. G *1]° 
— This is an increase of $42,350,000 over the ary Theatre Building 
COMPANY corresponding period of 1918. The amount G I e 
of insurance in force on April 1 was ary, ndiana 
$1,751,000,000, divided among 631,364 poli- . 
BISMARCK, NORTH DAKOTA ]/ 270° 32°: camected thut the tecaele WILBUR WYNANT, President 
ern will become a $2,000,000,000 company 
in point of amount at risk by July 1 of this ae 
year, when it observes its sixty-first an- hited 
niversary. 
: A notable feature of the quarterly re- 
port was that concerning payment of 


aa “6S O M ET HI N G death claims, which amounted to $7,331,- 


000 for the first three months of 1919 

‘and indicate the effect of the widespread 
M0 NEW FOR epidemic of influenza and pneumonia. 
he During the same quarter of 1917, death 


— AGENTS” claims paid were $4,060,000, and in 1918, 
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We invite correspondence. 
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Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 








$4,227,000, so that this year’s claims rep- 
resent an increase of approximately 75 
percent over the average for the last two 
alco years. : 
Payments of taxes made by the North-" 
4, e western so far this year amount to 
ationa $1,047,000, of which more than one-half, 
or $564,000, was paid to the state of Wis- 
consin. 


“a American New Oklahoma Company 


e : The Oil State Life is being organized 
ding e at Oklahoma City, with a capital of 
A $200,000. These shares will be sold at 
— 










itwo and one-half for one. E. E. Chivers, 

cashier of the State National Bank of 

nsurance Ardmore, is president, and William 

Hutchinson, United States commissioner, 

a is secretary. The other directors are 

ER 'R. A. Fox, W. J. Lane and Dr. J. A. 

Company ‘Milroy. It will write life, accident and 

health business. The Oil State Life has 

secured control of the United States Life, 

an assessment organization in Oklahoma, 

and the United States Casualty of Okla- 

Bu hi ,homa, which writes health and accident 

fr. ington, lowa insurance. When the Oil State Life is 
‘licensed the two companies will be taken 

over. Industrial life business will also } 

‘be written. 











Can use a few high-grade stock salesmen who can 
furnish references. 


‘ADDRESS OR CALL- 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 
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—— BEHIND “ 
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Why Our Agents ~ 






























® All Ex 
Succeed Rapidly—12 Reasons De 

1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. is 


2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. plenty 
3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total tation 
Abstainers could you Insure if you could offer this advantage? How much would it dite 
help your organization? uneasy 
4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction aaeke 
until he is a success—Every man must make good—He is our partner—His Success is Englar 
our Success. the st 
5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. allied 
All promotions are made from the ranks of our own agents—Each man has an opportu- tie ot 
nity with us—Something to work for all the time. days 1 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- affiliat 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can and jc 
make it. Special Policies for Total Abstainers. = : 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends pty 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION break 
OF IT IN FORCE. 

8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and It 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- Sprin; 
tion to the family. ing 
9—WE GIVE SERVICE TO POLICYHOLDERS—Wher the policy is placed our Service Broth 
has just begun. Death Claims are allowed within 30 minutes after proofs received at ring 
Home Office and check immediately issued. No delay—No red tape. This Service July 
makes our agents popular. 1 work: 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments of a § 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. far i 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- and 
portunities for our agents—WE MAKE THE CHANCE FOR YOU ew 

TO MAKE GOOD. Hie, 8 bee 
12—We offer to good clean men a LIFETIME CONTRACT direct with ecten 

the Company, giving full advantage of all there is in the business and 

in the best territory in the world. Th 


newspz 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? , = 


PEORIA LIFESSusss 


PEORIA ILLINOIS 





